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PRINTER ns 


Barbour To Retire 
As U. S. Manager of 
Northern Assurance 


Earl D. Patton, Now Assistant 
Manager, Will Succeed to Head 
Post on October 1 


WISHARD BECOMES SEC’Y 


Barbour One of Leading Fire 
Executives in the Country; Has 
Served Business Many Years 











Robert P. Barbour, United States 
manager of the Northern Assurance and 
London & Scottish for more than 
twenty years and an executive who has 
earned and received the highest honors 
which the fire insurance business can 
bestow, is retiring at the end of Sep- 
tember, He will be succeeded on Octo- 
ber 1 by Earl D. Patton who has been 
an assistant United States manager of 
the companies since January, 1942. A. 
H. Wishard has been advanced to sec- 
retary of the Northern and London & 
Scottish and on October 1 will assume 
supervision of business in the Central 
West, succeeding Mr. Patton. He has 
had years of experience in the field as 
state agent and also at the home office. 

Career of Mr. Patton 

Mr. Patton is a native of Asheville, 
N. C. He moved from there with his 
parents to Oklahoma and from there to 
Idaho where his school days were spent. 
In 1917 he joined an insurance agency 
in Wichita Falls, Texas, which special- 
ized in oil coverage. In 1921 he became 
special agent for the Northern Assur- 
ance in Oklahoma and New Mexico, and 
in 1925 was transferred to Kansas as 
state agent. In 1931 he was promoted to 
an official position at the home office in 
New York, shortly thereafter taking su- 
pervision of the Central Western states 
field. As assistant manager since 1942 
he has discharged many general duties. 

Mr. Barbour states that “in character, 
ability, experience and general knowl- 
edge of the fire insurance business from 
both agency and company side Mr. Pat- 
ton well deserves promotion to the 
arger duties of manager.” 

Former president of the 
Board of Fire Underwriters, of the 
Eastern Underwriters Association and 
f other insurance organizations, foun- 
ler of the Insurance Society of New 
York, educator, author and lecturer as 
well as a leading insurance executive, 
Mr. Barbour is rounding out a distin- 
guished career of over forty-eight years 


National 
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deserve the best 
in protection... 


. a priceless gem... the 
- all deserve the 


A lovely home. . 
most meager of possessions - 
best in protection. 


Alert agents and brokers throughout the 
country know the true wisdom of sound, 
adequate coverage for their clients. 


An affiliation with The London & Lan- 
cashire Group will afford you unusual ad- 
vantages for personal service to your clients — 
and will assure them the hest in protection. 





tHe London ano Lancashire 
GROUP 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTO. * ORIENT INSURANCE COM- 
PANY * LAW UNION & ROCK INSURANCE COMPANY, LTO. * SAFEGUARD INSURANCE 
COMPANY OF NEW YORK STANDARD MARINE INSURANCE COMPANY, LTO. 
(Fire Department) . LONOON & LANCASHIRE INDEMNITY COMPANY Of AMERICA 


























Don't Discount Veterans 


Henry K. Toenes of Mobile, again a successful Penn Mutual 
underwriter after military service, says:— 








“T believe that the general public does have an increased 
respect for life insurance because so many veterans carried gov- 
ernment insurance, and in such amounts. In many cases, when 
Joe returned home with $10,000 insurance, with all the family 
knowing he had that much, his father, carrying $12,000 or $15,000 
or less, began to wonder if his insurance were adequate, and | 
became more receptive to additional insurance. 


“To other returnees I’d say this: Sell yourself thoroughly 
and whole-heartedly on National Service Life Insurance. 
on your veteran friend or prospect keeping and converting his 
NSLI, even if it means that he will not be able to buy from you 
for several years. But don’t discount any veteran as a prospect 
merely because he is carrying or converting $10,000 government 


insurance. You'd be surprised how many veterans have nice nest 


Insist 








eggs of cash in the bank.” 












THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 








INDEPENDENCE SQUARE, PHILADELPHIA 






N. Y. Sends To All 
Associations Agents’ 
Compensation Views 





Local Body Thinks Entire System 
of Payment Should Be Re- 
viewed and Revised 


SALARIES FOR NEW MEN 


First Year Commissions and Re- 
newals Governed by This 
State’s Maximum Limit 


The Life Underwriters Association of 
the City of New York 
resolution 


announces the 
passage of a pertaining to 
agents’ compensation contracts in which 
the association states “that most of the 
commission systems, currently operative, 
are completely inadequate as applied to 
\ copy of this 
being sent to the 
the +9 local life 
underwriters associations throughout the 


present day conditions.” 
resolution, which is 
president of each of 
United States as well as to the presi- 
dents of all forty-five state associations, 
requesting comments, follow: 

3e It Resolved that the Life Under- 
writers’ Association of the City of New 
York, Inc., go on record that it believes 
that the 
currently operative, are completely in- 
adequate as applied to present day con- 


most of commission systems, 


ditions. In view of the conviction the 
said Association recommends: 
1. That the entire system be reviewed 
and revised. 
2. That 


made the new commission 


whatever other changes be 
system pro- 
vide: 

A. That the soliciting agent be paid as 
first year commissions and renewals the 
maximum limit allowed by the Law of 
the State of New York. 

B. That in addition to “A,” agents be 
compensated by a Service Commission 
or persistency bonus or not less than 
2% ior service rendered during the pre- 
mium paying period; such service fee 
to be retroactive and not apply merely to 
new business subsequently acquired. 

C. That the companies adont substan- 
tial retirement or pension plans with 
some provision to permit its application 
prior to age 65. 

D. That companies be urged to pro- 
vide a basis for the financial stability of 
new agents on a salary basis, with very 
careful selection, through trainirg and 
supervision, 

Accompanying the resolution is a letter 
addressed to the president of the asso- 
ciation to which it is being sent. The 
letter reads as follows: Agents’ com- 
pensation has been under continuous 
study and discussion by our local asso- 
ciation for the past four years. 

The enclosed resolution, which was 
approved by the board of directors on 
Mav 24, 1946, voices our considered 


(Continued on Page 3) 

















Page 2 






ft 1 bee — > ] 





THE EASTERN 
UNDERWRITER | amnion OB July 12, 1946 

































needn’t frighten you sd 
if recognized in time! But because it often or: like 
an ordinary stomach-ache or a simple, persistent 
abdominal pain, many ignore appendicitis until too late! 


Don’t let such symptoms fool you! oe If they 


occur, avoid laxatives a or enemas, and hot —~ or 
cold =, applications, any of which may be danger- 
ous to an inflamed appendix. If nauseated, go to bed and 
stay there, for even ordinary activity can be risky. 

we 


Remember, ig a ruptured appendix can be fatal, 


so don’t make your own diagnosis. pony be cautious— 





Due to a better understanding of the dan- 
gers of appendicitis, the death rate of 
this disease has been reduced to less than 
half the rate of twelve years ago. Even 


This advertisement is one of a continuing series 
sponsor ed by Metropolitan in the interest of our 
national health and welfare. It is appearing in two 
colors in magazines with a total circulation in ex- 
cess of 30,000,000, including Collier’s, Time, Sat- 
urday Evening Post, Ladies’ Home Journal, Good 
Housekeeping, Cosmopolitan, McCall's, Ameri- 
can Magazine, Woman’s Home Companion, 
National Geographic, Parents’, and Redbook. 








Metropolitan Life 
Insurance ape 


(4 MUTUAL COMPANY) 







today, the majority of appendicitis deaths 
are avoidable! 





vad 
Frederick H. Ecker, coAtRMAN OF THE BOARD *A‘ 
Leroy A. Lincoln, PRESIDENT 


1 Mapison Ave., New York 10, N.Y. 


Metropolitan has a free booklet that will 
help you to know more about appendicitis. 
Just write for leaflet entitled ‘‘Appendicitis.”’ 




























July 12, 1946 









SSS] TE LASTER 


UNDERWRITER 

































Successful A 


Procedures In Insurance, Says 


Robert B. Coolidge, vice president in charge of production, Aetna Life, 


presided at the conventions of the company’s Regionnaires on 
and at Bretton Woods, 


Island, Mich., this week 


last week. 


Theme of Mr. Coolidge’s talk before the Regionnaires (leaders of the 
company) is the challenge to life insurance salesmen today and in the 
future. That challenge, he said, is to learn and to appreciate new procedures 
in business and the ever-changing problems of the client. Such problems 


have outgrown the primary ones 


of thrift and protection although these 


are, of course, matters of paramount importance which must never be 


neglected by insurance agents. The career producer of insurance 





the pro- 


fessional seller of policies—understands the solutions of an unusually large 
and wide variety of social and economic matters and is able to communicate 
to prospects and clients his knowledge and understanding of problems of 
programming, analysis of estates, business, corporation and similar insurance. 

The career insurance agent meets successful business on a common 
level, talks its own language, is familiar with its objectives, and wins con- 
fidence because he makes his understanding and appreciation clear-cut and, 
then, too, he is perhaps an even more successful business man than is the 
prospect or the client who is engaging his attention. In town after town, 
city after city, he is civic-minded, popular, home-loving, prosperous, and, 
certainly, among the best known and most highly respected members of 
the community. Such insurance producers belong to that outstanding group 


of citizens who know what a community needs, 


and who also are in the 


most fortunate position of being able to serve their fellow citizens in hav- 


ing those needs met. 


Wilkinson Predicts Half Million New 


Business Concerns in Few Years 


R. W. Wilkinson, field supervisor, 
speaking at the Aetna Life convention 
in Bretton Woods last week, discussed 
developments in the new swing to busi- 
ness insurance, emphasizing the larger 
field of prospects. In his opinion there 
will be half a million new businesses in 
this country during the next few years. 
One tendency he saw is that of large 
manufacturers who will sublet contracts 
because of the tax and other situations. 

In addition to that, there is a grow- 
ing appreciation of the use of life in- 
surance, the reason for which is in part 
due to the return of the millions of vet- 
erans, so many of whom are ambitious 
to go into business on their own. An- 
other factor for growing demand for 
business insurance is fact that many 
more people are able to buy substantial 
amounts of insurance. 

Some examples were given by Mr. 
Wilkinson of incomes of persons in 
small business field being larger than 
the uninformed observer might think. 
A small hat cleaning place in a New 
Engand city is cleaning 500 hats a week 
at $1 aniece. He also told of a small 
restaurant where waiters average a hun- 
dred patrons a day. 

The Federal tax authorities take the 
position that the real value of a business 
is determined by its earnings. It is a 
fundamental principle that a business 
is worth in proportion to what its earn- 


ings are. Every individual should know 
the earning capacity of his own busi- 
ness, which always should include good 
will. Among other things a business and 
sales agreement creates a market for 
the sale of the shares represented in the 
ownership of that business and provides 
the money to finance the purchase. 


Business Presentations 


Every professional salesman of insur- 
ance today should include business pres- 
entations in his kit of tools, said Mr. 
Wilkinson. The agent should be able to 
demonstrate: 

1. That business insurance agreement 
guarantees that full value for the busi- 
ness will go to the estate of the de- 
ceased owner; 

2. That business insurance agreement 
provides complete and unhampered con- 
trol for the survivors of the business; 

3. That a sales agreement which 
states in advance the value of the busi- 
ness may prevent an exorbitant estate 
tax valuation by Federal taxation be- 
cause the weight of authority is that 
where there is a binding contract it is 
prima facie evidence that the price 
stated is the price which a willing pur- 
chaser would pay to a willing seller, and 
the fixed valuation figure will be ac- 
cepted for Federal estate tax purposes. 

4. That life insurance is the only way 
to finance these agreements. 


Wylie Craig Discusses Estate Control 


Wylie Craig, field supervisor Aetna 
Life, discussed the Aetna’s new Estate 
Control gs in his talk at Bretton Woods 
last week. The company has a new con- 
trol plan and completed plan work 
sheets, estate control calculator, an op- 
tion sheet ‘and an executor’s require- 
ments sheet. 

The new work sheets are designed to 





give as complete a picture as_ possible 
and to allow ample room for working. 
The completed plan work sheet will also 
serve as a permanent file in each case so 
as to be a valuable future reference. 
“Policies purchased by prospects at 
different times, under different reserve 
bases and with different guarantees of 
interest payment on settlement options, 


Mackinac 


ROBERT B. COOLIDGE 
will naturally require that you give close 
attention in your computations to the 
differences in these figures,” he said to 
the convention. “The agent’s job is to 
complete his client’s plan for him so 
that his present life insurance properly 
coordinated with new insurance will, as 
nearly as possible, meet the require- 
ments that he has set up as minimums 
for himseif and his family. 

“One of the finest prestige-builders an 
agent can present to his client is a sum- 
mary of his entire life insurance pro- 
gram. After you have completed your 
Estate Control Service, and gained its 
acceptance, only a little extra time is 
required to establish yourself perma- 
nently as his insurance counselor. Com- 
pletion of the job in a truly workman- 
like manner, through beneficiary ar- 
rangements and consequent set-ups, can 
only result in building clients who will 
always look to you for professional life 
insurance counsel and advice. And that 
is the goal for which we have been aim- 
ing.” 





ent Must Appreciate New 
B. Coolidge 


Curtis Lamb Discusses 
Direct Mail Advantages 


Curtis Lamb, field told 
Aetna Life convention of the company’s 
new direct mail plan in his appearance 


supervisor, 


before the ee field convention in 
Bretton Woods, N. H., last week. 

A former winik of the 
Iowa, Mr. Lamb is also editor of the 
magazine Leaders Digest. Over a period 
of a decade he has visited thirty-seven 
home offices of insurance companies in 
making a study of direct mail matters. 

When a new agent enters the insur- 
ance field he generally calls on his 
friends first, said Mr. Lamb. Then he 
calls on the friends of his friends. Then 
he starts finding prospects in the com- 
munity at large. It is by direct mail 
that he can reach into that community 
most effectively, both in number of per- 
sons with whom he can contact and in 
time saving operations. 

Discussing the importance of 
mail Mr. Lamb said: 

“It is selective. It reaches beyond our 
normal channels of interviewing. It con- 
tacts prospects of the right type and at 
the right time. It is always urgent. It 
finds the golden moment which may 
pass if you do not take advantage of 
direct mail. 

“Tt furnishes a medium for being the 
quickest way of making persons concen- 
trate on insurance necessities. It reaches 
markets which often are otherwise un- 
approachable. It is a message which can 
be read at any time and which has as 
its objective interesting every man or 
woman who gets it.” 


company in 


direct 





Compensation Views 
Page 1) 


judgment of the problem and our rec- 
ommendations for its solution. 

This action should be of extreme in- 
terest to you and the members of your 
association inasmuch as it pertains to 
every agent in the country. 

Any suggestions, comments, 
cisms on this vital subject 
most welcome. 


(Continued from 


or criti- 
would be 





Paul Revere Life Agents School 


agents of 


Thirty-four full-time 


attended the home office 
fourth agents’ school which 
months. A total of more than 
the company goes to one of these 


has been 


the 
school during the week of 


500 men have attended. 
schools after having 





Paul Revere Life of Worcester, Mass., 
June 24. It was the twenty- 
held by the company in the past fifteen 


full-time agent of 
business for 


Every 
been in the 


six months and after he has met certain production qualifications. 
In the accompanying picture the students are seated at their tables and the 
officers of the company and the instructors in the school are standing in the rear 


of the room. 
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R. A. Lyne Pittsburgh 
Manager, Union Central 


WITH THE COMPANY SINCE 1912 





Attended Princeton University; W. B. 
Lyne Will Continue With Com- 
pany as Personal Producer 





Robert A. Lyne has been appointed 
manager of the Pittsburgh agency, 
Union Central Life. 

In line with the Union Central’s new 
program of expansion, Mr. Lyne has de- 
veloped an extensive plan for the build- 
ing of a large, efficiently organized 
agency at Pittsburgh. Under his leader- 
ship the agency will now serve both the 
Pittsburgh territory and the area for- 
merly handled by the company’s Wash- 
ington, Pennsylvania office. 

Mr. Lyne joined the Union Central 
February 1, 1912, in the Pittsburgh gen- 
eral agency which his father, the late 
Wickliffe C. Lyne, established in 1907. 
Along with his brother, Wickliffe B. 
Lyne, he was taken into partnership in 
the firm in 1920. The two brothers have 
managed the operations of the Pitts- 
burgh agency since the death of their 
father, November 8, 1933. 

Because of ill health, Wickliffe B. 
Lyne decided to retire from business. 
He has been connected with the agency 
for thirty years. While his health will 
not permit the continuance of his mana- 
gerial duties, he will continue his ac- 
tivities in the field of personal produc- 
tion. 

Born in Pittsburgh 

The newly appointed manager of the 
Union Central’s Pittsburgh agency was 
born in that city September 23, 1889. He 
attended Shadyside Academy and then 
Princeton University, where he became 
a member of Delta Pi fraternity. For 
many years he has been an active mem- 
ber of the Pittsburgh Civic Club, the 
Masonic Order, the Duquesne Club, the 
Fox Chapel Country Club and the fa- 
mous Rolling Rock Club. 


ST. LOUIS ASS’N OFFICERS 

James C. Greene, CLU, Lincoln Na- 
tional Life, was recently elected presi- 
dent of the Life Underwriters Associa- 
tion of St. Louis to succeed Ralph D. 
Lowenstein, Massachusetts Mutual Life. 
The other newly elected officers of the 
association are: first vice president, 
\shley Papin, Ordinary office, John 
Hancock, and second vice president, Jo- 
seph T. Peterson, CLU, Guardian Life. 
Elected to the board of directors for 
three vears were: Mrs. Zelma Fisher, 
New York Life; Louis C. Halley, CLU, 
General American Life; John H. Leaver, 
CLU, Mutual Benefit Life; William E. 
Rench, CLU, National Life of Vermont; 
W. Stanley Stuart, Great-West Life of 
Canada, and Howard I. Weber, Bankers 
Life of Iowa. Holdover members of the 
board of directors are: Edwin J. Adams, 
Jerome C. Arnold, Elmer Cook, Archi- 


bald E. DeBow, J. Leon Hughes, Rex 
D. Jeffrey, W. Doug Kouns, Fred J. 
Miller, Cecil F. Montague, Joseph T. 


Peterson, CLU; C. H. Poindexter and 
Frank B. Jackson, CLU. 





HOST TO WAR PRISONERS 

Vice President F. R. Kerman of the 
Pacific Mutual Life, Los Angeles, who is 
president of the Advertising Club of 
Los Angeles, was official host this week 
on behalf of the club to approximately 
300 former prisoners of war at a lunch- 
eon. Col. Charles Ross Greening, Army 
Air Forces, himself a former prisoner of 
war, and one of the flight leaders in the 
original Doolittle Tokyo raid, and also 
the inventor of the twenty-cent bomb 
sight used on that raid, was the guest 
speaker for the luncheon. 





Organized less than a year ago, the 
Life Insurance Medical Research Fund 
has already made fifty-three grants, ag- 
eregating almost $600,000 for the study 
of diseases of the heart and arteries, 
thirty-three to colleges, universities and 
other institutions in the United States 
and Canada. 


Late News 


Halbert L. Nutt, associate director of 
the Purdue University Marketing School 
will become production manager, John 
O. Todd Agency, Northwestern Mutual 
Life, Chicago, September 1. 





Charles C. Martin has been appointed 





superintendent of Eastern agencies 
Great-West Life. 
The Jefferson Standard Life has 


made three promotions in its agency 
department. They are R. B. Taylor, 
Jack S. Causey and W. L. Seawell. 





ELECT E. J. KELLEY PRESIDENT 


Maine Life Underwriters Association 
Hears J. E. Rutherford, J. B. Maclean, 
R. E. Irish and Others 


Speakers before the Maine Life Un- 
derwriters Association on June 28 in- 
cluded Joseph B. Maclean, vice presi- 
dent and actuary Mutual Life; R. E. 
Irish, president, Union Mutual; Manuel 
Camps, Jr., John Hancock; Irvin Ben- 
diner, New York Life; and J. E. Ruther- 
ford, National Association of Life Un- 
derwriters. About 300 attended. 

Edward J. Kelley, Portland, Pruden- 
tial, was elected president of the asso- 
ciation, 





New York Supervisors 
Hold Annual Outing 


The annual outing of the Life Super- 
visors of New York was held this week 
at the Plandome Country Club, Plan- 
dome, Long Island, at which time the 
new officers to serve for the current 
year were installed. They are Harry 
Ard, Connecticut General, president, 
succeeding Charles Schiff, The Pruden- 
tial; George Bobbe, Guardian Life, first 
vice president; Brooks Palmer, Equi- 
Society, second vice president; 

Siegel, Connecticut General, 


table 
Arnold 


secretary-treasurer. Members of the 
executive committee include Walter 
3rennan, Robert Curran, Robert 


Holmes, Adam Oberheim and Ed Rosen- 
baum. 

P. J. Lotruglio, Aetna Life, was chair- 
man of the committee on arrangements. 





NEW WILKES-BARRE MANAGER 


The John Hancock on July 15 will 
open a new district agency in Wilkes- 
Barre, Pa., which will be managed by 
Lyman §S. Lull, former assistant district 
manager at Germantown, Pa. Also, a 
new district agency will be opened at 
San Diego, Cal., by Patrick J. Enright, 
formerly an assistant district manager 
at Los Angeles. 





THere’s LIFE in tHe BERKSHIRES 





























PONTOOSUC LAKE 


HARRISON L. AMBER, President 





Pontoosuc Lake, about three miles from the heart of the 
city of Pittsfield, is one of the centers for outdoor life in 
the Berkshire Hills. During the summer, it offers excellent 
facilities for swimming and boating, and its shores abound 
with charming camp and picnic sites, shaded bridle paths, 
and pine-needled lanes beckoning the hiker. The finest 
drives in New England, including the beautiful Mohawk, 
Taconic, and Berkshire Trails are direct routes to its shores. 
The BERKSHIRE LIFE INSURANCE COMPANY, now in its 95th 
ANNIVERSARY YEAR, endorses all active outdoor sports for the 
recreational and healthful benefits derived from them. Its organ- 
ized estates plan, taking care of tomorrow’s problems, enables 


the assured to enjoy to the utmost these pleasant, in-the-open 
activities, free from worry about the responsibilities of the future. 


eckshire f 


LIFE INSURANCE COMPANY 


INCORPORATED 1851 
PITTSFIELD, MASS. 


— 95th ANNIVERSARY YEAR— 


Courtesy of Ewing Galloway 














Purdue to Drop Life 
Marketing Courses 


WILL GO TO ANOTHER COLLEGE 





Joint Statement by NALU and Agency 
Management Ass'n Praises Purdue; 
Reasons for Action 





In a joint announcement the National 
Association of Life Underwriters and 
Life Insurance Agency Management As- 
sociation said this week that the Purdue 
University course in life insurance mar- 
keting will be transferred from that 
university to some one which has a 
regular school of business administra- 
tion. The Purdue school has been under 
the direction of A. R. Jaqua, and the 
two associations hope he will continue 
as head of the school when it is trans- 
ferred. A committee of the LIAMA 
under Raymond C. Johnson, assistant 
vice president, New York Life, has 
been appointed to consult with Mr. 
Jaqua on location of the new course. 
Cooperating with the LIAMA commit- 
tee is NALU committee on life under- 
writer education and training, of which 
Clifford H. Orr, general agent, National 
Life of Vermont, is chairman. 


Joint Statement 


In the announcement President Clancy 
D. Connell of NALU and President 
Wendell F. Hanselman of LIAMA, said 
in part: 

“While the Purdue course has been 
very successful campus conditions are 
crowded. Since Purdue is primarily an 
engineering school the university offi- 
cials and our two associations feel 
greater future progress will be made 
if the course is conducted in universi- 
ties maintaining a regular school of 
business administration. Several Middle 
West universities have indicated great 
desire for having the school transferred 
to their campus. The joint committee 
will give careful consideration to each 
university before endorsing new site 
selection. The school is self-supporting 
financially as the course is covered by 
the students’ tuition. In the new school 
students will receive instruction from 
both the staff of the school of life in- 
surance marketing and the regular mem- 
bers of the university faculty in psy- 
chology, economics and speech fields. 

“In its first year of operation under 
A. R. Jaqua the Purdue course became 
virtually a laboratory of training for 
the life insurance business, and met 
with outstanding success. Students’ pro- 
duction records were in almost all cases 
superior to the company average of 
first year producers and reflected great 
credit on the experienced teaching 
methods produced by Mr. Jaqua and 
his associates. The Purdue life insur- 
ance marketing course continues at 
Purdue until all the enrolled students 
have finished the course.” 


Thank Purdue 


Messrs. Connell and Hanselman ex- 
pressed the gratitude of the insurance 
business for what Purdue has done in 
providing the testing ground for the 
campus course in life insurance mar- 
keting. “It is a tribute to Purdue ad- 
ministration and faculty that lack of a 
school of business administration has 
been only a minor handicap to the 
course,” they said. 





Benefit payments to living policyhold- 
ers by their life insurance companies un- 
der endowments and annuities and for 





disability increased nearly one-third 
during the war years. 
Through the investment of policy 


funds, life insurance policyholders today 
have at work in the national economy a 
stake six times as great as at the end of 
World War TI. 





Current estimates indicate that vet- 
erans of World War II have already 
allowed many billions of dollars’ worth 
of their National Service Life Insurance 
to lapse. 
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~ THE MAN 
TOMORROW 


Massachusetts Mutual writes grown-up 
life insurance for boys and girls as 


soon as they are a month old. 


_Maasachisely Matual 


LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
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Bourke Now Sun Life 
Managing Director 


ALSO ELECTED A DIRECTOR 


Long One of Most Distinguished Figures 
in Actuarial Field; Appointed Gen- 
eral Manager in December, 1944 


Bourke, F.I.A., F.A.S., 
Sun Life 
appointed managing di- 


has 


George W. 
been elected a director of the 
of Canada and 
according to an announcement 
Arthur B. Wood, 
Wesley Bourke 


and Kingston, 


rector, 
made by president. 
was educated 


Ontario, and 


George 
in Montreal 


BOURKE 


won his B.A. and the Anne Molson Gold 
Medal for Mathematics and Physics at 
McGill University. Mr. Bourke joined 
the Sun Life at the company’s head 
office in Montreal in the summer of 
1915. Later that year, he enlisted for 
active service with the Canadian Garri- 
son Artillery and saw distinguished serv- 
ice overseas receiving the Military 
Medal in France but having the misfor- 
tune of being severely wounded. On his 
return to Canada, he resumed his con- 
nection with the Sun Life in the ac- 
tuarial department. In 1924 he was 
named chief, mathematical department, 
in 1929 became assistant actuary and 
1932, chief actuary. He was appointed 
general manager on December, 5, 1944. 

Mr. Bourke is a Fellow of the Insti- 
tute of Actuaries of Great Britain 
(F.1.A.), a Fellow of the Actuarial So- 
ciety of America (F.A.S.), and a Fellow 
of the American Institute of Actuaries 
(F.A.1.A.).. He also holds the position 
of vice president of the Actuarial So- 
ciety of America, and on two previous 
occasions was elected a member of the 
Council He is a past president of the 
Canadian Life Insurance Association, 
and, at the present time, is a member of 
the aro Committee of the Cana- 
dian Chamber of Commerce and a mem- 
ber of the Board of Management, Mon- 
treal General Hospital. 


GEORGE W. 


Thomas W. Grubb has been elected 
president of the Muskogee, Okla., As- 
sociation of Life Underwriters with 


J. W. Powers and Clifford Now named 


vice presidents. 


Investment Factors of Single 


Premium Life Insurance 
By H. S. Koster 


Presented herewith are the results of 
a ten-year investment analysis of a sin- 
gle premium life insurance policy taken 
out at age 46. Although rates, reserves, 
and dividends may vary from company 
to company, the results shown are in- 
dicative of the basic investment merits 
of the paid-up life insurance policy. 

1. Capital Accounts Upon Issuance of 

Policy 

An investment of $100,112 at age 46 
purchases a combined capital account 
insurance policy in face amount of $175,- 
500. The premium is divided as follows: 
A. Current Capital Account — 894% 

($89,283) of the amount invested be- 
comes the immediate cash reserve in 
the policy earning guaranteed inter- 
est plus dividends as declared. 

. Estate Capital Account —103%4% 
($10,829) of the amount invested cov- 
ers the single premium cost of in- 
surance at risk. This insurance at 
risk supplies the appreciation in es- 
tate capital at death of insured. 
($86,217 at risk first year.) 

Average Annual Investment Return 

to Investor on Cash Reserve of 

$89,283. 

A. Income yield available in 

Interest earnings allo- 
cated to reserve ac- 

count’ 

Estimated dividends .. 


Cash— 


Net Tax Free Cash in- 
come to Investor 
. Interest earnings paying cost 
of insurance 
Return.. 3.5% 


Total Investment 


3. Appreciation in Estate Capital 

If Death Occurs 

5th 10th 

Year Year 
Insurance at risk.... $79,230 $69,688 
Investor’s single de- 
posit to cover cost 
of insurance at risk 
Total interest allo- 
cated to cover cost 
of insurance at risk 


10,829 10,829 


5,061 — 10,808 


Total Cost of Insur- 
ance at ri $15,890 
Percentage of insur- 
ance cost paid by 
investor 
Percentage of insur- 
ance cost paid by 
interest earnings .. 31.9% 50.0% 
Net Appreciation in 
Estate Capital . $63,340 $48,051 
Other Investment Advantages 
Among other investment advantages 
are these: 

A. Irrevocable 
ties for self or 
rates. 

. Utility through use as collateral se- 
curity for loans. 

No fixed (forced) maturity date pre- 
senting reinvestment and tax prob- 
lems. 
Guaranteed fixed dollars to balance 
a investments of insured. 

Cash guaranteed at death for estate 
taxes and obligations. 
Insurance at risk may more than 
cover estate tax on capital invested 
through single premium. 
(1. Such interest.) 


$21,637 


68.1% 50.0% 


option on future annui- 
family at favorable 





BUY BIG ST. LOUIS BUILDING 


Sidney Salomon, One of Group Getting 
Possession of Structure Now Occu- 
pied by Large Department Store 
Sidney Salomon, former agency man- 
ager, Equitable Society in St. Louis and 
who resigned in March as_ executive 
assistant to Postmaster General Hanne- 
gan, is one of the group which has 
purchased the stock of the Railway Ex- 
change Building, St. Louis, a 21-story 
structure. The building’s principal occu- 
pant is the Famous-Barr Co., depart- 
ment store operated by the May Depart- 
ment Stores, which has a lease thirty- 

two years to run. 

The new owners financed the deal in 
part through a long-term loan of $3,- 
000,000 from the Massachusetts Mutual 
Life. 





N. Y. Life Figures 


Sales of new life insurance by the 
New York Life in the first six months 
of 1946 amounted to $410,932,900, which 
is an increase of $121,979,400, or 42%, 
as compared with the first six months 
of 1945, it was stated last week at 
the company’s home office. 

Life insurance in force with the New 
York Life June 30, 1946, totaled $8,265,- 


000,000. 


Stanley H. Bevins Manager 
Home Life in Buffalo 


Stanley H. Bevins has been appointed 
manager of the Home Life’s agency in 
Buffalo, N. Y., succeeding Bernard J. 
Weber who resigned last month to de- 
vote his full time to personal produc- 
tion. 

Mr. Bevins joined Home Life in July, 
1941, as a field underwriter in the home 
office sales planning division. He was 
appointed assistant manager early in 
1944, an agency field assistant six months 
later, and manager of the sales plan- 
ning division on May 1, 1945. During 
the past six months he has been ac- 
tively engaged in the direction of the 
home office training school for new field 
underwriters. 

Prior to coming with Home Life Mr. 
Bevins was employed by the city of 
New York. He served as associate per- 
sonnel director in the Department of 
Welfare, which employed some 14,000 
people, and later was associate director 
of business administration. 





GRAND RAPIDS GENERAL AGENT 

The New England Mutual Life has 
made its Grand Rapids, Mich., office a 
full general agency in charge of Fred 
A. Lumb. Mr. Lumb was associate gen- 
eral agent at Harrisburg, Pa., before en- 
tering the Navy. 


Heads Policyowner Service 


For United States Life 


CHARLES A, LESTI 


Charles A. Lesti has been named man: 
ager of the expanded policyowners’ serv: 
ice department of the United State; 
Life Insurance Co., Richard Rhodebeck 
vice president and director of agencies 
announced. Mr. Lesti has had long ex: 
perience in insurance, having servel 
Provident Mutual successively as secre: 
tary and assistant to a number of gen: 
eral agents, then as assistant agencf 
office manager, and finally as cashier in 
charge of the Greater New York pre 
mium office. In these capacities he ha: 
handled new business production 
agency problems in underwriting, an! 
various phases of policyowner service. 





OHIO NAT’L NEW HOME OFFICE 


Cincinnati Company Will Double Size o 
Present Space; Facts 
About Option 

The Ohio National Life will erect 
new home office in Cincinnati, doubling 
the size of its present 54,000 square 
feet at 2400 Reading Road. An optiorf 
has been obtained on Gray Manor, % 
family hotel at McMillan Street ani 
Highland Avenue. Plans are contingen! 
on approval of a zoning change of thd 
latter property, according to E. C. FE 
mons, assistant treasurer of the insur- 
ance company. Affected by the zoning 
requests are two sites, one occupied by 
Gray Manor and owned by Mrs. Selmi 
Farbach, the other by Grace C. Come 
The frontage is 430 feet on Willian 
Howard Taft Road; 340 feet on Hight 
land Avenue, 174 feet on MeMillar 
Street. 





COLONIAL LIFE INCREASES 

One of the best periods of productio 
in the Colonial Life’s history has beer 
reported by Richard B. Evans, president 
For the first five months of this yeah 
the gain in insurance in force amounte® 
to $8,592,127. During 1945 the gain fol 
the entire year was $8,358,539. A recori 
attendance is expected at the company’ 
annual convention to be held at Vir} 
ginia Beach, in September. 
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“I was feeling pretty good when I left Martin & Co. this morning 
— authorized to write business insurance on Bill Martin and all 
his key executives. If that doesn’t produce one of the best com- 


missions I’ve seen in some time, I'll eat my hat. But, as I say, it 


all started back in ’46...” 


AIWVARV2 HI 








“Bill Martin was just out of the service then, and you 
could hardly see his uniform for ribbons . . . but he didn’t 
know much about insurance. I helped him all I could 
and showed him the advantages of converting his National 
Service Life Insurance into a permanent government policy 
... and got him started on a long-range plan for future 
financial security.” 





“He seemed pretty grateful . . . told his buddies what 
I'd done . . . and pretty soon I had quite a little business 
advising ex-servicemen on their insurance problems. It 
didn’t earn me many commissions then . . . but they were 
swell fellows, and they needed some expert.advice. Today, 
they control some of this town’s best business — and 
they're pushing it my way.” 


ATNA LIFE INSURANCE COMPANY 


Affiliates: 
Etna Casualty and Surety Company 
Automobile Insurance Company 

Standard Fire Insurance Company 


HARTFORD 
CONNECTICUT 
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Equitable Society’s 
Group Dividend Refund 


AFFECTS WAR EMPLOYES 





Refund of 82% of Premiums Paid by 
Employers on Those Veterans; 
Parkinson Announcement 
dividend refund to- 


Completion of a 
companies holding 


taling $1,362,000 to 
Group Life insurance with the Equi- 
table Society and which had continued 
the payment of premiums on those em- 
ploves who had entered the armed serv- 
ices during the past war, was announced 
this week by President Parkinson, The 
refund amounted to slightly more than 
82% of the premiums paid by the com- 
panies on employes in war service, and 
was deemed unusually high because the 
Society voluntarily shouldered the ad- 
ministrative expense involved. 

During the war years the Equitable 
had set aside, in a special fund, pre- 
miums paid by corporations (with Group 
plans) on those employes in the armed 
services. Payments because of deaths to 
those so insured were made out of the 
special fund and amounted to slightly 
less than 18% of the total amount of 
premiums in the special account. Thus, 
slightly more than 82% of these pre- 
miums have been refunded in propor- 
tion to contributions made. Altogether 
205 claims were paid, coming to nearly 
$300,000. 

The corporation hardest hit by deaths 
in the armed services of its employes 
sustained a loss of ninety-six of its 
members. Second hardest hit had a loss 
of twenty-nine employes and the third 
of sixteen. 





NEB. TAX REFUND HELD UP 


Department Asks Official Ruling on 
Claims Under Nebraska’s New 
Reciprocal Agreement 
Payment__of premium tax refund 
claims in Nebraska to out-of-state in- 
surance companies is being withheld, 
pending legal advice from the Attorney 
General’s office as to whether each claim 

meets all statutory requirements. 

Frank Laidis, attorney for the State 
Insurance Department, said he was ask- 
ing for rulings from the Attorney Gen- 
eral’s office to determine whether the 
claims should be allowed. 

Previously the Lancaster County Dis- 
trict Court had upheld claims made by 
the Home Mutual Co. of Des Moines 
and Towa Mutual Liability of Cedar 
Rapids. 

The Hawkeye Casualty of Des Moines 
has asked for a refund of $1,242 on a 
reciprocal agreement since the Towa tax 
has been set at 2%. 





ADOLPH D. ENGELSMAN DIES 

Ac lolph D, Engelsman, former general 
agent for the Equitable Society, died at 
his home in Oklahoma City last. week 
following an illness of several months. 
Mr. Engelsman was born in New York 
City in 1883, and went to Oklahoma City 
in 1903 to take over the agency for the 
company. He retired in 1924 from ac- 
tive service but retained his office as 
ceneral consultant. 





DIRECTOR OF BOWERY BANK 
McAllister Lloyd, 
Insurance and Annuity 
\merica, has been 
the Bowery 


Teachers 
Association of 
made a director of 
Savings Bank. 


president, 





Occidental Anniversary 


Occidental Life of California is ob- 
serving its fortieth anniversary this 
month. Incorporated on June 30, 1906, 
the California company started to write 
business the following August. 

The company’s growth is described in 
a special anniversary issue of “Pulse,” 
the company’s house organ for its field 
forces. The magazine points out that 
the average age of the giant twenty-five 
insurance companies in the United 
States, including Occidental, is eighty- 
one years. It required an average fifty- 


five years for them to reach the billion 
dollar class. Occidental’s growth to a 
billion dollar company in_ thirty-eight 


years is explained as being due to the 

selling philosophy of the company. 
Occidental confined its operations to 

California until 1908. It now operates in 


thirty-five states, District of Columbia 
and the Hawaiian Islands. — 
At the end of 1906, Occidental had 


sold a total of $602,000 of life insurance, 
and the company listed its assets as 
$125,508. As of December 31, 1945, Occi- 
dental’s insurance in force was $1,030,- 
287,978 with assets of $147,732,948. In 
this anniversary year, the company has 
each month broken its production rec- 
ords of the preceding month, paying for 
between $15,000,000 and $20,000,000 of 
Ordinary each month. 


C. G. Ashbrook 25 Years 
With North American 


Charles G. Ashbrook, vice president of 
the North American, celebrated his 
twenty-fifth anniversary with the com- 
pany last month. He is the brother of 
E. S. Ashbrook, North American presi- 
dent. 

Mr. Ashbrook joined the company as 
a clerk in the medical department fol- 
lowing his graduation from Denison 
University. He progressed to manager 
of the renewal department and later to 
manager of agency service. He orig- 
inated the Spotlight, company publica- 
tion, and was editor of the Field Service 
Course, and in 1928 he became assistant 
superintendent of agencies. 

In 1932 he was appointed superinten- 
dent of agencies and manager of home 
office personnel. A short time later he 
was elected to the board of directors 
and in 1944 he became a vice president. 





LICENSES SUSPENDED 

Wendall H. Karr, of Los Angeles, has 
had his licenses as an insurance agent 
and a life agent suspended for thirty 
days by Insurance Commissioner May- 
nard Garrison for violations of Section 
750 of the Insurance Code relating to 
rebating. 





Theodore Koppmann, manager of the 
premium collection department, New 
England Mutual, has been given a leave 
of absence from the company for rea- 
sons of health, after forty-two years of 
service. 
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CO-OPERATION with Brokers 


THAT REALLY PRODUCES INCREASED COMMISSIONS 
1: PENSION TRUSTS — individually planned to fit. 

2. FAMILY GUARDIAN — high protection — low cost. 
3: DISABILITY INCOME — for those who can qualify. 


L. B. LASKO AGENCY 


GUARDIAN LIFE INSURANCE COMPANY OF AMERICA 
1450 Broadway, New York 18, N. Y. 


Phone: WI 7-0631 








WOLKFSON 


Home Life Reports Record 
Half-Year Period Gains 


With the close of business for June, 
1946, the Home Life of New York 
reached a new high in the total of busi- 
ness paid for during any half-year pe- 
riod in the company’s eighty-seven-year 
history. 

The total for the first six months of 
1946 exceeded by 60.9% the previous all- 
time high which had been recorded in 
the comparable period last year. In only 
four years of the company’s history has 
the business for the entire year ex- 
ceeded the amount of business paid for 
in the first six months of 1946. Volume 
in the month of June was 72.5% better 
than June, 1945, and second only to the 
company’s record-breaking month of 
May. 

The five leading field representatives 


for the month of June were: 

Kenyon, Grand Rapids; L. R. Stein, 
Newark; C. F. Steinhofer, New York- 
Evans; F. S. Resh, Washington; A. L. 


Wolf, Philadelphia-Dent. 

For the first six months the leading 
producers were: L. R. Stein, Newark 
H. C. Kenyon, Grand Rapids; R. C. 
McGuiness, Washington; R. B. DuVal, 


CLU, Baltimore; J. S. Chamberlain, 
New York-Evans. 
Top agencies for the month were: 


Grand Rapids, New York-Evans, Wash- 
ington, Philadelphia-Dent and Paterson. 
Leaders in the year-to-date standing 
were: Philadelphia-Dent, Newark, Wash- 
ington, New York-Evans and Philadel- 
phia-Boettner. 





PETITIONS FOR REHEARING 





Aetna (Fire) and American Indemnity 
File in Two Kansas Premium 
Tax Cases 
In the U. S. Supreme Court petitions 
have been filed for a rehearing in the 
Kansas premium tax cases of the Aetna 
(Fire) and American Indemnity. As has 
been printed the Supreme Court dis- 
missed the appeals of these companies 
and two others from the Kansas deci- 
sion which upheld its foreign company 

premium tax. 

The petition of the Aetna took the 
position that its situation differed from 
that of the Banjamin case in South 
Carolina because liability for the pre- 
po tax was incurred (and the tax 
was assessed) prior to enactment of 
Public Law 15 

Petition of the American Indemnity 
argues in addition that the Kansas Re- 
taliatory Law violates the due process 
and equal protection clauses of the 
Fourteenth Amendment in that it ap- 
plies different rates to like foreign 
companies according to the state of 
origin, Furthermore, that it is a cal- 
culated discrimination against  inter- 
state commerce. A similar argument had 
been made to the court in the appeal 
papers already filed by the American 
Indemnity and Pacific Mutual. 





for brokers 


AGENCY - 
INSURANCE CoO. 
Mass. 

MUrray Hill 2-3030 


Com pl ete 
PERSONAL 
Protection— 


Life + Accident + Sickness 
Hospital - Surgical 












INDIVIDUAL 
FRANCHISE 
GROUP 
PLANS 


PROVIDENT 
LIFE AND cle ACCIDENT 
INSURANCE. | COMPANY 


Chewiiiooss, ty Hel Tennessee 


NEGRO-OWNED COMPANIES 


Have Three Days’ Conference in Thif 

City; Have 4,000,000 Policyholders; 

$723,225,311 in Force 

The National Negro Insurance Ass! 
ciation, whose member companies hai 
approximately 4,000,000 __ policyholdes 
owning $723,225,311 insurance at tht 
end of 1945, had a three days’ cor 
vention in New York City this week 
Of insurance in force, $160,000, 
is Ordinary. Charles W. Greene, J: 
Atlanta, has been president of the a 
sociation. Superintendent of Insurance 
Robert E. Dineen made a short talk ti 
the conference as did Edward E. Rhat: 
gan, Commissioner of Welfare. Cor: 
gressman Adam Clayton Powell, Jr., | 
Harlem, also spoke. 

In 1945 the Negro-owned life compat 
ies invested $13,787,393 in U. S. bons 
and another $12,000,000 in other boné 
These companies in 1945 had a net it: 
crease in production of $86,000,000 


Lloyd A. Fallers Goes to 
Mutual’s Home Off: 


Lloyd A. Fallers, assistant manage 
Salt Lake City agency, Mutual Life, ha 
been appointed an assistant to War 
Phelps, director of training for the con: 
pany. The Salt Lake City agency * 
managed by Carson E. Bechtel. 

Mr. Fallers’ headquarters will be 
the company’s home office. He joint 
the Mutual Life in 1940, as an agent « 
Omaha. In February, 1943, he trans 
ferred to the Salt Lake City agency ‘ 
select and train new representatives. Hi> 
became an assistant manager at Bois 
Idaho, in June, 1945. He was educate 
at the University of Nebraska, and t! 
Nebraska College of Commerce. ) 












































Douglas P. Patterson, formerly mat 
ager of the Norfolk, Va., office of tii 
Union Life of Richmond, Va., has bet! 
appointed superintendent of agencies {i 
the company. 





The number of persons owning life inf 
surance has increased 90% in the pa‘ 
twenty-five years and the total life i 
surance owned has increased neat! 
300%. 





LIFE INSURANCE 





RENEWAL 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 





PURCHASED ON 
EQUITABLE BASIS 
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40 Now in Women’s 
Quarter Million Table 


EUNICE C. BUSH IS CHAIRMAN 





Some of Qualification Rules; New Vol- 
ume Credit Is Given by 
Round Table 





To date forty women have qualified 
for the Women’s Quarter Million Dol- 
lar Round Table of the NALU, said 
Eunice C. Bush, Mutual Life, Baton 
Rouge, La. who is chairman of the 
Round Table. Executive committee con- 
sists of Chairman Bush, Ruth M. Kelley, 
Manhattan Life, Detroit; Cora Hart- 
wig, Connecticut Mutual, Los Angeles; 
Cecilia R. Howard, New York Life, But- 
falo; and Hermine R. Kuhn, Manhattan 
Life, New York, and this committee will 
meet in New York on July 27. Chair- 
men of other committees are these: 
Constitution and by-laws, Elsie M. 
Matthews, Manhattan Life, Montnclair, 
N. J.; publicity, Minna W. Hensley, 
Franklin Life, Salina, Kan.; reception, 
Elle E. Long, New York Life, Paines- 
ville, O.; arrangements and decorations, 
Lillian L. Joseph, Home Life; parlia- 
mentarian, Ethel N. Elmer, Connecticut 
General, Chicago. 

Rules for membership include the fol- 
lowing: 

An applicant must certify that she has paid 
for $250,000 or more of regular life insurance, 
excluding any brokerage business placed in her 
name by another underwriter. Volume credit 
allowed by the Women’s Quarter Million Dol- 
lar Round Table will be as follows: 

Single Premium Annuities, 1% 
amount of the deposit. 

Annual Premium Deferred 
thirty times the annual premium. 

Group Life Insurance, a 20% credit for 
Group Volume, provided, however, that the 
total volume credit shall not exceed in any 
one year $50,000. . 

Joint business, only the proportion on 
which the prospective member receives the 
full first year and renewal commissions. 

The volume of Single Premium and Annual 
Premium Deferred Annuities and Group In- 
surance separately and collectively cannot ex 
ceed 60% of the qualifying credits. 


Bank-UOPWU Agreement 


Albany, July 9.—In what is believed to 
be the first contract with a bank in the 
Albany area employes of the National 
Savings Bank here will receive salary 
increases and increased insurance bene- 
fits under an agreement between the 
bank and the United Office and Profes- 
sional Workers Union (CIO) signed 
yesterday, 

Under the insurance provisions of the 
contract the Group insurance for em- 
ployes is increased from $1,000 to $5,000 
per employe; also, each bank employe 
and the family of each shall be covered 
by Associated Hospital Service with 
the bank paying the premium. 


times the 


Annuities, 








SECURITY MUTUAL GAINS 

Life insurance production of the Se- 
curity Mutual Life, Binghamton, N. Y., 
for June was the largest in the com- 
pany’s sixty year history. The com- 
pany’s 1946 sales in sixteen states total 
$18,000,000, and preliminary estimates 
place the total of life insurance in force 
at over $157,000,000. Aggregate sales of 
life insurance for the first six months 
of this year total more than 85% of the 
entire 1945 production. 


FRASER AGENCY INCREASES 





The John M. Fraser agency, Con- 
necticut Mutual, New York, paid for 
$1,133,207 in life insurance in June of 


this year as compared to $639,830 for 
the corresponding month of last year. 
The total paid for business for the 
year is $7,688,478 against $4,015,764 last 
year. This is the Fraser Agency’s eigh- 
teenth consecutive plus month. 


HOLDS PRESIDENT’S MONTH 

The field forces of Bankers Life of 
Des Moines paid for $12,295,189 of Ordi- 
nary business in June in honor of E. M. 
McConney, president of the company. In 
the first president’s month the company 
has held, nearly twice the volume of 
business was written as was written in 
June of last year. 





MARKS 25TH ANNIVERSARY 

Thirty-five representatives of the Pa- 
cific Mutual Life attended a dinner re- 
cently at Cedar Rapids in honor of C. 
M. Fowler, general agent for the com- 


pany, who celebrated his twenty-fifth 
anniversary in the life insurance busi- 
ness. 





Walter W. Ruterbusch II, formerly 
associated with the Sun Life of Canada 
at Plymouth, Mich., has been transferred 
to the Bay City, Mich., office of the 
company, 





er 


™ 


WASHINGTON NAT’L EXPANDS 
_The Washington National Insurance 
Co. has created a new Industrial divi- 
sion in the eastern territory, comprising 
all the district in New Jersey and will 
be known as Division J. John L. Elliott 
has been named manager of the new 
division, 





Articles of incorporation have been 
filed with the Indiana secretary of state 
by College Life Insurance Co. of 
\merica, Indianapolis, formed to write 
life insurance. 














terested, 


REPORTS 100% ORDINARY GAIN 

Ordinary sales of the Boston Mutual 
Life for the first five 
year were $6,051,820, an increase of more 
than 100% over the same period in 1945 


and almost equal to the Ordinary sales 
for the entire year of 1945. 


months of this 





The National Life of Des Moines re- 
ported that business during the first half 
of the year was 64% greater than dur- 
ing the same period last year. The 
June gain was 69%. 


mae 


WHAT A CONTRACT! 


Our field man’s contract is more than a 
contract. It offers liberal new and renewal 
commissions on all life insurance business 
and liberal first year and continuous re- 
newal commissions on Accident, Health and 


Hospitalization policies. 


But over and beyond the contract, you'll 
find liberal “‘app-a-week” bonuses; awards 
for persistent production; an agency re- 
tirement plan; generous contest awards and 
incentives; production clubs; out-of-the-or- 
dinary conventions and most of all, an in- 


sincere understanding of every 


field man’s problems. 


euhes 


NATIONAL LIFE 


Insurance Company .. Montelair, N. J. 


Ralph R. Lounsbury, President 


W. J. Sieger, V. P. & Supt. of Agencies 


LIFE * 


ACCIDENT * 


HEALTH 





Let us tell you more about 


our contract 


2 HOSPITAL 





===] THE EASTERN 
skies UNDERWRITER > 


———— 


i baat GEIS 


YAR ALO SOO GRRE SOE 





July 12, 1946 








Some C. L. McMillen Recollections 


In a letter to U. H. Poindexter, assist- 
agencies, Northwestern 
McMillen, 
City, based on 
fifteenth 
agent and his 
thirty-five years with the company, Mr. 
MeMillen reminiscences. In 
part 


ant director of 
Mutual Life, Clifford L. 
eral New York 
marking his 


gen- 
agent, 
a luncheon anni- 


versary as general here 


gave some 


he wrote: 





I became a special agent of North- 
Mutual in 1911. At that time 
to devote all of my time 


western 
I was urged 
to covering university people with whom 
I had been associated for four years. 
I chose not to do so as I wanted to 
learn the business in its larger phases 
and asked to be appointed assistant 
supervisor of agencies for the agency 
at Madison, Wis., which, at that time, 
controlled only five counties and pro- 
duced less than $1,500,000 a year. Most 
of that business was in Madison. I 
wanted to see what I could do with 
the outside counties, the sub-agents and 
the bankers who collected our premiums. 
Inasmuch as I did not ask for an ad- 
vance or an expense account, this privi- 
was readily granted and I became 
a roving special agent, for the North- 
western Mutual making contracts with 
sub-agents for Shakshesky & McMahon 
and getting my own compensation from 
personal business and joint work with 
sub-agents already under contract and 
those appointed by me. T knew definitely 
by that time that I was interested in 
management and that I wanted to be- 
come a general agent of the company. 
In August 1912, Ed McMahon resigned 
as Mr. Shakshesky’s partner and I, be- 
sub- 


lege 


ing the only man who knew the 

igents outside of Madison and_ the 
bankers, was selected by Mr. Shakshes- 
ky and the company as eligible to be- 


come a_ partner. 

One of my first jobs was to convince 
Mr. Shakshesky that we did not want 
a lot of sub-agents, but we did want 
as many district agents as the territory 
would stand who would appoint a lot of 
sub-agents. This idea worked out so 
well that we became first in per capita 
production for the company. 


Insurance As a Career 


On the day President Wilson declared 
war IT was in New York discussing with 
the late Frank A. Vanderlip and his as- 


sociates of the National City Bank the 
possibility of becoming the Western 
representative of that bank and_ build- 
ing up a sales organization for the 
National City based on life insur- 
ance methods. Immediately upon getting 
word that the United States declared 
war, T told Mr. Vanderlip that my de- 
cision had been made, that I would 
return to my agency and give no further 
consideration to anything else, except 
perhaps, enter the A. E. F. before be- 
ing drafted. Stopping at Milwaukee 
I asked President Markham for a leave 
of absence for the duration of the war. 
It was immediately refused on the 
ground that my services, at my then 


age, were not needed. A few months 
later the same man gave me a full 
leave of absence and the opportunity 
to select some one else to assist Mr. 


Shakshesky in the conduct of the 
Shakshesky & MeMillen agency. I se- 
lected Harry French, whom I had 
brought into the business and who had 
produced as a district agent in Wausau, 
Wis., approximately $1,000,000 a year. 
Harry not only produced $1,000,000 a 
year, but he made up for the loss of 
my own production and that of sixteen 
men who went into the Army with me 
at the same time. 

| realized then, as I do now, that 
the Northwestern truly agreed with me 
that men in the agency force were there 
on a career basis and that even a war 
heutd not destroy the career idea. 
have fought for this idea, have promul- 


the land, 
the North- 


gated this idea throughout 
during all my years with 

western. I attribute the fact that so 
many men I have been able to asso- 
ciate with me, who have gone far and 
done much for Northwestern, have done 
so because of the soundness and practice 
of this idea which has never been aban- 
doned or been subject to compromise. 
I have discussed it in the first inter- 
view with every man that I have had, 
whom I have thought was management 
material, and I have kept my promise by 
not only stimulating the man, if that 
was what he aspired to, but helping him 
to get recognition from the agency de- 
partment in the exact spot he was best 
fitted for. 

I truly believe that a franchise to 
represent as a general agent is not 
justified unless the general agent pro- 
duces an organization which will perma- 
nently produce a satisfactory volume of 
quality business, day in and day out, 
whether the general agent himself is 
on the job or not. 

Someone said to me recently, “What 
do you think of the on-the-job training 
program ?” and my answer was, “I think 
it O. K. insofar as the G. I. bill is con- 
cerned, but I believe that it would be 
better for the life insurance business 
if many of its general agents and man- 
agers were not too much ‘on-the-job’ 
looking after bookkeeping items, office 
affairs, and if more of the agency train- 
ing and the office management were 
delegated to competent men. Men only 
develop, in my opinion, by being given 
jobs to do and the authority to complete 
these jobs. 


The Training Course 


My first years with the Northwestern 


were devoted largely to finding myself. 
I was given a rate book, a dividend 
book, a few instructions and the origi- 


nal Northwestern training course. I 





Would You Like to Locate In California ? 


This growing agency can place the right man as life insurance repre- 
sentative in large general insurance office. 


leads will be furnished. Send full particulars to 


ELWOOD T. STARBUCK 
General Agent 


Provident Mutual Life Insurance Company 
111 Sutter Street 


San Francisco 4, Calif. 


Contacts unnecessary; 








still believe it to be the best training 
course ever written for Northwestern 
agents even though it does not cover 
Planned Incomes and many of the things 

I am backing strongly today. The mask 
potent statement, which has held through 
my whole life insurance career, con- 
tained in this course was, “Death means 
loss. Losses must be paid. How and 
by whom will your loss be paid?” This 
statement alone has helped me to sell 
or get others to sell millions of dollars 
of life insurance because I have always 
approached a life insurance sale with 
the idea, “What will be the loss if this 
man dies? Are we justified in asking 
the Northwestern to pay it or should 
we let the situation reminis as is and let 
someone else pay it? 

The answer usually has been that if 
he could afford to pay the Northwestern 
premium for carrying the loss, the 
Northwestern should be willing to accept 
the risk. In this you will see my ori- 
ginal interest was largely in family pro- 
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to take care of tomorrow 
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to-day. Life Insurance 
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tection. It still is, although my apprecia- 
tion of business insurance, pension trusts 
and a retirement endowment for the 
man himself to take care of his own 
depreciation in activity has constantly 
grown. 


The Anniversary Party 


Regarding the party, Wednesday, 
which marked the occasion of my fifteen 
years here in New York and _thirty- 
five years with the company, almost 
thirty-four of which were as a general 
agent »—nothing is too good for the 
Northwestern, in my opinion, especially 
if a party is being given to honor the 
men and women who have been largely 
responsible for making the Northwestern 
what it is today. At this luncheon we 
first recognized the men who were with 
the agency and joined me when I came 
to New York fifteen years ago. Second, 
the men who came in during the first 
year and were so ably trained by Charlie 
Votaw. Third, the retirement of my 
great secretary, Miss Lillian M. Call. 
She had been with the company fifteen 
years, was 62, and asked for retirement. 
I could not include her very well in 
the retirement pension plan which we 
are putting into effect at this time, be- 
cause of her age, but I did retire her 
on an entirely adequate basis, which will 
enable her to carry on in exactly the 
same way she has in the past, taking 
great interest in other people and in 
worth while movements. The other 
girls and boys get a pension plan written 
in the Northwestern which will enable 
them to retire with from $90 to several 
hundred dollars a month, exclusive of 
social security. 

Grant L. Hill, my first assistant to the 
general agent, was present and, as usual, 
gave us greatly appreciated inspiration. 
Harold Gardiner, our new educational 
director, was also present. Others who 
talked were Henry Auerbach, who re- 
quested Ernie Hickok to present a scroll 
to me signed by every member of this 
agency. 

I should have written my memoirs 
of my first acquaintance with Sam Goza, 
Jack Hughes, the Poindexter boys, Ralph 
Hamburger, M. J. Cleary and many 
others. y 





CONDUCTING LIFE COURSE 


Brooklyn Academy Classes Preparing 
Agents for State Examination 
To Be Given July 16 

A life insurance course is being con- 
ducted at the Brooklyn Academy de- 
signed to prepare a prospective life in- 
surance agent for the state examination 
which will be given July 16. Robinson’s 
“Handbook on Life Insurance” is being 
used as the text book and may be pur- 
chased for $1.50 from Bernard Bergen, 
the instructor, 16 Court Street, Brook- 
lyn. All former students of Brooklyn 
Academy and subscribers to the Gen- 
eral Insurance Outline are eligible to 
attend, without incurring any charge of 
obligation. 
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Advertisement Advises 
Veterans to Hold NSLI 


APPEARS IN 300 NEWSPAPERS 





Signed by Life Insurance Companies of 
America Message Expected to 
Reach 30,000,000 





An advertisement advising veterans 
“Don’t drop your Service Life Insur- 
ance” is scheduled for insertion this 
week in 300 daily newspapers through- 
out the country, with an aggregate cir- 
culation of about 30,000,000 the Institute 
of Life Insurance announced. 


Signed by the “Life Insurance Com- 
panies in America and their Agents,” the 
advertisement presents to the veteran 
the combined advice of the companies 
and agents not to drop his National 
Service Life Insurance. Ten commonly 
asked questions about National Service 
Life Insurance are answered in the copy, 
and veterans are urged to bring their 
service insurance problems to the agents 
for help. 

The advertisement is another step in 
the campaign being carried on by the 
life insurance business, in cooperation 
with the Veterans Administration, to 
persuade veterans to hold on to their 
Service Insurance. 

“If you are a veteran or the relative of 
a veteran, don’t hesitate to call on a 
life insurance agent for advice and help 
with National Service Life Insurance 
problems,” the message says. “He can 
answer many of your questions about 
NSLI. And if he doesn’t have the an- 
swer, he can tell you who has. Life 
insurance agents all over the United 
States have been cooperating with the 
Government in a nation-wide effort to 
advise veterans on their NSLI. To pre- 
pare themselves for the job, more than 
40,000 agents have ‘gone to school’ at 
NSLI seminars. More than 400 of these 
have been held under the sponsorship 
of the National Association of Life Un- 
derwriters in cooperation with the Vet- 
erans Administration. The Life Insur- 
ance Companies and their Agents again 
welcome an opportunity to be of public 
service.” 

The first release on the advertisement 
was for July 8. 





J. M. Hammill Heads Cal. 
Ass’n; Other Officers 


James M. Hammill, San Francisco 
agency manager, Equitable Society was 
elected recently president of the Cali- 
fornia State Association of Life Under- 
writers. Other officers elected include: 
vice president, W. K. Murphy, general 
agent, Northwestern Mutual Life; sec- 
retary, Arthur D. Hemphill, agency 
manager, Equitable Society and treas- 
urer, F, Bert Alldredge, general agent, 
Occidental Life of California. The ex- 
ecutive committee includes: northern 
district, E. E. Noyes, California-Western 
States Life; southern district, Harold S. 
Parsons, the Travelers and Rolla R. 
Hays, Jr, CLU, New England Mutual 
Life, Kellogg Van Winkle, CLU, agency 
manager, Equitable Society was named 
national committeeman. 





R. F. THORNE ANNIVERSARY 


Raymond F. Thorne, general agent, 
3erkshire Life, New York, last week 
marked his fifth anniversary as general 
agent of the company. The Thorne 
agency is ninety years old and Mr. 
Thorne has been associated with it dur- 
ing the last twenty-four years. He 
started as an office boy under the late 
Frederic H. Rhodes, who was general 
agent in 1922 and later became president 
of the company. During the five years 
that Mr. Thorne has been general agent 
the agency has developed into one of 
the leading agencies of the company. 

A luncheon was given in Mr. Thorne’s 
honor, which was attended by Harrison 
L. Amber, president of the company, 
and the entire agency organization. 


MADE AGENCY ASSISTANT 
Robert C. Yohe of the cashier’s divi- 
sion, treasurer’s department, Equitable 
Society, has been appointed an agency 
assistant. After being with the Equi- 
table in Syracuse he joined cashier’s 
office in Detroit in 1929 and then became 


cashier in Toledo. He came to the home 
office as an auditor that year and was 
named assistant manager of the New 
York City mortgage department in 1939. 
He joined the treasury’s department in 
1942 and in World War II was a Navy 
lieutenant. 


SIX COMPANIES FILE SUIT 

Six insurance companies which filed 
suit to enjoin the collection of the state 
214% premium tax on the ground that 
it was discriminatory have dismissed 
the actions in the court at Columbus. 
The companies are the Prudential, Mas- 
sachusetts Mutual Life, Equitable Life 
of Iowa, Bankers Life, Guardian Life 
and Central Life Assurance. The action 
follows the decision of the U. S. Su- 
preme Court in the South Carolina case, 
in which it was held that a state may 
tax foreign companies at one rate and 
domestic companies at another. 


MADE ASSISTANT MANAGER 


George L. Tye has been appointed as- 
sistant manager of the St. Louis agency 
of the Mutual Life of New York. Frank 
B. Jackson is manager of the agency. 
Mr. Tye will supervise the company’s 
field organization in the St. Louis area. 





HONOR C. G. HAIZLIP 
The agency force of the Western Life 
Insurance Co., St. Louis, have dedicated 
July as “Founders Month” as a tribute 
to C. G. Haizlip, secretary and founder 
of the company. Mr. Haizlip launched 
the company in 1894, 
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THesr are headlines of a few of North- 
western National Life’s advertisements 
which have appeared in various publica- 
tions during the past few years. 
these advertisements expresses an idea—a 
point of view —on a subject of timely im- 
portance to life insurance policyholders 
and the nation as a whole. Giving currency 
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to such ideas through advertising is just 
one way in which NWNL discharges its 
obligation as a good citizen—an obligation 
this Company believes rests on a business 
institution no less than on an individual. 


We will gladly furnish reprints of any of 


these advertisements on request. 
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Jenney and Barmore 
Retire From Federal 


WITH COMPANY MANY YEARS 


S. R. Keare Now Executive Vice Presi- 
dent and Superintendent of Agents; 
Dr. Reeder Medical Director 


B. Jenney, medical director, 


By |: & 
Federal Life, and George Barmore, vice 
president and superintendent of agents 
have retired from the service of the 


company 
Dr, Jenney has been medical director 


ft the Federal Life since it commenced 


business in) Ma 1900, and has a con 
tuou service record of more than 
orty-six years. Mr. Barmore has been 
ith the company nearly twenty-six 
cal The retirement of these two offi- 
il in conformity with the Retire- 


in adopted by the 

July 1, 1944. 
Farewell Dinner Party 

\ farewell dinner party was 


company 


held for 


these two retiring officials at the Ih 
us) Athletic Club on Thursday eve 
ning, June 27. In attendance were all 
of the officers, including their wives and 
husbands, and a number of home office 
cuiploves, who had been in the service 
Pr the compan or twent hive years or 
more. One of the outstanding events of 
this oceasion was the = distribution of 
lid Id 21-jewel wrist watch Ss, prop 
( engraved, to all employes and. offi- 
who had been with the compan 
twenty-five years or more. There were 
cighteen with service records ranging 
from twenty-five to over forty-six years. 
Spencer R. Keare, who has been ex 
ecutive vice president and assistant su 
erintendent of agents, has been elected 
executive vice president and superin- 
tendent of agents, and will have charg 
f the company’s agency organization. 
tae. L. Reeder, who has been as- 
sistant medical director of the company, 
h be clected medical director to suc 
ced Dr. Jenney. 


MANAGER OF MORTGAGE LOANS 


George K. Cavenaugh Appointed by Jef- 
ferson Standard Life; Unusually In- 
teresting Work During War 


George K. Cavenaugh has been ap- 

inted manager of the Jette rson Stand- 
ard’s mortgage loan department. 

Mr. Cavenaugh has been associated 
with the mortgage loan department. of 


the company since June, 1928, when he 
was graduated from the University of 
North Carolina with the degree of Bach- 
clor of Arts in Economies. In July, 
1942, he entered military service in the 
ATHY He saw service in the United 
States with the Tank-Automotive setup 
of Ordnance and with Financial Com- 
mission of the Allied Control Commis- 
sion in Italy. Following his return to 
the states in January, 1946, he received 
an honorable discharge with the rank of 
major and returned to his duties with 


the Jefferson Standard. 


PASSES $100,000,000 MARK 


Federal Life Did $1,750,000 in June; 
Agents of Company Honored 
President Cavanaugh 
It has been customary for a numbes 
i vears for the Federal Life to have a 
pecial campaign for new business dur- 
anniversary month = of 

avanauch., 

The company reports June written 
business in excess of $1,750,000, this be- 
ine the largest volume of written life in- 
history during any one 


June, the 
President C 


surance in its 


month. Substantial increases were made 
in accident and health volume = durin 
he same period. 

The Federal Life recently passed the 


$100,000,000 mark in life insurance in 
force which is an important milestone in 
history. 

This company was examined during 
19445 Ly the insurance departments of 
IWlineis, Pennsylvania, Missouri and 
Pevas and the report of the examination 
recently released was very favorable. 


LIFE AGENCY CASHIERS ASS’N 


Detroit-Windsor Present Headquarters; 
Association Formed in 1939 in 
San Francisco 

Detroit-Windsor, present headquarters 
of the Life Agency Cashiers Association 
of the United States and Canada, has 
released the following information: 

The National Association was formed 
Iuly 1, 1939, in San Francisco as ai 
outgrowth of the cashier association 
movement inaugurated in that city in 
1937. Albert F. White, Phoenix Mutual, 
was the first president. National Head- 
quarters change each year and is deter- 
mined by the member association hold- 
ine the highest number of Trophy Points 
as of September 10th yearly. Trophy 
Points are given for various activities 
of such member associations and are 
submitted to National Headquarters each 
month. : 

Since inauguration in San Francisco, 
headquarters have been held by Phila- 
delphia; Rochester, N. Y.; Chicago; 
Houston: San Antonio; and currently, 


Detroit-Windsor. 


NAMED BY COMMONWEALTH 


Ancel E. Smith has been made mana- 
ver of the Commonwealth Life’s Indus- 
trial branch at Nashville. A native of 


joined the com- 
He was later 
Nash- 


Louis- 


Nashville, Mr. Smith 
pany in 1930 as an agent. 
appointed assistant manager at 
ville, then served briefly in the 


ville West office, after which he was 
named manager successively at Ports- 
mouth, Ohio and at Charleston. He was 


inducted into the armed forces in 1942. 
He returned last November and since 
then has served as assistant director of 
avencies in the Industrial department 
under W. Almon Lonsford. 


Sales Training School 
Of Jefferson Standard 


The Jefferson Standard’s fifth quar- 
terly sales training school was held at 
the company’s home office in Greens- 
boro, N. C., June 24-28 Forty students 
from fifteen states attended. 

Educational features of the school 
were under the direction of R. B. Tay- 
lor, CLU, superintendent of agencies. 
Other members of the home office staff 
participating in the activities of the 
school were: Julian Price, chairman of 
board; Ralph C. Price, president; M. A. 
White, vice president in charge of agen- 
cies; Karl Ljung, agency manager; Dr. 


H. F. Starr, medical director; D. J. 
Tribble, chief underwriter; Miss Mary 
Tavlor, agency secretary; W. L. Sea- 


well; Carlyle Gee and R. G. Blair, su- 
perintendents of agencies; Hal R. 
Marsh. advertising anager; and J. S 
Marsh, advertising manager; and J. S. 
Causey, agency assistant. Alden C. Pal- 
mer, executive vice president of the In- 
surance Research and Review Service, 
spoke on “Opportunities Ahead.” 


AWARDED M. JAY REAM TROPHY 
At the annual meeting of the Pitts- 
burgh Life Underwriters Association, 
the M. Jay Ream Trophy, awarded an- 
nually to the life insurance organization 
which has made the greatest contribu- 
tion to the life insurance business dur- 
ing the past year, and given the best 
cooperation in association activities, 
was awarded to the Pittsburgh agency 
of the Fidelity Mutual Life. General 
agent of the Fidelity Mutual in Pitts- 
burgh is C. Brainerd Metheny, long ac- 
tive in insurance circles in Pittsburgh 
and a former president of the Pitts- 
bureh Life Underwriters Association. 








“The new booklet, YOUR LIFE 
INSURANCE, is just what re- 
turning servicemen want and 
need. Please send me a supply 
so that I may give copies to 
friends now being separated 
from the services.” 


And SO, in substance, 


have read numerous letters from our men returning from the armed 


forces, following their receipt of the Company's new booklet on 


National Service life insurance. 


Information and advice, if sufficient and impartial, is always 


appreciated. That is why the life underwriter Jeaving the services, 


and his friends, regard Your Life Insurance so highly. This booklet 


concerns itself with only one subject: the returning serviceman’s 


life insurance problems. It clearly outlines the benefits of National 


Service life insurance and urges the serviceman to retain and convert 


to-a permanent plan his government policy, and it tells him how to 


do that with a minimum of effort. 


EQUITABLE LIFE OF IOWA 
Founded 1967 


Home Office 





Des Moines 








P. yramids 
of P. rogress 


Forty-seven years of steady progress and in- 
creasing rank among the Nation’s leading life 
insurance companies; 

Financial strength, sound management, serv- 
ice to policyholders, agency development and 
field expansion; 

Modern protection at guaranteed low cost 
for every eligible member of the family from 
birth to age 64 years; 

Agents equipped with modern policies for 
every purse and purpose, with premiums pay- 
able weekly, monthly, quarterly, semi-annually 
or annually to suit the policyholders’ con- 
venience. 


THE HOME LIFE 
INSURANCE COMPANY 


OF AMERICA 


President: DANIEL J. WALSH 
Secretary: BERNARD L. CONNOR 
Treasurer: CHARLES T. CHASE 
Executive Offices Philadelphia, Pa. 


SECURITY AND SERVICE SINCE 1899 











Ranni Is Million Dollar 
Life Membership Qualifier 





JAMES G, RANNI 


By securing a total of more than $1,- 
000,000 of personal paid-for production 
for the third successive year, James G. 
Ranni has qualified for life membership 
in the Million Dollar Round Table. Mr. 
Ranni is head of the New York general 
agency of the Manhattan Life bearing 
his name. During 1945 the Ranni agency 
developed in excess of $5,000,000 paid-for 
business and so far this year the or- 
ganization has had two — $1,000,000 
months. During the first five months of 
1946, the average paid-for production 
by the agency has been in excess of 
$600,000 per month. 

Mr. Ranni has been with the Manhat- 
tan Life for nearly twenty years. He 
was the company’s leading personal pro- 
ducer last year for the second time. 





NATIONAL LIFE OF VT. GAINS 


National Life of Vermont during the 
six months ending July 1 distributed new 
paid life insurance policies to the total 
of $53,222,958—an all time record. As 
compared with the first six months of 
1945, with sales of $37,384,806, the gain 
this year was 52.36%. The sales for 
June were $9,386,753, a gain over June 
last year. of 46.43%. The gain in insur- 
ance in force for the first half of 1946 is 
$41,961,222, bringing the total up to 
$728,490,280. 














ss and in- 
ading life 


lent, sery- 
ment and 


low cost 
nily from 


licies for 
ums pay- 
-annually 


rs’ con 


E 
ANY 


R 
CHASE 


hia, Pa. 
899 


12, 1946 





Sain 


alifier 





n $1,- 
iction 
es G. 
ership 

Mr. 
‘neral 
aring 


zency 
d-for 
e or- 
0,000 
hs of 
ction 
ss of 


nhat- 
He 


pro- 


NS 
the 
new 
total 
As 
S of 
gain 
for 
June 
isur- 
46 is 


» to 





July 12, 1946 











Page 13 








Northwestern Mutual 
Agents Meet July 21-24 


About 1,500 agents and guests are ex- 
pected to attend the annual meeting of 
the Northwestern, Mutual Association of 
Agents in Milwaukee, July 21 to 24, the 
first annual meeting to be held since 
1941. Designated as a Victory meeting, 
the sixty-sixth annual convention will 
have some 300 World War II veterans 
among those attending. Agents who 
qualified for company and_ association 
honors and production clubs will be pre- 
sented their awards by Grant L. Hill, 
director of agencies, at the opening ses- 
sion. Thomas A. Lauer, Joliet, president 
of the association, will be in charge of 
this session. 

Concluding the opening dav’s session 
will be an address by President M. J. 
Cleary. Meetings and luncheons will be 
held during the period of the meeting 
by the general agents, district agents, 
special agents, CLU’s and_ half-million 
and over groups. Social activities for 
agents and their wives will include a 
garden party, featuring entertainment 
and dancing. Stephen L. Wlarer, Mil- 
waukee, association secretary, will be 
chairman. 


MASS. MUTUAL GA'NS 
Reports Five Months’ Gain cf Over 
Sixty-ty-o Mil'ion; Los Angeles 
's Leading Agency 
With $?,341,687,239 life insurance in 
force at June 1, Massachusetts Mutial 
Life made a five months’ gain of $62, 
618,459, according to Chester O. Fischer, 
vice president and head of the agency 
(sales) department. Included in the to- 
tal is paid-up additional insurance pur- 
chased by dividends applied to this pur- 
pose amounting to $8,986,209, a gain of 

$289,973. 

Representing a 47.7% increase over 
last year, new life insurance _ sales 
through May amounted to $98,935,873. 
Leading all agencies of the company, 
Los Angeles with new insurance sales 
of $6,134,428 made a gain of $2,687,493. 
and showed an in-force increase ot 
$5,104,155. 


FRATERNAL REFERENCE BOOKS 


Complete and detailed information on 
fraternal socicties, life insurance com- 
panies and life associations appear in the 
1946 editions of the Consolidated Chart 
of Insurance Organizations end Statistics 
Fraternal Societies from the press of 
The Fraternal Monitor, Rochester. These 
publications have been compiled by 
\rthur S. Hamilton and present a com- 
plete review of life insurance operations 
for 1945, 

The Consolidated Chart combines the 
reports of 384 fraternal societies, life 
insurance companies and life associa- 
tions. It gives practically their complete 
reports to the Insurance Departments to- 
gether with the rates for insurance of 
the first two systems and the gain and 
loss exhibits for 182 life insurance com- 
panies. The financial and insurance re- 
ports include &8 items on fraternal bene- 
fit societies, 92 on life insurance com- 
panies and 90 life associations. 

Statistical Fraternal Societies is a-vol- 
ume of 240 pages giving detailed infor- 
mation on practically every fraternal 
insurance society. The membership and 
lodges in good standing, officers, plans, 
rates, average age, mortality, losses paid, 
changes in membership in 1945, amount 
collected, liabilities, reserves, 
members and insurance written, bene- 
fits paid since organization ard many 
other items. 


assets, 


OPENS STAUNTON, VA., OFFICE 

The Prudential has established an 
office in Staunton, Va. which will oper- 
ate as a branch of its Ordinary agency 
in Richmond. Thomas A. Teaele has 
been named assistant manager in charge 
and will be responsible for the opera- 
tions in Augusta, Albemarle and Fred- 
erick counties and will have supervision 
over Ordinary agents in this section, 


HURD HEADS FLINT ASS’N 

Tracy H. Hurd, assistant district man- 
ager, the John Hancock has been elected 
president of the Flint Qualified Life Un- 
derwriters Association. He succeeds 
Karl O. Swayze of the Mutual Life of 
New York. Other new officers are: first 
vice president, Earle W. Jones, general 
agent, Lafayette Life; second vice presi- 
dent, H. Keith Macy, Metropolitan Life; 
secretary-treasurer, Arthur E. Cobb, 
Northwestern National Life (re-elected.) 


MFRS. APPOINTMENTS 

The Manufacturers Life of Toronto 
has appointed J. J. Grant acting inspec- 
tor at Brandon, and J. W. Griffiths 
agency assistant at Winnipeg. Mr. 
Grant joined the company in 1935 as an 
agent in Brandon. He moved to Winni- 
peg in 1940 and became agency assistant 
there prior to entering the Canadian 
Army in 1943. Mr. Griffiths has been an 
agent since 1943 and has qualified three 
consecutive times for membership in the 
company’s Production Club. 


BOSTON MANAGER RESIGNS 

Matthew F. Kane, manager, The Pru- 
dential, Boston, has resigned. Mr. Kane 
went to Boston in 1930 as manager of 
the newly created life department for 
Johnson & Higgins, general insurance 
brokers in New York. In 1934 he was 
made direct manager for The Pruden- 
tial. Mr. Kane has had varied experi- 
ence in home office and field work and 
for the past twenty-one years he has 
specialized in life insurance production 
in New York and Boston, 





ew Field Representatives 


selected by Continental 


American are rigorously hand-picked. 


Individual quality is stressed—not 


quantity of men. Special emphasis 


ae , 
_) potential for Success.. 


Every available selection device 

i] | j 
2 J  <is_used and only those with superior _) ) 
qualifications who measure up to 
definite proved standards are selected. 


No driving of square pegs into round 


holes. 


The record being made by new 
Field Representatives of Continental 
American offers tonclusive proof 
that careful selection is the first step 


leading to outstanding success. 
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The Tool Owners Union— 


President Allen W. Rucker Signs Page Ads Addressed to 
50,000,000 “Thrifty Americans”—Policyholders, Annui- 
tants, Bank Depositors, Owners of Business and 
Properties—Asking Them to Join for Protection 


By KennetH J. GARLAND 


Full page advertisements in daily 
newspapers, paid for by the Tool Owners 
Union, asking the public for national 
action to safeguard the foundation of 
the country’s well-being and strength— 
more specifically, the human right of an 
American to be secure in his ownership 
of property and tools, and to enjoy the 
legitimate, competitive earnings there- 
from, free from excessive taxation, in- 
flation and confiscation at the hands of 
anyone, have attracted wide attention. 
These advertisements were signed by 
Allen W. Rucker, and address of Tool 
Makers Union was given as Lexington, 
Mass. 

Allen W. Rucker 

Mr. Rucker is president of the Eddy- 
Rucker-Nickels Co., management coun- 
selors, Cambridge, Mass. The birth of 
the Tool Owners Union is traced to a 
radio address made last December by 
Mr. Rucker, who is also an economist 
and author. 

Strongly concerned with a_ national 
condition fostering rising strikes, short- 
ages and inflation, Mr. Rucker in this 
radio address attacked the then current 
Labor - Management Conference in 
Washington and the President’s Fact- 
Finding Commission as attempts to re- 
place democratic free bargaining with 
the arbitrary decisions of a handful of 
men declared by him to be responsible 
to no one. He called for a “square 
deal” for the 50,000,000 thrifty Americans 
whose savings and investments make 
them the real owners of this country’s 
tools of production. Emphasis was made 
on the fact that the right of bargaining 
belongs quite as much to the thrifty 
people who provide the mechanical 
energy (tools) of production as to those 
providing the muscular energy of pro- 
duction. He thought the 50,000,000 
Americans who own the productive tools 
and assets of business should organize 
themselves into a union for the purpose 
of gaining equality before the law. 

Following the response to the radio 
address Mr. Rucker published a series 
of advertisements in his hometown news- 
paper, The Lexington Minute Man in 
historic Lexington, Mass. He asked for 
an expression of opinion. He says that 
thousands responded. 


The Board of Founders 

Mr. Rucker then became president of 
the Tool Owners Union, a_ non-stock, 
non-profit, non-political corporation 
chartered in February, 1946, under the 
laws of Delaware. The Union, with 
headquarters in Lexington, is managed 
by a Board of Founders and advised by 


a National Advisory Committee. The 
Board of Founders includes Fred H. 


Nickels, business management counselor, 
bank director and also vice president 
and assistant treasurer of the Tool Mak- 


HAIGHT, DAVIS & HAIGHT, Inc. 


FRANK J. HAIGHT, President 
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ers Union; Richard Stanton Rimanoczy 
of New York, economic writer and radio 
forum director; Raoul FE. Desvernine, 
New York attorney and member of the 
U. S. Supreme Court bar; Elise M. 
Rucker, wife of the president of the 
Tool Makers Union; Philip M. Clark, 
Lexington, treasurer of the Union and 
former Naval Commander in World War 


Tool Owners Union reminds the na- 
tion that the life savings of the 50,000,- 
000 thrifty Americans are invested di- 
rectly or indirectly in this country’s 
means of production; directly, through 
ownership of corporate securities or pri- 
vate firms or farms; indirectly, through 
ownership of life insurance, savings ac- 
counts, trust funds and annuities. Tools 
of production are the land, the buildings 
and machinery used by business. In 
presenting the Union’s cause Mr. Rucker 
points out that without tools the Amer- 
ican worker would produce no more 
than the American Indian did 300 years 
ago. Without them there could have 
been no victory for U. S. A. in the wars 
in which Americans have engaged. 

The Union is organizing Americans 





‘ALLEN W. RUCKER 

throughout the country, according to 
Congressional Districts. It is planned 
that its representatives will appear be- 
fore Congressional district committees in 
hearings on every issue affecting the 
rights of individuals to receive competi- 
tive earnings from privately owned prop- 
erty, free from excessive taxation, infla- 
tion or confiscation by any other party, 
and it will appear in support of the 
national need for tools. Direct represen- 
tation on Board and Commissions will 
be sought and obtained and the Union 








please you 


years. 





A STATEMENT OF POLICY 





I am definitely sales minded. | do not say that merely to 
although I assume that it will—but rather to 
inform you of one type of thinking that will be vigorously 


applied to the development of our Company during the coming 





IN OUR 102np YEAR OF LIBERAL SERVICE 


The Mutual Benefit Life Insurance Company 


Newark, New Jersey 


by 
W. Paul Stillman 


Chairman of the Board 


[FROM A RECENT ADDRESS | 











business 
management and loyal employes to as- 
sure free and fair bargaining for all, 
Prior to Congressional primaries, pro- 
posed candidates will be asked to fill out 
a business-like application “for position 
as public servant” and their qualifica- 


will back honest, competent 


If they refuse 
the form that fact will be 


tions will be published. 
to fill out 
published. 

Tool Owners Union is self-supporting 
through five classes of membership. The 
national depositary is the Lexington 
Trust Co. in Massachusetts. Of all the 
memberships 72% are in the $1 class. 

President Rucker’s goal is 1,000 local 
chapters and a million members by fall. 





DARLING KANSAS CITY MGR. 





Succeeds M. R. Ellinger as Head of 
Northwestern National Agency; 
With Company Eleven Years 
M. R. Ellinger, for the past ten years 
manager of Northwestern National Life’s 
Kansas City agency has, because of ill 
health, requested to be relieved of active 
supervision of the agency and is being 
succeeded as manager by John M. 
Darling. Mr. Ellinger will continue to 
be active in the agency as associate 
manager, but will limit his activities to 

personal production. 

Mr. Darling, who started with the 
company eleven years ago in Missouri, 
first as agent and then general agent, 
subsequently was made supervisor in the 
White & Odell agency and then a mem- 
ber of the home office field service staff. 
He completed two and one-half years 
of service in the Navy in December, be- 
ing discharged with the rank of lieu- 
tenant commander. A graduate of the 
University of Chicago, he is a CLU. 





Training School Being 
Held by Mutual Benefit 


The Mutual Benefit Life began an- 
other of its four-week training schools 
in the company’s programming training 
this week. The current school, com- 
posed of thirty students and seven in- 
structors, is the second largest ever 
scheduled at the home office in Newark. 
Members of the school are from sixteen 
different agencies. 

Instructors at the school include R. G 
Cleveland, supervisor of Cleveland 
agency; M. James Houlihan, Flint; 
George A. Myer, general agent, Harris- 
burg; Albert Drake, associate general 
agent, Kansas City; William H. Fore- 
man, supervisor of Newark: Norman FE. 
Andersen, general agent, Peoria; John 
O. Wilson, formerly manager of Jack- 
sonville and now regional supervisor in 
the agency department. Edward C. 
Hawes, director of sales training, is su- 
pervising the school. 





NAMED BY SECURITY MUTUAL 


Five junior officers have been ap- 
pointed by the Security Mutual Life, 
3inghamton, N. Y. They include How- 
ard D. Brown, assistant auditor; Robert 
M. Hamlin, auditor in the investment 
department; Richard A. Keiser, associ- 
ate auditor; Richard H. Parish, assist- 
ant to the comptroller; Robert E. 
Richard, assistant building manager. 
Four of the five are veterans of World 
War II. 





WILLIAM G. HAYES DEAD 
William G. Hayes, assistant actuary 
of the Virginia Department, died sud- 
denly last Sunday following a heart at- 
tack. He had been connected with the 
Department for the last fifteen years. 
He was 60 years old. 





Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 
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Mortgage Conference 
Makes No Agreements 


SAYS IT HAS NO POWER 





No Secrets Either; Being Investigated 
by Federal Grand Jury; Attacked 
by Newspaper PM 


A Federal Grand Jury in New York 
las been investigating the operations of 
the Mortgage Conference, created in 
January, 1933, and which has in its mem- 
bership insurance companies, banks, 
nortgage and trust companies, the out- 
standing leaders in the field of home 
loans of all kinds. Nearly all of the in- 
surance companies in the Mortgage 
Conference had their records subpoened 
some weeks ago. There has been su- 
pervision of the Mortgage Conference 
operations by the New York State In- 
surance and Banking Departments, by 
the Federal Deposit Insurance Corp. 
and by the Office of the Comptroller of 
the Currency, none of whom has found 
any objectionable practices in members’ 
mortgage lending. It is denied that 
there is any agreement between lenders 
on mortgage lending or other practices. 

Statement by Conference 

The following statement was made 
by the Mortgage Conference last week: 

“The Mortgage Conference of New 
York has been under investigation by 
the Department of Justice and has fully 
cooperated with the investigation. 
Charges have not been preferred. 

“The Mortgage Conference was cre- 
ated during the depression in January, 
1933, by commercial and savings banks, 
insurance companies and mortgage and 
trust companies to aid in handling in- 
telligently their mortgage portfolios in 
which hundreds of millions of their de- 
positors’ and policyholders’ money was 
invested. The institutions belonging to 
the Mortgage Conference have been 
outstanding leaders in the field of home 
loans of all kinds and especialy during 
the war period, and now in making GI 
loans. 

“The conference is an open book. Any 
investing institution can join it. It has 
no powers. It is purely a statistical and 
informational body.” 

Former Assistant Secretary of State 
\. A. Berle of the law firm of Berle, 
Berle, Agee & Land has been represent- 
ing the Mortgage Conference of New 
York, 

The radical daily paper PM on July 
7 ran a page story alleging that con- 
ference members had denied loans to 
many New Yorkers which has “pre- 
vented the erection of 25,000 apartment 
units in Brooklyn alone,” and charging 
responsibility for high and unreason- 
able rents. 





WILL VISIT MEXICO CITY 


Lincoln National President Club Meim- 
bers Go There Following Estes 
Park Regional Sales Congress 
The Lincoln National Life’s third and 
final regional sales congress will be held 
in Estes Park, Colo., on July 15-17. All 
inembers of the company’s President 
Club, top ranking salesmen, will attend 
the meeting following which they will 

isit Mexico City. 

Home office officials in attendance at 
l’stes Park will include President A. J. 
McAndless, Vice Presidents A. L. Dern, 
Rk. F. Baird, W. O. Menge and Dr. W. 
IX. Thornton, Superintendent of Agen- 
cies F. W. Gale, Agency Secretary J. J. 
Klingenberger, Director of Field Service 
W. T. Plogsterth, Group Department 
Manager A. C. Rogers, Chief Under- 
writer D. B. Semans and Agency Audi- 
tor W. C. Brudi. 








FALL RIVER DISTRICT MANAGER 

Maury Kusinitz has been appointed 
district manager for Fall River by 
Harry Ross, Jr., New England field di- 
rector, Guardian Life. Mr. Kusinitz, a 
graduate of Brown University, entered 
life insurancé in 1941 in a sales and su- 
pervisory capacity with a large Eastern 
company. 





HEARD On The WAY | 





A remarkably fine tribute to Arthur 
I. Fisher, Saskatchewan Superintendent 
of Insurance, who died in Regina on 
June 19, following more than three dec- 
ades as head of the Saskatchewan In- 
surance Department, appeared in the 
Regina Leader-Post. Headed “A De- 
voted Public Servant,” it read: 

“In the death of Arthur Fisher, Regina 
lost one of its prominent citizens and the 
province, one of its notable civil servants. 
One of the friendliest of men, Mr. Fisher 
was widely known in his home city and 
throughout the province which he served 
so long. 

“In his chosen field of insurance, Mr. 
Fisher retired with a reputation for 
leadership and duty well done. As Sas- 
katchewan superintendent of insurance, 
he bult himself a Canada-wide reputation 
that was recognized by the leaders in 
the insurance business of Canada. Evi- 
dence of how highly his work was valued 


was the testimony of insurance men 
upon his retirement less than six months 
ago. 

“Mr. Fisher’s tenure of service with 


the province was notable for its length 
and his influence beyond Saskatchewan 
borders. The organization of the Asso- 
ciation of Superintendents of Insurance 
was due to Mr. Fisher, and later he 
played a leading role in bringing about 
standardization of insurance contracts. 
But so modest and unassuming a man 
was he, that it was only upon his super- 
annuation that the public of Saskatche- 
wan came to know of his work in the 
governmental field of insurance. He will 
be long remembered, both for his friend- 
liness and, his long and devoted public 
service to Saskatchewan.” 

Uncle Francis. 
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Non-Academic Employes 
Of Princeton Covered 
Princeton University has approved a 
revised retirement program for 
non-academic employes of the college. 


income 


The pension plan, which is in addition 
to Group Life insurance protection, in 
force since 1916, will be underwritten on 
a Group Annuity basis by The Pruden- 


tial. Cost of both Group and annuities 
will be borne entirely by the univer- 
sity. 

The retirement program for faculty 
and administrative officers, which will 


be continued to be underwritten by 
Prudential and Teachers Annuity Asso- 
ciation, and the Group Life insurance 
plan, underwritten by Prudential, have 
also been revised. The entire Group 
Life and retirement program for the fa- 
culty and administrative officers is on a 
contributory basis, the majority of the 
cost being borne by the university. 
Lukens, Savage & Washburn, Philadel- 
phia, worked with the University’s com- 
mittee in revision of the entire pension 
and insurance plan. 
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Kell, UNION MUTUAL—a company which 


provides you with a complete personal 


insurance 


U 





program which you may offer 


to your clients with confidence and pride. 
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Rolland E. Irish, President 


Harland L. Knight, Agency Vice-President 
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HOLDING INVESTMENT SEMINAR 





Indiana University Scene of Lectures at 
School of Business; an 
Activity of ALC 
The Life Officers Investment Seminar, 
an activity of the financial section of 
American Life Convention, began this 
' Busi- 


year’s session at the School of 
ness, Indiana University, Bloomington, 
Ind. on July 8 and it will continue 


through Saturday, July 20. The formal 
closing program will be held on the 
evening of July 1 at the university. Dr. 
Harry C. Sauvain is director of the 
seminar. He is professor of finance, In- 
diana University. Associate director is 
Robert L. Hogg, manager ALC and 
registrar is Mildred Hammond, secre- 
tary, ALC. Secretary of the seminar is 
Leo R. Dowling, a professor of Indiana 
University and his assistant is Albert 
E. Klosterman of the university. 

The first session of the seminar was 
held in 1940 and there were subsequent 
sessions in 1941 and 1942. Essentially a 
post-graduate school for experienced 
investment the seminar is designed 
primarily for the review of problems of 
investment policy in the light of contem- 
porary conditions rather than for ele- 
mentary training in methods of invest- 
ment analysis. The faculty is a large 
one and noted for its personnel. 


CENTENNIAL MATERIAL ISSUED 
Connecticut Mutual Promotional Aids 
Resigned to Help Agents Get 
Personal Publicity 
A wide variety of centennial promo- 
tional material has been issued by the 
Connecticut Mutual Life for the use of 
its agents. The material is designed 
primarily to help the agent get  per- 
sonal publicity, with the 100th anniver- 

sary of the company as the basis. 

Included are 100th anniversary an- 
nouncements with the agent’s name and 
address imprinted; a series of six mail- 
ing pieces, all personalized with the 
agent’s name and all with a centennial 
tie-in; a twelve-page, illustrated story 
of the Connecticut Mutual designed for 
wide distribution; a 100-page history of 
the Connecticut Mutual; blotters with 
a centennial message; advertising novel- 
ties such as matches, a letter opener, a 
mechanical pencil and memo pads; a 
folder which the agent can use when 
he has a newspaper clipping about a 
prospect or a client; a centennial policy 
jacket. 

Earlier this year a special 100th an- 
niversary annual report was mailed to 
the 285,000 policyholders of the com- 
pany. These items are shown in a 
brochure of centennial promotional ma- 
terial which is now being distributed to 
the company’s field representatives. 


NEW YORK SALES AHEAD 

The Life Underwriters Association of 
the City of New York has announced 
that the estimate of total sales of Or- 
dinary life insurance in New York City 
for May is $119,241,000, which compares 
with $76,466,000 reported for May of 
last year. 

CHARLES J. LEE DIES 

Charles J. Lee, 69, district manager, 
Equitable Life of Iowa, Williamsburg, 
Iowa, died at his home recently follow- 
ing a heart attack. He is survived by 
his wife and one son. 
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LESSONS LEARNED FROM. FIRST 
ATOMIC BOMBINGS 

The report of the United States 

Strategic Bombing Survey, chairman of 


which was Franklin D’Olier, chairman 
of The Prudential Insurance Co., has 
been printed throughout the country, 


and, therefore its conclusions have 
been subject to wide editorial comment. 
One section of the report which has 


given much food for thought is the con- 


section as to what can be done 
destruction which atomic 


An in- 


cluding 
to combat the 
bombs will cause in future wars. 
sistent question asked the Survey com- 
“What if the target 
American 


mitteemen has been: 
for the had 
city ? What would happen in New York, 


for instance ?” 


bomb been an 


It was the opinion of the Survey’s en- 
with their professional familiar- 
that the 


gineers, 
ity with American buildings 
Japanese buildings reacted to the atomic 
bombing much as typical American build- 
have. 

what this nation can do in 


ings would 

Discussing 
keeping damage to a minimum the re- 
port says in part: 

The danger is real—of that, the Sur- 
vey’s findings leave no doubt. Scattered 
through those findings, at the same time, 
are the clues to the measures that can 
be taken to cut down potential ican of 
lives and property. These measures must 
be taken or initiated now, if their cost 
is not to be prohibitive. But if a policy 
is laid down, well in advance of any 
crisis, it will enable timely decentraliza- 
tion of industrial and medical facilities, 
construction or blueprinting of shelters, 
and preparation for lifesaving evacuation 
programs. The almost unprotected, com- 
pletely surprised cities of Japan suffered 
maximum from atomic bomb at- 
tack. If we recognize in advance the 
possible danger and act to forestall it, 
we shall, at worst, suffer minimum cas- 
ualties and disruption. 

Since modern science can be mar- 
shalled for the defense as well as the 
attack, there is reason to hope that pro- 


kc SSES 


tective weapons and techniques will be 
improved, Even protective devices and 
vigilance, however, cannot be perfect 


guards against surprise or initial attack, 
or against the unlimited choices of tar- 
gets offered an enemy through the range 
and speed of modern weanons. In our 
planning for the future, if we are real- 
istic, we will prepare to minimize the 
destructiveness of such attacks, and so 
organize the economic and administrative 
life of the nation that no single or small 
group of successful attacks can paralyze 
the national organism, The foregoing 
effectiveness of the 
shown clearly that, 
power, it has limits 


description of the 
atomic 
despite 


bomb has 
its awesome 








of which wise planning will take prompt 
advantage. 

The report is not cheerful about active 
defense of atomic bombs. While protec- 
tive measures can substantially reduce 
the degree of devastation from an atomic 
and the casualties, the 


report says that if a possibility of atomic 


bomb rate of 
attack on this nation is accepted “we 
must also the fact that no de- 
alone can long protect 
us. At best they can minimize our losses 
and preserve the functioning of the na- 
tional community through initial or con- 
Against full and 
sustained attacks they would be ineffec- 
tual palliatives. The for re- 
limited to atomic energy 
itself, but is equally important in pro- 
and other 
techniques of countering and of deliver- 
weapons. Also imperative is 
the testing of the weapon’s potentialities 
under 

The Operations Crossroads gave valu- 
able data 
what is already known about the atomic 
bomb’s effectiveness when air-burst and 
the nation is waiting to see what the 
bombing will develop in the detonations 
at water level, and under- 
Such tests will be held shortly. 


accept 
fensive measures 


tinuing partial attack. 


need 
search is not 


pellants, detection devices 
ing atomic 
varying conditions.” 


for defining more precisely 


underwater 
ground. 





George DuR. Fairleigh, treasurer and 
assistant secretary of the National As- 
sociation of Insurance Agents, with Mrs. 
Fairleigh and their son, Kenneth, and 
daughters, Kathryn and Henrietta, were 
in Deming, N. Mex. this week, en route 
to Arizona, where Mrs. Fairleigh and 
the children will spend several months 
on a ranch near Phoenix, to allow her 
to recover from a recent illness. They 
are making the trip by motor and en 
route stopped in Louisville to visit Mr. 
Fairleigh’s mother, and Oklahoma City, 
where they were guests of Fred F. Fox, 
prominent local agent, and Mrs. Fox 
Mr. Fairleigh was entertained at a 
luncheon by the Oklahoma City Insur- 
ance Exchange on July 3. In Deming, 
they were guests of Mr. and Mrs. Pos- 
telle Cooper. Mr. Cooper is state direc- 
tor to the National Association. 

enka 


J. C. Higdon, president, Business 
Men’s Assurance; Gerald J. Smith, man- 
ager, Phoenix Mutual and president of 
the Kansas City Life Underwriters As- 
sociation; and J. Frank Trotter, mana- 
ger, Mutual Life, all of Kansas City, re- 
cently participated in a radio broadcast 
sponsored by the Advertising and Sales 
Executive Club of Kansas City. The 
program was broadcast over Station 


KCKN., 

























































































WALLACE 


Wallace J. Falvey, executive vice 
president, Massachusetts Bonding & In- 
who is one of the outstand- 
authorities in 


J. FALVEY 


surance Co., 
prevention 
ranks, 


ing accident 
casualty-surety was unanimously 
reelected on July 1 to the chairmanship 
of the committee, National 
Conservation Bureau. This will mark the 
beginning of Mr. Falvey’s ninth con- 
secutive term in this capacity. His keen 
interest in safety work is further indi- 
cated by his presidency of the Ameri- 
can Museum of Safety this year, his 
membership on the coordinating com- 
mittee in connection with President 
Truman’s highway safety conference last 
May 8-10, and his membership on the 


advisory 


board of directors of the National 
Safety Council and the Greater New 
York Safety Council of which he is a 
former secretary. 
x ok x 
Frank R. Cary, agent of the General 
American Cos. at Minneapolis since 


1930, for sixteen years has been develop- 
ing the art of clowning to entertain 
crippled children. For many years he 
has been the policeman clown featured 
at the Shrine Circuses in Minneapolis. 

* * x 


ze Jefferson Coolidge, a director of 
the New England Mutual Life, has been 


elected chairman of the Citizens Na- 
tional Committee, of which committee 


he has been vice chairman since Sep- 
tember, 1944. He served as Under-Sec- 
retary of the Treasury, 1934-1936. Since 
then he has been chairman of the United 
Fruit Co.’s board. Also, he is a member 
of the board of the Old Colony Trust 
Co., Boston, of the Massachusetts Foun- 
dation and various business organiza- 
tions and philanthropic agencies. Prior 
to his service with the Treasury he was 
vice president of the First National 
Bank of Boston, During the first World 
War he was a captain and adjutant of 
the 302nd Field Artillery 
* ok x 

Mrs. Margaret E. Hoffman has been 
named assistant secretary of the Balti- 
more firm of Kroh & Miller, Inc. Mrs. 
Hoffman is an experienced insurance 
woman who has been connected for 
some years in Baltimore with the St. 
Paul Fire & Marine. 

* ok x 

Charles H. Yardley, comptroller of 
Penn Mutual Life, has been reelected 
a director of the Philadelphia Con- 
trollers’ Institute of America for the 
fiscal year 1946-47. 


HARRISON L. AMBER 


Harrison L. Amber, president of 
Berkshire Life, has been elected presi- 
dent of the Pittsfield Chamber of Com- 
merce. He is also president of the Pitts- 
field Taxpayers’ Association and is a 
trustee and member of the investment 
committee of City Savings Bank of 
Pittsfield. 

* oe * 

Dorothy Aldridge, daughter of F. 
B. Aldridge, general agent of Occi- 
dental Life of California at Stockton, 
and Mrs. Aldridge was married June 29 
to Capt. Norman Mykels, recently re- 
leased from service with the U. S. Army 
Medical Corps. After a honeymoon at 
Catalina Island, Captain and = Mrs. 
Mykels will reside in Eagle Rock. Cap- 


tain Mykels is a veteran of both the 
European and Asiatic campaigns. 
* ££ & 


Thomas E. Bath, Jr., South Bend, Ind., 
engaged in the insurance business there, 
has been nominated a candidate for sec- 
retary of state on the Republican ticket. 
He was formerly secretary to a con- 
gressman from that city and during the 
war was a gunnery officer in the Navy 
on anti-submarine duty in the Atlantic 
and later was a Navy insurance officer. 

<< ie 7% 


J. A. Swearingen, secretary in the fi- 
delity and surety department of the 
Aetna Casualty & Surety Co., cele- 
brated his twenty-fifth anniversary with 
the company July 5. Mr. Swearingen, a 
native of Fairfield, Minn., was graduated 


from Carleton College, Northfield, 
Minn., with a Bachelor of Arts degree 
in 1920. Later he completed a year of 


study at the Hartforrd Graduate School 
of Business Administration. He joined 
the Aetna in July, 1921, and served in 
various capacities with the company at 
Chicago, St. Paul and San Francisco, He 
was recalled to the home office and 
elected to his present position in 1940. 
x * x 


William Leslie, general manager, Na- 


tional Bureau of Casualty & Surety 
Underwriters, spent an afternoon with 
representatives of bureau company 


members at the Arctic Club in Seattle 
recently. Mr. Leslie went to Seattle 
following the meeting of the National 
Association of Insurance Commissioners 
at Portland, Ore. 
x ok Ok 

Joha R. Cooney, president of the Fire- 
men’s of Newark and other companies 
in the Loyalty Group, has been ap- 
pointed chairman of the insurance com- 
mittee of the New Jersey State Cham- 
ber of Commerce. 
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E. B. MacLatchy, Superintendent of 
New Brunswick, Now a K.C. 
E. B. MacLatchy, Superintendent of In- 
Brunswick 


surance for Province of New 


since 1937, has been signally honored 
by his government and created a King’s 
Counsel (K.C.). The necessary patent 
was issued last month on the unani- 


mous recommendation of all the mem- 
bers of Supreme Court of the Province. 
The honor is particularly treasured by 
the bar in New 
patent can be 
unanimous recommendation 


members of Brunswick 


because no such issued 
ithout the 
of the Judiciary. 

Apart from his duties as Superinten- 
dent of Insurance, Mr. MacLatchy is the 
principal law officer of the Government 


in New Brunswick in his capacity as 
Deputy Attorney General and Counsel 
to the Attorney-General’s Department. 


Mr. MacLatchy is well known in in- 
surance circles on both sides of the 
border, having attended many meetings 
of the National Association of Insur- 
ance Commissioners. In 1942 and 1943 
he was president of the Association of 


Superintendents of Insurance of the 
Provinces of Canada. 
x Ok x 
No 1947 Business Census 
_ Among the valuable statistical offer- 
ings of the United States Government 
have been the census of business and 


distribution. Proposals for taking a cen- 
sus of manufacturers and also a census 
of business or distribution in 1947 to 
cover the year 1946 failed to receive the 
necessary appropriations in Co 
This, too, despite the fact that the census 
was wanted by the Chamber of Com- 
merce of the United States and other 
business organizations. The House acted 
favorably, but the Senate did not. 
Business Action, the weekly report of 
the Chamber of Commerce of the U nited 


LTeSS. 


States, says: “The practical result is that 
there can be no such census until 1948 
1o cover the year 1947, Necessary steps 


are expected to be taken in the next 
Congress to get the funds.” 
x * 

B:itish Film Negative Insurance 

British film negative insurance is sub- 
ject of an article in a recent issue of 
The Policev-Holder, London. 

When it is first decided to make into 
a film a certain story, the story rights 
are bought and plans are made as to 
how, when and where the production can 
he carried out. Producer, directors, 
artists and technicians are engaged, and 
studio space is booked. At the same time, 
the cost of all the items involved is 
budgeted in the light of the probable 
ability of the finished production to earn 
receipts at the box office. In this w: wea 
total figure known as the estimated cost 
of production is arrived at, and_ this 
figure (subject to minor adjustment, as 
explained below) represents the maxi- 


mum loss which the production company 


would suffer if the film negative were 
destroyed by fire or other peril after 
the shooting of the film was completed 
but before any copies had been taken. 
Accordingly, before shooting is com- 
menced, an “all-risks” insurance is taken 


out on the negative with the estimated 
cost of production as the sum insured. 
If, as the shooting proceeds, it becomes 
apparent that the original estimate will 
be exceeded, the sum insured is_ in- 
creased, 

The policy covers film negatives, raw 
stock, sound track and stills while any- 
where in the United Kingdom, ineluding 
while in transit other than by sea out- 
side territorial waters. Where neces- 
sary, the cover can be extended outside 
the U.K. for a suitable additionai pre- 
mium; this becomes necessary when lo- 
cation shots are taken overseas. 

The perils covered are virtually all 
risks of loss or damage, excluding los: 
or damage due to processing of the film 
(e.g., fogging or chemical damage), and 
ubject to the usual war risks exclusion. 
The principal risk is, of course, fire, al- 
though sprinkler leakage and other 
water damage constitute a real hazard. 
\n accident to a vehicle conveying a 
large quantity of negatives also can re- 
sult in a very large claim. 

The rate of premium charged 
is usually 10s. 6d. per cent per 
but in former years considerably higher 
rates were charged. The rate has been 
reduced in the light of a good claims 
experience. This rate is applied to the 
full sum insured, although, of course, 
the full amount is not at risk through- 
out the period of insurance. At incep- 
tion of the insurance, the amount. at 
risk is small and is built up gradually 


| today 


annul, 


as shooting proceeds, until almost. the 
total sum insured is at risk at the end 
of the shooting period; this position 
continues during final processing, which 


may take a few months to complete, The 
actual shootine period for a production 
costing £500,000 may be six months, with 
nerhaps another three months for fur- 
ther laboratory work and dubbing (addi- 
tion of the sound track). 

* * x 


The Priam Case—Heavy Weather 
as a War Peril 

Marine underwriters threuchont 

world have been interested in the case 

of the Priam (Ocean Steamshin Co_ ys. 


Tiverpool & T.ondon War Risk Nose 

eiation) in which the Court of Annen! 
has just confirmed a decision of Mr 
justice Atkinson that in certain circum- 
stances heavy weather is a war. peril. 
The effect of the decision was dis- 
‘ounted in advance by the current 


British F. C. & S. Clause. 
The facts in the situation were printed 
The Policy-Holder which cives them 
‘ogether with its own interpretation as 
follows: 
1942 
came 
from Liverpool 
carried munitions of war 


The Priam —, in December, 
‘before the new & S. Clause 
into effect) on a voyage 
for Suez. She 


and, in particular, heavy war equipment 








on the foredeck. During the bi ag 


she encountered heavy weather, as 
result of which her deck load Sects 
udrift, and did damage, water entering 


No. 2 hold. She was 
warlike adventure. The 
whether the damage was 
the war risk policy or not. If 
would fall on the marine risk 
Mr. Justice Atkinson, in the lower 
court, held that, apart certain 


admittedly on a 
question was 
covered by 
not, it 
policy e 





damage to the mounting of a gun, the 
dama was covered by the war risk 
policy 

His main erounds were that, while 
heavy weathes dar we Was not neces 
sarily covered by the war policy despite 


the fact that the v 


like operation, the 


scl was on a war 
special circumstances 


of the Priam’s particular warlike opera- 
tion made the damage, in her case, war 
damage. 

These special circumstances were that 


she carried a_ lhe deck load of war 
material on a winter vovave in the 
\tlantic, and that she was driven at a 





speed in excess of her normal speed 
because of the requirements of the 
\rmy. 

Lord Justice Scott, giving judgement 
in the Court of \ppeal, said he agreed 
with both conclusions, differing only as 
to the cause of th ssel’s speed which 
he attributed to Pht master’s fear of 
enemy submarines. All such features ot 
the vovage were just particular steps to 
carry out the warlike operation. They 
were all consequential on “hostilities or 


operations,” and in the true 
“consequences of hostilities or 
He elaborated these 
did nothin 


varlike 


scnse 


W irlike operati ns.” 
points, but his elaboration 
to elucidate the fundamental 
imstances of the case heavy 
war dam 


horities of 


point that 
cire 
damage was, in fact, 


in the 
weather 
e. Just what the legal at 





fiftv, or. even twenty-five vears ag 

would have thought of this interpreta 
tion of the deetrine of proxima causa 
is difficult to imacine, but if ever there 
were an example of that doctrine being 
a net rather than a chain, it is the Priam 
case. Neve pihicieaa the law cannot be 


even lovical 


questioned. It is good law, ' 
opinion ot 


law, but it is not, in’ the 
practical under common-sense 
Perhaps that would be too much to 
expect. 

Even the new F. ¢ 
contemplates, in. i 
weather ... caused 
act by or against a 
does not 


rifers, 


a hostile 
erent power,’ 
nde r the 


cir 

rns 
cove! suen lamave 
policy, so that in urrent practice 
claim hort ! 
nl the war risk policy, 
i r the com 


war 
the Priam 
marine rather 
and whatever mav be sav 
plex .and parenthetic wor 

it does exclude such claims from 
poliey, and make them at 
marine policy. Let us look 
j done 





clause, 
the war risk 
tach to the 

the wordine by which this is 


In execludin ar perils from the marine 
1) icy the clause provides that the free 
iT-capture rranty shall not exclude 


heavy weather damave unless “caused 
cirectly (and 
of the yvovace or 


pendent 


ervice hich the 


inde 





ture 

essel concerned . . s performing) by 
hostile act by or against bellicerent 
wer.” 

Now heavy weather caused by a hos- 
ile act by or against a_ belligerent 
wer is an absur of the clause. so 





‘hat we must fall back on the wordin 


“independently of the 


C OF SCTVIC( 


rming.” The 





( rformin ¥ 2 


irlike operation, and the claim on her 
ir risk poli it \\ based on. the fact 
that she was enva ed on such in viven 


tere. The new clause, which did not an- 
vould prevent. the 
noture of her adventure bein: 
ought into the case at all. It must be 
nored, and so there remains only the 
ct that the damage was caused by 
eather which is, in the 
reference to a “war 





nly to her policies, 


] from 


avy W absence 


any qualifying 


ke adventure,” a purely maritime neril 
Once again underwriters have nullified 

1! law affecting their contr: cts b 
usation aimed specifica at main 


form W hich 


t-ining their contracts in re 
they intended pte to take, not the 
form which thev have assumed under 









Kk. B. MacLATCHY 

legal interpretation. Let us not blame 
the law. It is the business of the courts 
to interpret contracts accor lin to thei 
verbal provisions, not according to what 
was in the minds of those = drafted 
hose verbal provisions. Nor can under- 

riters be blamed. None would have 
msidered it possible for heavy weather 
to be held to be a war peril when the 
PC. lause vovernine the Priam 
case was drafted. 

The case proved how far we have 


conception ot the do 
pres tiled 


dl ited trom the 
trine ot proxima 
in the time of 


(1877) when Mr. 


causa which 
Dudgeon vy. Pembroke 
( Justice Blackburn held 
that: “The ship perished because she 
went ashore on the coast of Y 
| remote causes ot 


despite 
eableness and 


rkshire, 
unsea 
thick 


More 
orthiness, 
weathe r. 
1 do not 


unmanag 
the law of the case 
learned judges and 
anomalous 
ellect to 
hould 
» annul 
previous 


question 
That is a matter for 
lords of appeal, but it is an 
tuation that in order to cive 
their intentions, underwriters 
| ve to adopt clause wordin Ss te 
the legal interpretation of 
wordings. This, however, is a 
practice of marine insu 
clause 1S an out- 
it, and so, for that 
~ & S. Clause 


1 
nowever, 


eause 
minonplace 
ince. The Inchmaree 
inert: example of 
matter, is the current F. ¢ 
It is Prati of consideration, 


that the trend of modern legal decisions 
ith regard to war or marine loss cases 
has been to load the war risk policy 


ith perils to such an extent that, but 
for nullifying cla marine risl 
nolicy would be left little to 
cover in the way of perils even the 
perils of the wind and waves. 
Perhaps it is the fault of 
writers for ce from the 
conception of the 


uses, the 


with very 


under 
initial 
marine policy as an 


parting 


instrument covering all perils incidental 
‘ maritime adve nture, including those 
of war. The traditional policy form 


numerates fifteen specific perils, of 
hich eight are of a warlike 
The separation of war from marine 
erils dates, apparently, from the Na 


nature 


poleonic wars, previous to which under 
writers were content to accept. the 
perils of men-of-war as well as. thos« 
f the seas, of letters of mart and coun 


as well as the 


restraints and 


peril of fire, of 


arrests detainme nts as 


ell as je ttisons. It may be true that in 
modern times the perils of a purel 
rifime nature and those of war have 
become so separate and distinet as t 
make marine and war risk policies ne 


but the 


ire ntty 


cessary as 
enaration 
less litigation 
tion of the two tynes of 


separate contracts 
brought app 

over the legal inte rpreta- 
polies 


j 
ene 


has 


despite 


he fact that underwriters themselve 
have no doubt as to what thev mean to 


cover under each. 
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N. Y. Exchange Will 
Vote on Revisions 


TO HOLD MEETING ON JULY 24 





Changes in Rules Considered Necessary 
as Result of SEUA Decision 
and Public Law 15 





Members of the New York Fire In- 
surance Exchange will vote on major 
revisions in the agreement at a special 
meeting to be held on Wednesday, July 

These revisions are made necessary 
by conditions resulting from the Su- 
preme Court decision in the SEUA case 
and passage of Public Law 15 by Con- 
gress. The recommended changes are 
the first important adjustments sug- 
gested in the agreement, although other 
changes were adopted last October. A 
special committee of the exchange has 
been studying the matter for some time 
and it is likely that further revisions 
will be recommended later. 

A vital change would permit an agent 
member of the exchange to represent 
any fire insurance companies licensed to 
do business in the state. At present 
agents are permitted to represent only 
those companies whose officers have 
signed the agreement and are members 
of the exchange. 


No Pledge by Brokers 


Another change will eliminate the 
necessity for brokers in New York City 
to sign the “pledge” in order to receive 
the full amount of commission, The 
pledge requires the broker to conform 
strictly to the reasonable rules of the 
exchange and not accept from any com- 
pany a higher rate of brokerage on 
risks situated in the area of the ex- 
change than is allowed by the rules of 
the exchange. 

The executive committee recommends 
deletion of restrictions and require- 
ments relative to transaction of business 
with brokers, including the offer of five 
points extra brokerage for signing the 
exchange pledge. These recommenda- 
tions change unpledged brokerage rates 
to present pledged brokerage rates 
without requirement of pledge, and re- 
move provisions for the exchange bro- 
kerage committee, complaints against 
brokers, revocation of increased rate of 
brokerage, separation from brokers, ap- 
peal by brokers from revocation or sep- 
aration, notification to members of revo- 
cation of broker’s state certificate, 
brokers pledge and agreement. 

A proposal changes the 80% vote re- 
quirement of changes in basic schedule, 
base rate or minimum rate from 80% 
vote majority vote, and defines rates re- 
ferred to as subject to deviation or 
policy dividends pursuant to rating laws. 


Summary of Changes 
Following are the 
mended for adoption: 
Agreement page 6, Section 3(c), Rep- 
resentation of Non-Signatory Compa- 
panies: Strike out entirely. 

Agreement page 7, Section 3(h), Non- 
Intercourse (Companies and Agencies) : 
Strike out the above quoted caption of 
this section, as amended October 17, 
1945, and substitute the following cap- 


changes recom- 


tion: Transaction of Business With 
Companies and Agencies. 
Agreement page 12, Section 9(aa) 


Non-Intercourse Strike out 
entirely, 

Agreement page 12, Section 9(aa) 7, 
Rates, Rules and Forms Committee: 
Change paragraph to read: 7. The com- 
mittee shall recommend rates, rules and 
forms to the Exchange. To adopt or to 
change a basic schedule, base rate or 
minimum rate shall require a majority 
vote of the Exchange members present 


(Brokers) : 


Smith Special Agent 
For Atlas Assurance 


The Atlas has named Ernest W. 
Smith as special agent to supervise busi- 
ness in eastern Pennsylvania, eastern 
Maryland and the District of Columbia. 
Mr. Smith recently returned from an 
overseas assignment with the Army. 
For some years prior to his entry into 
military service he was associated with 
the Middle Department Rating Associa- 
tion in Pennsylvania. His office will be 
located at 318 Walnut Street, Philadel- 
phia 6, Pennsylvania. 





and voting at an Exchange meeting 
regularly called. Rates referred to herein 
are subject to deviation or policy divi- 
dends pursuant to rating laws. 

Agreement pages 12, 13 and 14, Sec- 
tions 9(b) 1, 2, 3, 9(c), 9(d) and 9(e) 
3rokerage Committee— Complaints 
Against Brokers—Revocation of In- 
creased Rate of Brokerage—Separation 
from Brokers—Appeal by Brokers from 
Revocation or Separation—To Notify 
Members of Revocation of Broker's 
State Certificate — Pledge — Agreement: 
Strike out entirely. 

Agreement pages 22 and 23—Section 
17(a)—Brokerage: Change Class “A” 
3rokerage from 15% to 20%. Change 
Class “B” Brokerage from 10% to 15%. 
Change Class “C” Brokerage from 5% 
to 10%. 

Strike out Note reading: Note: Any 
of the above named brokerages may be 
increased 5% if the broker placing the 
business has signed and observed the 
pledge provided for in Section 9(d). 


MORRISON IS STATE AGENT 





Named to New Jersey Field by Pacific 
National; Was With Niagara 
Fire at Newark 

J. Clifford Morrison of Orange has 
been appointed state agent for the 
Pacific National Fire Insurance Co. in 
New Jersey, according to announcement 
made by W. L. Wallace, resident vice 
president. 

Mr. Morrison joins Pacific National 
after twenty-five years experience with 
the Niagara Fire Insurance Co. Starting 
in the business in 1921, he held various 
office positions .until 1939 when he was 
appointed special agent for the company 
in Essex County. 

Subsequently Mr. Morrison entered 
the armed forces and as a member of 
the Army Air Corps served in the states, 
as well as in Canada and Alaska. 

Upon his release he returned to the 
Niagara’s Newark office in charge of the 
local claims department. 





PENN POND NAMES OFFICERS 

Daniel S. Klineburger, National Lib- 
erty, was elected most loyal gander of 
the Penn Pond of the Blue Goose at 
the meeting in Philadelphia recently. 
Other officers are: Supervisor, William 
L. Rhoads, Pennsylvania Fire; custo- 
dian, B. Gregory, Aetna; guardian, 
George Haas, Aetna; keeper, James 
McLaughlin, Franklin Fire;  wielder, 
William J. Fennell, Factory Insurance 
Association (reelected). 





ARCHER GUEST IN ILLINOIS 


A reception was held in the offices of 
the Insurance Brokers’ Association of 
Illinois for Allen T, Archer of Los An- 
geles, recently elected president of the 
National Association of Insurance Brok- 
ers. This is Mr. Archer’s first official 
visit to the Illinois Association since 
his election. He explained the work of 
the National Association and its partici- 
pation in the All-Industry Committee. 




















THE BANK AND AGENT 
AUTO PLAN IS CLICKING! 


A review of our automobile business 


reveals many purchases are being financed 


through local banks. Now is the time for in- 


dividual agents, local boards and bankers to 


shift their Bank and Agent Auto Plan produc- 


tion campaigns into high gear. 


Springfield Group educational and sales 


leaflets are available. 


Promotion Department. 








Write to the Business 





THE SPRINGFIELD GROUP 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY 


CONSTITUTION DEPARTMENT 


SENTINEL FIRE INSURANCE COMPANY . 
MICHIGAN FIRE & MARINE INSURANCE COMPANY 
NEW ENGLAND FIRE INSURANCE COMPANY . 


SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 
SPRINGFIELD, MASS. 
. DETROIT, a 
SPRINGFIELD, 


OF FIRE INSURANCE COMPANIES 











Mortensen Camden Fire 
Special Agent in Pa. 


Gustav W. Mortensen has been ap- 
pointed special agent in Pennsylvania 
for the Camden Fire to assist Robert 
kK. Johnston, state agent. Mr. Mortensen 
was employed in the home office of the 
Camden Fire in June, 1935. He is a 
graduate of the underwriting depart- 
ment, handling the Middle Atlantic 
states. In October, 1941, he entered the 
Army as a private, rising rapidly until 
he was discharged in February, 1946, as 
a lieutenant colonel. 

Since his separation from the armed 
forces until his present assignment he 
has been engaged in reviewing the ac- 
tivities of the various departments of 
Camden Fire and acquainting himself 
with the various changes that have 
taken place during the past few years 
in insurance. Mr. Mortensen’s head- 
quarters will be with Mr. Johnston at 
308 Bethlehem Trust Building, Bethle- 
hem, Pa. 





RIGHT TO WORK ON SALARY 


The right of an insurance agent to 
work on a salary basis was upheld by 
Judge Omar O’Harrow of the Circuit 
Court of Morgan Countv at Martins- 
ville, Ind., in the case of Schoonover vs. 
Indiana Insurance Department, et al., 
decided on July 3, 1946. 





DOUGLAS WITH ST. PAUL 


The St. Paul Fire & Marine has ap- 
pointed Clifford S. Douglas as fire in- 
spector for the Eastern Department in 
New York City. For the last fourteen 
years he has been connected with the 
suburban division of the New York Fire 
Insurance Rating Organization. Mr. 
Douglas recently returned to civilian life 
after three years in the Army Air Force. 





GEORGE GRAHAM ANNIVERSARY 


George W. Graham, manager of the 
New York City department of the Hart- 
ford Fire, on July marked his twenty- 
fifth anniversary with the company. He 
joined in 1921 as chief underwriter and 
was appointed manager of the city de- 
partment in 1932. His earlier years in 
insurance were spent with the Continen- 
tal in the New York City and Brooklyn 
offices. 





C. A. NOTTINGHAM SAILS 


C. A. Nottingham, deputy United 
States manager of the Royal-Liverpool 
Group, sailed from New York on the 
Queen Mary on July 9, for a visit to 
England and Sweden. He expects to 
return to New York at the end of Au- 
gust. 





REYNOLDS VICE CHAIRMAN 


William J. Reynolds, vice president of 
Corroon & Reynolds, has been elected 
vice chairman of the executive commit- 
tee of the New York Fire Insurance Ex- 
change, succeeding Charles Bellinger 
who had resigned but continues as a 
member of the committee. The rates, 
rules and forms committee has elected 
J. F. Murray vice chairman, succeeding 
S. D. Parker, resigned. 





OVER 400 IN OREGON ASSN. 


The Oregon Association of Insurance 
Agents has brought its membership to- 
tal to 403, according to executive secre- 
tary E. M. Stadel. The Oregon Associa- 
tion is the nineteenth state to pass the 
400 member mark. This feat climaxes 
a concerted membership drive which be- 
gan more than a year ago. August 12 
and 13 are the dates for the annual con- 
vention. 





D. A. LOCKWOOD’S NEW POST 


The Norwich Union Fire has appointed 
Donald A. Lockwood as superintenden! 
of the inland marine department. He 
was for many years special agent a 
the Loyalty Group for Long Island and 
more recently was associated with the 
Manufacturers’ Fire in its New York 
office. 
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Northern Assurance Official Changes 


(Continued from Page 1) 





EARL D. PATTON 


in the business. His influence has been 
widespread and constructive and fire in- 
surance is deeply indebted to Mr. Bar- 
bour for his many contributions of per- 
manent value. 

Zorn in Oneida County, N. Y., the son 
of a pastor, Robert P. Barbour worked 
on a farm as a youth and later attended 
Rochester Business University where 
he was the president of his class. For a 
time he worked as an accountant and as 
a traveling salesman for three years. 
He then entered the exporting business 
and traveled in Europe and South 
America. He spent a year in Chile and 
upon returning to New York City found 
a job with E, C. Anderson & Co., gen- 
eral insurance brokers, who later 
merged wtih Davis, Dorland & Co. His 
first company experience was with the 
Greenwich Fire Insurance Co. in 1898. 

Founded Insurance Society 

While with the Greenwich Mr. Bar- 
hour found himself faced with numerous 
technical problems and one day he 
wanted to learn more about sprinklered 
risks but could not find any useful liter- 
ature on the subject. That put the idea 
into his head of forming an insurance 
society, equipped with a library. He en- 
listed the aid of several other insurance 
men and at a dinner attended by forty 
persons in 1901 the Insurance Society 





BARBOUR 


ROBERT P. 


of New York was born. Mr. Barbour 
was for three years its secretary and 
two years president. For years the so- 
ciety has been the most important in- 
surance educational center in New York. 
Mr. Barbour is a Fellow of the Insur- 
ance Institute of America. 

From the Greenwich Mr. Barbour 
went to the North British & Mercantile 
where he achieved steady advancement. 
In 1909 he became assistant general 
agent and by 1921 had been promoted to 
assistant United States manager and 
vice president of the associated com- 
panies. For a short time he was with 
Fred S. James & Co. and in June, 1925, 
became United States States manager of 
the Northern and London & Scottish. 

One of Mr. Barbour’s books, “Agents’ 
Key to Fire Insurance,” became the best 
known volume on the practical side of 
fire insurance and several editions were 
published over the years. In 1941 he 
became president of the National Board 
cf Fire Underwriters and was reelected 
the following year. Previously he had 
served as president of the New York 
3oard of Fire Underwriters, Eastern 
Underwriters Association and old East- 
ern Automobile Underwriters Confer- 
ence, and as vice president of the Na- 
tional Automobile Underwriters Asso- 
ciation. 





Toronto School Coverage 
Renewal Recommended 


A recommendation that fire insurance 
of $7,050,000 on Toronto schools (ap- 
proximately one-third of the $21,220,800 
carried) be renewed with the same 
agencies which have held it for the last 
three years has been made by C. H. R. 
Fuller, administrator of the 
board of education, to the finance com- 
mittee of the board. 

This is taken to mean that, for a 
little while yet at least, consideration 
of deductible fire policies for munici- 
pally owned property must still be held 
in abeyance. Certain of Toronto’s muni- 
cipal leaders, including Mayor Robert 
Saunders, have been agitating for de- 
ductible fire policies for about a year 
and one large group of companies has 
indicated that it sees such a type of 
policy for municipal property feasible 
under certain conditions. 

The matter of deductible policies is 
not finished, it was learned in Toronto. 
Rather, expectations are that it will 
come to the fore again shortly with re- 
newed vigor and with a_ presentation 
which, it is felt, will be acceptable to 
municipal leaders. 


business 


Williams Most Loyal 
Gander of Indiana Pond 


In token of appreciation for forty 
years’ service to the Honorable Order 
of the Blue Goose, Irving Williams, 


editor of Rough Notes, has been elected 
Indiana Pond. 
years as 


most loyal gander of 
This culminates thirty-eight 
wielder of the goose quill and is perhaps 
the first time in any pond that this office 
has been held by one not directly affili- 
ated with the fire insurance business. 

Mr. Williams was instrumental in the 
organization of the Indiana Pond in 
1906, and has participated actively in the 
guidance of the pond since that date. 

E. P. Carson, Continental, was elected 
supervisor of the flock; James H. Gib- 
son, American States Fire, custodian of 
the Goslings; J. W. Byrne, American, 
guardian of the pond; Hovey B. Skel- 
ton, Rough Notes, wielder of the goose 
quill and Walter G. Dithmer, W. P. Ray 
& Company, keeper of the golden goose 
egg. 

Attending the meeting at the Broad- 
moor Country Club were George Ed- 
mondson, Tampa, Fla., grand supervisor 
of the flock, and J. Ray Hull, India- 
napolis, grand keeper of the golden 
goose egg. 


WILLIAM M. SHAW RETIRES 





Vice President of Phoenix-Connecticut 
Group Served Companies for 
Fifty-Seven Years 
William M. Shaw, 


the Phoenix-Connecticut Group, 


vice president of 
retired 
July 1 after fifty-seven years of active 
employ of the 
Hartford at its Cincin- 
1889. In January, 1907, 
he was appointed state agent for Indiana 
and continued in that field until called 
to the home office in 1929 as general 
adjuster. He was elected secretary of 
the company in July, 1933, and became 
a vice president January 31, 1940. 

Mr. Shaw resides with his wife in 
West Hartford, Conn. In the near future 
he intends to make a tour of his native 
state, Indiana, and will spend the winter 
in California. 


service. He entered the 
Phoenix of 


nati branch in 





Texas Storm Claims Reach 
27,003 for May and June 


The Fire Companies Adjustment Bu- 
reau recorded 27,003 storm claims in 
Texas during May and June of which 
18,792 \have been closed and 8,211 remain 
open, according to the last report of J. 
F, Miazza, assistant general manager of 
the southwestern department. Nearly 
one-half, 13,327 originated in San An- 
tonio of which 1,826 were closed during 
the week ending June 29, bringing total 
closed to that date of 8,151, with 5,176 
still open. The total claims filed with 
FCAB for storms in Louisiana totaled 
6,489 and in Oklahoma 4,013. 

Dallas ranked next to San Antonio in 
total claims with 5,401 and Alexandria, 
La., was third with 4,473. Mr. Miazza 
reports such rapid progress in clearing 
up the work that some of the out-of- 
town adjusters who were moved to San 
Antonio are being released. 





Foot Heads Independent 


Canadian Fire Conference 
W. W. Foot, of the Economical Mu- 


tual Fire, Kitchener, Ontario, has been 
elected general chairman of the Inde- 
pendent Fire Insurance Conference for 
1946-47, Ontario vice-chairman is J. G. 
Hutchinson of Shaw & Bege and Que- 
bec vice-chairman is O. W. Dettmers of 
Willis Faber & Co., Montreal. On the 


Ontario committee are D. B. Goodman 
of Massie & Renwick, C. J. Malcolm of 
the General Accident, D. W. McIntosh 


of the Gore District Mutual and J. C. 


Stuart of the Dominion of Canada 
General. 
On the Quebec committee are E. 


Crevier, Provident Assurance; J. P. A. 
Gagnon of the Union of Paris, W. L. 
McGannon of Corroon & Reynolds and 
J. Pigeon of Pigeon & Major, Montreal. 





Great American Appoints 
L. O. O’Neill Agency Supt. 


John C. Evans, vice president, Great 
American Insurance Co., announces the 
appointment of Leonard O. O’Neill, for- 
merly special agent, as agency super- 
intendent in the home office of the com- 
pany in New York. Hereafter, the busi- 
ness of the company in Buffalo, N. Y., 
will be supervised by Robert W. 
Zoller, who has been with the company 
for a number of years both in the home 
office and in the field. 





BACKS QUALIFICATION LAWS 

Strengthening of existing state laws 
to make certain that only properly quali- 
fied persons be licensed as fire and cas- 
ualty agents, was urged by Paul R. 
Gingher, Columbus, general counsel of 
the Ohio Association of Insurance 
Agents. Speaking before the Third Dis- 
trict meeting of the Ohio Association 
at the Netherland Plaza, with the Cin- 
cinnati Fire Underwriters’ Association 
as host, Mr. Gingher discussed “Legis- 
lative Trends Affecting Insurance Busi- 
ness.” 


ROBERT S. GLASS DIES 


Was Retired Vice President of Great 
American; Associated With 
Company for 53 Years 
Stewart retired vice 
president of the Great American, died 
July 3 at his home in Westfield, N. J., 


years 


Robert Glass, 


after a long illness. He was 77 
old and had served the company as vice 
president for about twenty vears. He 
had been associated with the Great 
American for fifty-three years. 

Mr. Glass was born in Philadelphia on 
July 13, 1869, and joined the Great 
American in that citv. He was trans- 
ferred to Rochester, N. Y., in 1900 and 
in 1906 came to the home office in New 
York. Two sons, Robert FE. and Mat- 
thew M., both of Westfield, five sisters 
and one brother survive. 


KENNEY IN ILLINOIS FIELD 





Glens Falls Transfers Him From South- 
western Pennsylvania; Former 
Field Goes to Hite 
Falls 
Insurance Co. announce the 
transfer of Special Agent L. A. 
ney, Jr., from the southwestern Penn- 
sylvania field to take charge of the 
state of Illinois, excluding Cook County 
and the Chicago suburban territory. Mr 
Kenney is taking over the duties and 
territory formerly supervised by Spe 
cial Agent Earp who has resigned. His 
Pennsylvania field is being added to 
that of Special Agent Paul L. Hite, who 
handled it during the War when Mr 
Kenney was in the United States Navy. 

Mr. Kenney became an employe of the 
Glens Falls and Commerce following his 
graduation from Dartmouth College and 
from the Amos Tuck School where he 
received his Master’s degree in business 
administration and finance. The follow- 
ing year he was assigned to Ohio as a 
special agent, and a year later was 
transferred to the western Pennsylvania 
field where he remained until he was 
commissioned in the United States Navy 
in 1943. ; 

He returned to the Glens Fails and 
Commerce upon his discharge in 1946 as 
a lieutenant (s.¢.). His headquarters will 
be at Peoria, TI. 


The Glens Insurance Co. and 
Commerce 


Ken- 


BUCKTON JOINS BONITO & CO. 


Placed in Chen vy ‘them Department; 
Has Been Supervisor of Auto Claims 
of London Assurance 

George W. Kuchler, president of Alan 
H. Bonito & Co., of New York, has an- 
nounced that Kenneth R. Buckton has 
joined the staff is charge of the loss de- 
partment. Mr. Buckton whose late 
father, Charles FE. Buckton, was at one 
time secretary of a New York marine 
office, has been supervisor of the auto- 
mobile claims department of the London 
Assurance and of the automobile and 
inland marine claims department of the 
Manhattan Fire & Marine. Prior to this 
he was assistant superintendent of fire, 
auto and inland marine losses in the 
Eastern department at Philadelphia of 
the Pacific National Fire for several 
years and was engaged in similar work 
for over fifteen years at the home office 
of the Great American. 

Mr. Buckton is a member of the Au- 
tomobile Claims Association and is a 
charter riember of the newly formed In- 
land Marine Claims Association. 





DALLAS COS. IN NEW HOME 

The Trinity Universal Insurance Co. 
and its subsidiary, the Security National 
Fire, have moved into their new Dallas, 
Tex., building, at Ross and Harwood, a 
$500,000 building of which only the base- 
ment and the two first floors are com- 
pleted. Three more floors will be added 


and will be leased to General Motors. 
The exterior of the building, which will 
be completely air-conditioned, is of In- 


diana limestone with an entrance of 


aluminum and glass. 
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Bank and Agent Auto Plan Holds 
Many Advantages for Car Buyers 


knowledge to his own advantage in ar- 
rancing the financing. 
little thought will reveal that the limited 
Sens : advantage that appears to exist can be 
American of Newark, ina adily overcome. 


urance at Virginia Beach. “As a rule the 

“We, nsurance business, are agent enjoys a closer personal relation- 
contronted the necessity of doing hip with his insured 

i selling job and in many cases not only = mobile dealer from 
must we sell our clients, but also such 
banks as ; lukewarm to the bank- — tinued. “This relationship results from 
agent plan,” suid. “In performing more frequent contacts of a personal 
this funetion, it is well that we do not nature and with this advantage and the 
adopt defensive tactics or permit our- fact that ample time exists before new 
selves to be under the delusion that the cars will be available 


hank-agent plan is at a competitive dis- | public in which time the agent can tell 
as opposed to the automobile — his clients of the bank-agent 
company indirect method a proper. selling 
pursued, should convince the car buyer 


are told that the lat- of the advantages of bank-agent finan- 
antaves particularly in cing. 
- buyer must go to the auto- “There are several points which should 
aler’s place of business to com- be stressed) to demonstrate 


purchase and that the dealer, agent and bank 
exact time at which the — financing service. 
be made, can use this pro rata cancellation of existing insur- 


Nevertheless, a 


Agents Know Car Prospects 


will purchase his car,” Mr. Carlson con- 


ance, superior insurance service that 
an agent can provide for a client and, 
further, the undisputed fact that a bank 
can finance automobile sales on a direct 
basis at a lower cost than a finance 
company can do so indirectly through 
an automobile dealer. The banks of this 
nation are swollen with deposits, a good 
deal of which are interest free to the 
bank, which funds are seeking invest- 
ment in legitimate enterprises. 

“Whereas the money which’ banks 
employ for financing of automobile sales 
requires payment of practically no in- 
terest by the bank, finance companies 
must borrow most of the funds which 
they use and although they obtain a 
percentage of their money at low in- 
terest rates, the average cost to them 
is higher than is generally believed. 
Therefore, in that respect, the bank has 
a definite advantage. Furthermore, 
finance companies are required to main- 
tain a branch office and service system, 
the expense of which local banks do not 
assume as they already maintain their 
own banking headquarters which are 
supported by their general banking 
business. 

“The finance company in soliciting 
business from automobile dealers offers 
and pays dealer reserves which must 
come out of the financing charge. 
whereas, the bank operating on the 
bank-agent plan, pays no reserve, kick- 










































DEFERRED PAYMENTS 
SALES COVERAGE 


Consumer goods bought on the deferred payment sales plan must 
be insured. Sellers and lenders insist on it... buyers can’t get 


away from it...and Transportation writes the most comprehensive 


contracts on the market today. 


Three different plans to serve both seller and buyer. Low cost. 
No technicalities. Nothing involved to learn. Effective sales help 


... including personal assistance where necessary. 


To get your share of this broad, profitable source of new income, 


ask for details today. 


TRANSPORTATION 
COMPANY 


Affiliated with and owned by 
Continental Casualty Company 


INSURANCE 


CHICAGO 























back or bonus of any type and elimi- 
nates this charge from the cost of 
financing to the car buyer. Consequent- 
ly, no agent or bank should for on 
moment feel that the bank-agent plan 
suffers from any serious competitiv« 
d'sadvantage. 

Threats to All Lines of Insurance 

“There is every reason to expect that 
finance companies with insurance sub 
sidiaries will put up a bitter struggle 
for this business. We must not over- 
look the possibility that they will not 
only arrange for the material damage 
insurance, but that lability and other 
casualty coverages will be solicited. The 
increasing investment of some financ¢ 
companies in the insurance business 
must not be complacently regarded as 
they will, undoubtedly, expand — the 
scope of their insurance operations 
through these subsidiaries. It is not un- 
likely that some day all of the insurance 
of the finance company’s clients will 
be solicited; not only that on automo- 
biles, but home and its contents, per- 
sonal and business. This threat to the 
business of every insurance agent must 
be recognized. 

“It is important that the bank-agent 
direct finance facilities in each com- 
munity be as efficient and as free of 
red tape as the method employed by the 
automobile dealers and their financing 
institutions. If a car buyer is incon- 
venienced or must suffer loss of time 
in obtaining the loan, you are immedi- 
ately placed at a disadvantage. It is, 
therefore, essential that resourcefulness 
and efficiency be displayed at all times. 
Many bank-agent groups have devised 
means of providing the funds without 
the necessity of a visit to the bank by 
the car buyer.” 


Patricia J. Ludorf Joins 
FIA Publication Staff 


The Factory Insurance Association an- 
nounces the addition of Miss Patricia J. 
Ludorf to the publications staff of the 
FIA department of information, with 
headquarters in Hartford. Miss Ludorf, 
who is a native of West Hartford, re- 
ceived her secondary education at 
Mount St. Joseph Academy and recently 
was graduated from Barnard College, 
Columbia University, where she majored 
in history, government and journalism. 
She also brings to her new position ex- 
perience in writing for radio and_ re- 
porting for newspapers and college pub- 
lications. 

In addition to acting as editorial as- 
sistant for the FIA Sentinel, a magazine 
published monthly by the Factory In- 
surance Association in the interest of 
fire protection for American industry, 
she will serve as copy chief and conduct 
research and editorial work in various 
other publication activities of the de- 
partment of information. 


North America Extends 
Wave Damage to New York 


Insurance Company of North Amer- 
ica Companies announces that all fire 
companies in the North America Group 
will issue wave damage insurance to 
owners of private dwellings in New 
York State. This move, it was explained, 
is in response to public demand, follow- 
ing the original introduction of wave 
damage insurance in New Jersey. Last 
week the cover was extended by North 
America to include Massachusetts and 
Rhode Island. 

The insurance will be offered through 
the medium of a coastal extended cov- 
erage endorsement broadened to cover 
loss or damage due to waves or tidal 
water overflow, subject to a deductible 
of $100, applying to the wind cover as 
well as to the wave and tidal water 
cover. 

MINNEAPOLIS BOARD CHANGE 

On July 1 the name of the local board 
at Minneapolis was officially changed 
from Minneapolis Underwriters Associa- 
tion to Insurance Agents Association of 
Minneapolis. The change was author- 
ized at a meeting held June 3. 
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‘The House of the Seven Gables” in 
Salem, Massachusetts, made memorable by 
Nathaniel Hawthorne in his delightful ro- 
mance named for the house, was, in its 
infancy really a house of eight gables. This 
fact was discovered when a plan which had 
been made in 1746 came to light. 

In appearance, the house resembled the 
traditional Gothic structure with its steep 
roof, the second floor overhang with orna- 
mental drops, and the leaded glass case- 
ment windows. The original part which had 
four gables had been built by John Turner, 





A corner of the garden showing interesting overhang. 





a mariner, either in 1668 or 1669. As the 
family fortunes increased, a lean-to was 
added and the old kitchen was turned into 
a shop where Mrs. Turner sold the small 
items from the cargoes of her husband’s 
four ketches. Eventually, other rooms were 
added until the house assumed 
the appearance of today’s res- 
toration. 

Upon the death of the male 
descendants of John Turner, the 
house was bought by Samuel 
Ingersoll, a sea captain, whose 
wife had been a Hawthorne. 
Only one child of this union, 
Susannah, survived her parents 
and she became the mistress of 
the famous home in 1812. 

It was because of an unhappy love affair 
of this “Cousin Susy,” that Hawthorne be- 
came so closely associated with the house. 
This sorrow led her to become a recluse and 
the only male allowed to cross the threshold 
was Nathanicl, eighteen years her junior. 


‘tHE House of the Seven Gables” 





Nathaniel Hawthorne 








Her vivid memory of tales her parents told 
her enabled the author to piece together a 
complete word picture of the house. 

Aside from the gables, the most interest- 
ing feature of the building is the secret 
stairway which was not uncovered until 
near the end of the nineteenth 
century. It is believed that this 
had been built by the second 
John Turner around 1692, the 
year the witchcraft delusion ran 
rampant throughout Salem. Be- 
cause over-sensitive children in- 
discriminately accused women 
of this evil, the whole country- 
side became terrified. Due to 
this situation, John Turner un- 
doubtedly built the stairway so 
that the women and girls in his family could 
be safely hidden away. 

The Home, through its agents and bro- 
kers, is America’s. leading insurance pro- 
teclor of American Homes and the Homes 
of American Industry. 


* THE HOME * 


NEW YORK 


FIRE e AUTOMOBILE 


MARINE INSURANCE 
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Cieveland Insurance Board Prints 
Centennial Commemorative Booklet 


onmnemoration of its one hun- 


In oc 
dredth 
of ( 


anniversary, the Insurance Board 
published a booklet, 
1846-1946.” 
date of 
hundred 


leveland has 
‘A Century of 


22 is the 


Service June 


anniversary the or- 


anization. In the one years, 


the board’s name has been changed a 


times. First it was the 
of Underwriters. It 


number of 


Cleveland Board 


was reorganized in 1866 as the Cleve- 
land Board of Fire Underwriters; in 
1899 as the Cleveland Fire Insurance 
xchange; in 1918 as the Fire Insurance 
Board of Cleveland, and in 1926 it be- 
came the Insurance Board of Cleveland. 
On the outside cover of the booklet 
are two contrasting pictures: Cleve- 
land’s Superior Street in 1846 and the 
terminal group of 1946. Founder and 
first president of the board was Joseph 
T. Weatherly. Two years later, Mr. 
Weatherly helped to found the Cleve- 
land Board of Trade, now the Cleve- 
iand Chamber of Commerce, and also 
became the first president of that or- 
vanization. He was the first superin- 
tendent of the Cleveland Fire Depart- 


ient 
Was Sole Agent 


“In 1846," the booklet says, “an in- 


urance agent in his territory was for 
all practical purposes the insurance 
company and he was its sole agent. 
Insurance had to be placed in effect 
promptly. Communication was slow and 
difficult and because of this, the home 
offices of insurance companies could 
have no information about what the 
went was doing or what policies he 
was issuing for a considerable period 
ot time.” 

ph booklet sets forth the purposes 
of the board in the following language: 


the board is 
and varied. One of 


“Th, purposes for which 
maintained are many 
ts main purposes is to interpret the 
public’s insurance needs to the insur- 
ance com] The large group com- 


anies 


prising its membership is constantly in 
touch with the public and these con- 
tacts develop information which is 
placed before appropriate committees, 
analyzed and reported to the companies. 

‘All of its activities are in support 


of its main objectives. These are to 
develop among its members those abili- 
ties and qualities which enable them 
to serve the public with a full appre- 
ciation of thei responsibilities; to in- 
culeate the necessity for honest deal- 
ing, ability and sincerity in their con- 
tacts to the end that confidence, good 
faith and respect for the business of 
insurance may be maintained and 
promoted. 
Oppose Harmful Legislation 

‘The board is constantly using every 
available medium to improve the busi- 
ness of insurance. It actively opposes 
proposed legislation which would be 
harmful to the public. It joins with 
other organizations in promoting laws 
to protect the public against unscrupu- 
lous men and practices. It interests it- 


activities 
accident 


self in civic 
with emphasis 
prevention and improvements in_ build- 
ing construction. For twenty-five years 
it has sponsored a well-staffed course 
of study classes in which beginners and 


and community 
upon fire and 


office employes may learn how best to 
serve the public. It also maintains a 
valuable insurance library which is 


available to the membership for refer- 


ence use.” 

President of the board in its centen- 
nial year is John L. Meyer of the 
Brooks & Stafford Insurance Agency. 
George W. Phypers of Neale-Phypers, 
Inc., is vice president. E. S. Davis is 
chairman of the committee of fifteen 
which has built a program of events 
to celebrate the board’s centennial. 

S. J. Horton 

Chief administrative officer of the 
board is S. J. Horton, executive secre- 
tary and treasurer, who is one of the 


most competent and popular loc al board 
officers in the country. A year ago 
he celebrated his twenty-fifth anniver- 
sary with the board. Mr. Horton was 
born in Ireland and is a graduate of 
the University of Dublin. He became 
experienced in insurance in the British 
Isles before crossing the Atlantic. In 
1907 he came to Canada and since 1910 
he has been in several phases of the 
insurance business of the United States. 

Mr. Horton is the sixth executive 
officer the board has had in its one 
hundred years and he has served for 
twenty-six years—more than one-quar- 
ter of the time the board has been in 
existence. In large measure, the pres- 


tige and influence of the Cleveland 
board is attributable to Mr. Horton’s 
personality and fidelity to duty. 





Soliciting Agent Cannot 
Extend Fire Policy Terms 


A high degree of proof is required in 
a suit in equity to reform a fire policy 
to include the property destroyed by 
fire. On appeal from an adverse decree 
in such an action, the insurance com- 
pany’s only point was objection to that 
part of the trial court’s decree or opin- 
ion which stated that its agent was not 
acting within the scope of his authority, 
either actual or apparent. 

The agent’s authority was to solicit 
insurance and collect premiums for fire 
insurance on household furniture and 
effects. His representation that such a 
policy would cover restaurant fixtures 
located in the same building in which 
the insured lived was not within his ex- 
press or implied authority so as to jus- 
tify a reformation of the policy to cover 
the pictures. There had been no pre- 
vious dealings between the parties and 
there was no conduct of the insurance 
company calculated to mislead the in- 
sured. 


NEW HAMPSHIRE DIVIDEND 

Directors of the New Hampshire Fire 
have declared a dividend of 45 cents a 
share, paid July 1 to stockholders of 
record June 10. 


JACK BACON’S NEW OFFICE 


Now Has Own Brokerage Office at 107 

William Street, N. Y., Formerly with 

S. James & Co. 

A new insurance brokerage office has 
been opened by Jack G. Bacon at 107 
William Street, New York, trading un- 
der the name of J. G. Bacon Co. and 
specializing in casualty and aviation 


insurance. 

Formerly with Fred James & Co., 
Mr. Bacon’s experience as a_ broker 
dates back to January, 1937. For a pe- 
riod of six years, up until January, 1943, 
he ran his own office at 8&0 Maiden 
Lane specializing. in automobile insur- 
ance coverage. During World War II 
he served in the Army. 

Mr. Bacon’s early experience was with 
the Travelers as a claim adjuster and 
with the Fidelity & Casualty in its 
metropolitan N. Y. office in an under- 
writing and servicing capacity. 





TO REINSTATE CUP AWARDS 


California Mileage and Des Moines At- 
tendance Cups To Be Awarded at 
NAIC Denver Convention 


The California Association Mileage 
Cup and the Des Moines Attendance 
Cup, which were not awarded during 


the war years, will be reinstated in com- 
petition at the annual convention of the 
National Association of Insurance 
Agents, September 22-26. Neither of 
these cups has been awarded since 1942. 

The mileage cup was made available 


by the California association at the 
Kansas City convention of 1941, after 
the California association had retired 


the previous cup. It was won by Florida 
in 1941 and New Jersey in 1942, The 
distances from Denver to the several 
state capitals will be used as the basis 
for computing the combined mileage of 
state association delegates. The attend- 
ance cup is awarded to the state asso- 
ciation, other than the host state, having 
the largest number of members regis- 
tered. 

Other trophies to be awarded at Den- 
ver are: Woodworth Memorial, to the 
member deemed to have performed the 
most outstanding service to insurance 
during the year; Connecticut associa- 
tion cup to the state association record- 
ing the highest total of points based on 
percentage of membership increase, nu- 
merical increase, local board strength, 
low turnover and general membership 
and local board development; Sparlin 
Cup to the state association which has 
rendered the most signal service to the 
American agency system during the 
vear; A. M. Best Golf trophy, to the 
low scorer in the convention tourna- 
ment. 





New Quebec Law Provides 


For Professional Status 


Through T. V. Depatie, president of 
the Insurance Brokers Association of 
the province of Quebec, it is announced 
that Quebec is the first province in 
Canada to pass an act of parliament 
recognizing the professional status of 
the insurance agent by permitting a de- 
gree or letters to be added after the 
name. The intricate character of insur- 
ance, stated Mr. Depatie, “and the spe- 
cialized knowledge which is essential 
to its proper conduct, has been fully 
weighed by the Government and _ the 
responsibility for qualifications has 
been placed squarely on our shoulders.” 

Present members of the Quebec asso- 
ciation have already qualified them- 
selves under the provisions of the new 
act, Mr. Depatie states. “We extend,” 
he says “to every insurance agent in the 
province an invitation to likewise qualify 
himself.” 

Under Quebec’s Act, the brokers’ as- 
sociation has been granted the power to 
assume professional status and to con- 
struct conditions, provide courses of in- 
struction, and enforce examinations on 
persons desiring to acquire the status 
of “Chartered Insurance Broker” or 

“Associate Insurance Broker.” 
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Schoelzel Appoints Warren Vice Chair- 
man for NAIA Meeting; Other 
Chairmen Are Selected 
Charles W. Schoelzel, Jr., general con- 
vention chairman of the fiftieth anni- 
versary meeting of the National Asso- 
ciation of Insurance Agents in Denver, 
September 22-26, announces the appoint- 
ment of L. Milton Warren as vice gen- 
eral chairman and eleven other local 

committee chairmen. 

Assigned to head the other commit- 
tees are: Registration—Howard Hutson, 
Howard Hutson Agency; hotel reserva- 
tion—Rex B. West, Rex B. West 
Agency Co.; reception—L. Allen Beck, 
Morrison & Morrison, Inc.; transporta- 







tion—Rex Kerr, Wilson-Creech Insur- 
ance Agency; golf—Dell G. Van Gilder, 
Van Gilder Insurance Co.; monitor— 


Herbert W. 
& Hickey; 
Wolfe, Wolfe 


Leibman, Morgan, Leibman 
entertainment—Hubert P. 
& Struby Co.; finance 








Wade M. Snider, Thomas’ F. Daly 
Agency; publicity—Arthur P. Miller, 
A. P. Miller Agency Co.; dance—Glenn 
B. Van Fleet, Lyons & Johnson Co.; 
ladies entertainment—Elsie B. Mayer, 
Rockwell Investment Co. 

Mr. Schoelzel, manager of the in- 


surance department and director of Van 
Schaak & Co., Denver, is a veteran in 
association work. He is a_past-presi- 
dent of both the Denver and Colorado 
associations and until last year was state 


national director from that state. In 
addition he has been chairman of the 
fire prevention committee of the Na- 


tional Association and has served on sev- 
eral other important national commit- 
veSSs. 

He started his insurance career in 1917 
as an employe of the Hartford Livestock 
Insurance Co. in Chicago. In 1919 he 
moved to Denver and joined the firm 
with which he is now affiliated. Mr. 
Schoelzel organized a life insurance de- 
partment for his company in 1934 which 
began writing an annual average of over 
$1,000,000 within the year. 

Mr. Warren is also associated with 
Van Schaak & Co. Released from the 
service a short while ago, the Denver 
association elected him as secretary. 





James T. Nolan Joins. 
John J. Kelle Agency 


James T. Nolan, formerly head under- 
writer for the Brooklyn branch office of 
the Hartford Fire, has joined the well 
known Brooklyn agency of John J. 
Kelle, Inc., 180 Montague Street. Mr. 
Nolan entered insurance in 1910 as an 
office boy in the Brooklyn office of the 
Great American. Later he was associ- 
ated with Pendleton & Pendleton, Inc., 
Brooklyn agents. During World War I 
he served with the First Division and 
from 1920 to 1933 he was underwriter for 
the old Brooklyn agency of Gaubert & 
Irwin, Inc. In the latter year the Hart- 
ford Fire opened its Brooklyn branch, 
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Ax’ W 71TH AMERICA’S BOATING SEASON at its peak, your oppor- 5. Marine Insurance for pleasure boats is easy to handle. 
poi tunity for additional premiums through the sale of Yacht and cool 
Motor Boat Insurance is bigger than ever. Here are the reasons why! Take advantage of these favora dle selling factors! Contact the 
with a f yachtsmen in your community now and offer them the broad, 
1. More pleasure boats are in the water than at any time in the pash #x say , 
the * : complete protection of Marine Insurance through the Marine 
‘nver years. § 
; ' Office of America. 
ai 2. The owners are now face to face with the many hazards that fre- 


Organized in 1919, we have specialized in Marine Insurance for 
27 years. This experience and the facilities of our 17 Branch and 
Field Offices is your guarantee of prompt and dependable service. 


quently result in serious financial loss. 
3. 60 per cent of America’s pleasure craft is not insured. 


4. Boat owners are a friendly group—easy to contact—and usually 
willing to talk about their hobby. Write us TODAY for application forms! 


WESTERN DEPARTMENT SOUTHERN DEPARTMENT 
Insurance Exchange Bldg. Canal Building 
New Orleans 12, Lovisiana 


Chicago 4, Illinois 


of fi mM E H 3 cn PACIFIC DEPARTMENT monterwesvanse DEPARTMENT 


116 JOHN STREET NEW YORK 7, NEW YORK 340 Pine Street Colman Building 
Fi i 4, Californi Seattle 4, Washingt 
ALL CLASSES OF OCEAN AND INLAND MARINE INSURANCE on Renate, Somat seecitisianadiiiinstams 
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Texas Trial Court Definition of 
Windstorm Upheld on Appeal 


lt 1 ction to recover nh an auto- 
bile wi poli he plaintiff 
eced that while he w riving along 
road near Colorado City, Texas, a 
vindstorm struck his car and drove it 
the road against t, practically 
acest! nn the car. 
\ jury found a windstorm proximately 
( ed the dai a Uli¢ ir and the 


trial court rendered judement for the 


plamtiti for the agreed on amount of 


amave e car, $850. It over- 
uled the insurance company’s motion 
n trial. The company appealed 
} } ley ent i flit ed b the Te Xas 
( ( | \ pea leat C1 Ins 
{ Newat a J \ Wi Heridan 
193 S. W. 2d 247 
Insurer Opposes Definition 
1 il TANCE mipany claimed that 
ri erres ck HW i wind 
1 ] as 
1 1 
Phe Cl 1 as used 
fist +] . 
‘ eu ometl re than a 
al ust vind, no matter ho 
d, and thou the whirling te 
wiltcl usual uth \ 1 ha 
and ( | ( Hc | I resent, 
st assume the aspect of a storm. 
e appellate court holds that this def 
wis ficient to bri the terms 
under the poh ued upon, This 
tlie ] issue in the ase, 
he term “windstorm” had not been 
judi 1 define b the Texas 
‘ ( irt found definitions 
her risdictions not entively uni- 
There i | ever, substantial 


reement amone them that a wind- 
storm is a wind of unusual violence and 
hat it must assume the aspects of a 
torm. It is usually accompanied by 
litthe or no rain. Webster’s definition, 
hich is followed by Corpus Juris, is “a 
torm characterized by high wind with 
little or no rain”; but he defines a 
‘storm’ as “a violent disturbance of the 
atmosphere, attended by wind, rain, 


snow, hail, or thunder and lightning.” 


Definitions in Other Cases 

The Missouri case of Shaeffer v. 
Northern Assur. Co., Limited, Mo. App., 
177 S. W. 2d 668, 691, follows the above 
judicial definitions, but omits the dic- 
tionary definition, and also omits any 
mention of rainfall. In that case the 
evidence showed no rainfall, but a re- 
covery on the policy was upheld. In 
Jordan v. lowa Mutual Tornado Ins. Co., 
151 Iowa 73, 130 N. W. 177, the definition 
r windstorm was substantially the same 
as in the My . the facts show- 
i o rainfall, but a blinding snow. Re 
a poliey was upheld in that 


SOUT? CASI 
COVeT\ on 


The Texas Court holds it to be imma- 
whether there was little, much or 
no rainfall “A > windste>m in certain 
areas,” the court said “might have char- 
stics not found in windstorms in 
other areas. An Texas windstorm 
would probably be accompanied — by 
heavy precipitation, while a west Texas 
windstorm would probably be dry, but 
might be accompanied by so much dust 
is to limit. visibility. And windstorm 
largely local or cover a large 
hey may or may not be like 
evclones or tornadoes, and may or may 
not be prolonged in duration.” 


east 


av be 
area. T 





Complete New York Society Courses 


| ( tudents 
] ! eted the in- 
nal marine loss adjustin course, 
P 1 brokers ¢ rse and insurances 
i\\ ul ( the Insurance S ciety of 
New York and who received their cer- 


Pe | 
es at ceremonies recently, 


Inland Marine Loss Adjusting 
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TEXAS ASS’N COMMITTEES 


President of the Texas Association of 
Insurances \eent Will \ Keller, 
MOU the lowing 

reas . Alphonse 

| Ir, Dal ie Beery, San 

nd 2 rd ( in, | 

( ralt Hollis Danvers, Houston 

Wi rd ( it Dall i | Benton 
Ii \1 ll fidelity and re¢ 

Pravis D. Baile \n IO; George 

| Dvrne \Tcut { nd LeRoy Lain, 

Cor] C| li: ne (; N. 

Dwyer, Wichita | | Hi. Chiles 
| \u il ( (; . Da 

rates and fe , Chas. T. Smelker, 

| 1 IX P Conway Mission, 


Fort Worth. 


Powell, Edward M --Royal. 
Rees, Robert A.—Royal. : 
Shipman, Olive Isabella—Prince Luyten Co. 


Atlantic Mutual. 


Story, Julian W 
Voboril, Joseph— National Surety. 
Zabriskie, William A.—Royal. 


Insurance Law Course 
Austin, William F. Jr.—DeLanoy, Kipp & Swan 


Bartlett, Rose L.—America Fore. 

Sroadman, Muriel—Deering, Milliken & Co. 
Crasper, Edward G Pacific Fire. 

TTanle Philip Commercial Union, 

lameson, Charles R.—Aetna Casualty & Surety. 
iN Pe Herbert A. H Pacific Fire. 


Commercial Union. 


Myers, William Edward 


Sinnott, Gilbert J... Jr.—DeLanoy, Kipp & Swan. 

Stephens, Claude E 

Toner, John J Hall & Henshaw. 
Agents and Brokers Course 

Berkule, Jack—Frank Abrams & Co. 

Blum, Wilham J 

Brow Thom Loa Equitable Life. 

Cirkl, Howard |1.—Seagram-Distillers Corp. 

Fried Irvin S R. H. Macy & Co. 

Hoff Travis S Texas Company. 

larvis, Georve N East River Savings. 

Kalet, Alfred S.--Westerman & Rathbone. 


Livoti, Anthony M Cherles P. Sullivan. 
Mathilde A Electrical Advisers. 
Ann Colonial Realty. 

ver, Vera L.—Jarka 


MeWee Corporation, 

Miar Richard—Roard of Transportation, 
Sterri Frank G American Int. Und. Corp 
Strubel, Frank Jarka Corp. 

Sweeney, Edwin J 

Vitellaro, Moses 1).— Cafe Zanzibar. 

Walsh, Edmund \ 

Westr Mary Elizabeth—Hlartford A. & I. 





THE OLDEST INSURANCE 
COMPANY IN THE WORLD 





55 FIFTH AVE., NEW YORK 








KENTUCKY ASS’NS ELECT 





Timmons Heads Fire Prevention Or- 
ganization; Kingsley Most Loyal 
Gander of Blue Goose Pond 
The Kentucky Fire Prevention Asso- 
ciation at its annual meeting at Mam- 
moth Cave, Ky., adopted resolutions of- 
fering the services of its members in 
cooperation with the state fire marshal’s 
state 
hotels 


office or city, county or authori- 


ties in the inspection § of and 
The 
in the annual report of Retiring 
dent 


theatres. resolution was suggested 


resi- 
Louisville 


Richard Kk. Langan, 


field man for the Great American, in 
connection with the recent hotel trag- 
edies. The association presented Mr. 


Langan with a traveling bag. 

Henry E. Timmons of the Automo- 
bile of Hartford was elected president, 
and Kenneth R. Dunkin, Travelers Fire, 
vice president, with Paul M. Beattie of 
the New York Underwriters secretary. 

The Kentucky Pond of Blue Goose at 
its annual meeting advanced W. E 
Kingsley, general agent at Lexington, 
Ky., to the post of most loyal gander, 
succceding C. Edwin Fieldhouse of 
Louisville. W. M. Horn, Kentucky In- 
spection Bureau, was moved up to the 
post of supervisor of the flock, Carl H. 
Bundow of the Merchants & Manufac- 
turers became custodian of the gos- 
lings, C. A. Smith guardian of the pond, 
Curtiss Carter, Home of New York, 
keeper ot the eolden goose egg, and 
Thomas J. Nichol, Aetna, continues as 
wielder. 

James E. Chittenden, North America, 
was named fellowship chairman. Wm. 
K. Kinesley and T. J. Nichol were 
named delegates to the grand nest 
meeting in New York. 


Troll in Missouri Field 
For Royal Exchange Group 


Following an absence of more than 
four years, during which time he was 
in active military service in Europe and 
rose to the rank of major in the United 
States Army, John F. Troll returned to 
the United States to resume his sixteen- 
vear record of service with the home 
office of the companies of the Royal 
Exchange Group. 

After a few months there he was ap- 
pointed a special agent and has recently 
been transferred to the Missouri field. 
In his new work, Mr. Troll will coop- 
erate with Firman B. White, who is 
state agent for the Royal Exchange As- 
surance, Provident Fire Insurance Co., 
and the Car & General Insurance Corp. 
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INC. 
90 John Street, N. Y. 
BEekman 3-1170 


Chicago Office 
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Pacific National Names 
Leonard General Agency 


Announcement of the appointment of 
George B. Leonard, General Agent, Ine 
as general agent for the Pacific National 
Underwriters in the states of Georgia 
and Alabama is made by John L. My- 
lod, president, Pacific National Fire In- 
surance Co, 

The Leonard general agency is headed 
by George B. Leonard, president. Jolin 
P. Irvin, Jr. is vice president, and R. 


Michaud is secretary of the firm. Offices 
are located in the Trust Company of 
Georgia Building, Atlanta. 








EARLY RHODE ISLAND 
NEWSPAPER 


“The Newport Mercury”, a famous 
Rhode Island newspaper established 
in 1758, was printed on a press 
brought to Newport by James 
Franklin, brother of Benjamin. Press 
work was done by hand and type was 
often rough and blurred. Although 
the sheet was small — about the size 
of writing paper today, it had an im- 
portant role in the early progress of 
Rhode Island. When the city was 
looted by British soldiers, Solomon 
Southwick, the publisher, buried the 
press in the yard of a building on 
Broad Street, but the British found it 
and gotouta paperin favor ofthe King. 

Just as the importance of a news- 
paper is not measured by its size, the 
historical position of Rhode Island 
could never be measured by its size 
among the other states. The Rhode 
Island Insurance Company is proud 
of its birth and growth in such a state. 


nsurance company 
PROVIDENCE » RHODE ISLAND 
Progressive in Outlook _ 

Conservative in Management — 


FIRE * AUTOMOBILE * INLAND 
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PROBE DALLAS HOTEL BLAST 
Seek to Discover Type of Gas Causing 
Explosion; Fire Policies Included 
Extended Coverage 
Investigation as to the type of gas 
‘iat caused the Baker Hotel, Dallas, 
explosion, continues; the blast caused 
nine deaths and thirty-eight serious in- 
iuries. No fire followed the explosion 
but all of the eight fire policies on the 
contents and the twenty-four policies 
overing the building included extended 
overage. The workmen’s compensation 
vas written by the Texas Employers’ 
insurance Association. Of the nine 
deaths, eight were Baker Hotel em- 
ployes and one was an employe of the 
Heneer Construction Co. A number of 
ub-contractors carried insurance; these 
tractors were engaged in rebuilding 
the hotel’s. refrigerators, cold storage 

vaults and air conditioning systems. 

The explosion came within a few days 
after the Dallas hotels had conducted 

safety c¢ ampaig n meeting, following 
the fires in Chicago and lowa. All of 
he employes were safety-conscious; the 
engineer in charge at the time of the 
bleeds immediately reversed the am- 
ionia pumps, turned off the gas, and 
cut off as much of the electric current 
as was possible. The elevators continued 
to run and as the guests came to the 
lobby they were quietly informed as to 
what had happened and most of them 
returned to their rooms. The physical 
lamage to the hotel is estimated around 
$500,050. 





Mebane & McAlister Name 
Alderhold as State Agent 


Mebane & MeAlister, Inc., general 
aceney of Greensboro, N. C., prominent 
member of the American Association of 
Insurance General Agents, announces 
the appointment of H. H. Alderhold as 
state agent and engineer. 

Mr. Alderhold is a graduate of the 
University of Georgia in civil engineer- 
ing. He served as engineer with the 
i aike tt wade Underwriters Association 
for a period of nine years and_ subse- 
quently was state agent and engineer 
for the Automobile Insurance Co. of 
Hartford for a period of six vears. For 
he past two and one-half vears he has 
bees special agent and engineer for A. 
H. Turner, manager, Atlanta, Ga., su- 
pervising North and South Carolina. 





Hanway Most Loyal Gander 
Of Texas Blue Goose Pond 


George Hanway, independent adjus- 
ter, Dallas, has been elected most loyal 
ander of the Texas Pond of the Blue 
(Goose and Albin Haynes, who has been 
vielder of the quill since the organiza- 
tion of the pond, was elected wielder 
emeritus; Charles Blandford of Treze- 
vant & Cochran, will become the active 
wielder. Mr. Haynes is a retired execu- 
ive of the Texas Inspection Bureau. 
Ed Wright, National Union, and Earl 
Holt, Home, were chosen supervisors; 
Valmer Brice, Cotton Fire & Marine 
('nderwriters, guardian; and Judd Stiff, 
Hartford, keeper. Retiring Most Loyal 
Gander Walter Boston and Mr. Han- 
vay were chosen delegates and Charles 
feale, Yorkshire Group, and Barney 
‘anston of the general agency bearing 
is name, were elected alternates. 


ACKERMANS’ SON-IN-LAW DIES 
W. A. Johnson, 39, son-in-law of Mrs. 
ldgar M. Ackerman, whose husband is 
he popular associate editor of the 
Weekly Underwriter, died suddenly 
une 28, at his home in Beverly Hills, 
Val. Mr. Johnson was a captain of 
larines in the Pacific during the war, 
and following his discharge was made 
xecutive vice president of A. & S. 
vons, Inc., the large theatrical, moving 
icture and radio agency. Mrs, Acker- 
inan left by ‘plane for California upon 
eceipt of the news of Mr. Johnson’s 
leath. 
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WITH FIRE! 


Most property today is underinsured. The rapid 
and spectacular rise in construction costs has in- 
creased the dollar value of all existing property, 
and has made old Fire Insurance policies wholly 
This is bad news indeed for owners. 
Their insurance coverage needs upping in line with 
current high values in order to provide adequate 
Owners who fail to do this are literally 


inadequate. 


protection. 
playing with fire. 

Agents who do not bring this serious under- 
insurance condition to their policyholders’ attention 
are playing with fire, too. Should a loss occur 
where there is insufficient insurance, an agent 
would face embarrassment and possible loss of the 
account in trying to explain satisfactorily why he 
did not see that his insured were adequately pro- 
For his own protection, he 
should be on record with all clients as having at 
least recommended additional insurance. 
find it profitable to give them the facts. 

Most agents today are reviewing renewals 
as well as making a concentrated effort 
to adjust all existing policies in line with today’s 
Write our Advertising Department 
for sales letters and advertising material which will 
show policyholders and prospects that they are 
playing with fire, if they do not follow your advice 
and carry adequate insurance. 


tected against loss. 


high values. 
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PREPARE WASHINGTON CODE 


Commissioner to Have Six-Year Term; 
Public Hearings Will Be Held 
Later This Year 
The New Washington State insurance 
code, now being drafted for submission 
to the coming state legislature, will 
make the Washington Insurance Com 
missioner’s office a non-partisan depart 


ment, it has been learned authorita 


tively. It will set up the office on a 
basis similar to the judiciary, and pri 
vide a six-year term for the Commis 
sioner. 


Though the office has been kept out 
of politics for many years, the Commis 
sioner has been elected on a party 
“ticket” along with other state officials 

\s the law stands now the Washin 
ton Commissioner is elected for fou 
years, but the average life of an Insur- 
ance Commissioner, throughout — the 
forty-eight states is two one-half years 

The code will simplify to a great ex 
tent the present code, which is more or 
less a disheveled collection of a variety 
of laws, and will be written in a man 
ner to permit understanding by the gen 
eral public. 


Robert William, Olvmptia attorney, 
who was employed by Commissioner W 
\. Sullivan to draw up the pe spent 
months gathering the data, and ha 
written some 400 provisions of the new 
code to date. The code will have 700 to 


800 provisions when finished, and will 
be available in printed form for the 
legislature when it convenes in Janu 
ary, 1947, 


BEST ISSUES KEY RATINGS 


Manual Covers Data on Over 500 Fire 
and Casualty Cos.; Gives Financial 
and Operating Exhibits 
The Alfred M. Best Co., New York, 
announces the 1946 edition of Best's In 
surance Guide With Key Ratings is off 

the press and ready for distribution. 

This manual contains five-year fi- 
nancial and operating exhibits showing 
principal items and ratios from the 
statements of companies writine fire, 
marine, casualty, surety and allied lines 
of insurance. All types of insurance or 

ranizations are covered, including stock, 
sr reciprocal, and Lloyd's. Com 
plete data is given on over 900 fire and 
casualty companies, and, in addition, 
principal figures on 2,600 mutuals 
grouped by states ts pre sented Finan 
cial and operating exhibits show. the 
per cent distribution of assets, policy 
holders’ surplus, loss reserve, unearned 
premiums, premiums written and 
earned, underwriting results, investment 
vain or loss, Federal taxes incurred, 
dividends declared, ete. 

Kach company or association is as 
signed a “policyholder’s rating” and 
“financial rating” indicating Best’s an- 
alysis of the position and the general 
reliability of each institution in com 
parison with others writing the same 
tvpe of business. 

Supplementary information — in 
book includes a guide to state insurance 
officials, company groups, underwriters 


the 


agencies, retired companies, relative 
size of companies, states in which h 
censed, classes of business written and 
other items. Pocket sized and bound 


in a durable and phable maroon fabri 
coid, the book consists of 418 pages of 
data. 


NEW BALTIMORE FIRE CODE 

Mayor Theodore R. McKeldin, of Bal- 
timore on June 21 affixed his signature 
to the new fire prevention code, which 
recently was passed in the form of an 
ordinance by the City Council. The new 
law puts a ban on smoking in most re 
tail stores where inflammable goods are 
offered for sale, in theaters and other 
places of public assembly; limits — the 


capacity of night clubs and provides 
many Other important restrictions. One 
of the provisions—prohibiting the use ot 
portable kerosene stoves—does not be 


come effective until two years aft 
proval of the ordinance. 
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FOUNDERS’ NAMES COUSINS 


Retired Major General of Army Elected 
Vice President of New Company 
on Pacific Coast 
Ralph P. 
president, 


Major Cousins has 


elected — vice 


General 


secretary 


lye cn 
and a member of the board of directors 


of the newly formed Founders’ Fire & 


Marine Insurance Co. of Los Angeles, 


Preston Hotchk‘s, president of the com- 


pany, announces. 
from 


(general Cousins recently retired 


the Army Air Forces after distinguished 
service throughout the war as Com- 
manding General of the AAF’s Western 
Klyine Training Command with head- 
quarters at Santa Ana, Cal. 

During that period, he directed the 


training of 380,944 air crew members who 


flew a total of 20,609,638 hours and at 
the same time achieved one of the out- 
standing safety records in the history of 
aviation 
Because of the training excellence and 
safety performances at stations under 
his command, General Cousins recently 
awarded the Distinguished Service 


The General also wears the Air 
Medal and the Special Cloud Banner 
medal f China 

Graduated from West Point witha B.S. 
in 1915, General obtained his 
M.S. from Yale University in 1922. Dur- 
inv the 1920's, he received specialized 
nilitary training, attending the Army 
\ir Corns Tactical School in 1930, the 
\rmy Command and General Staff 
1933 and the Army War Col- 


Medal 


Cousins 


NEEL TALKS BEFORE WOMEN 


Praises Insurance Women for War 
Record and Says Their Place in In- 
dustry Has Been Earned 
Insurance Commissioner Gregg L. 
Neel of Pennsylvania in addressing the 
Women of Philadelphia on 
June was high in his praise of 
women, not only in the insurance busi- 

ness, but in industry in. general. 
Commissioner Neel praised the women 
of the insurance industry for their pur- 
pose and thoughtfulness in perfecting 
an organization by virtue of which the 
women can join the insurance men’s 
in the very effective work 


Insurance 
1 


organization in 


they are doing in local, state, and na- 
tional cireles, such work being particu- 
larly necessary just now—not only in 


Pennsvlvania—but throughout the coun- 
try in the preparation and passage by 
the Legislature prior to January 1, 1948 
of laws made necessary by Public Law 
15 of Congress. 

Commissioner Neel went on to assure 
his audience that as insurance women 
their record of achievement was one of 
which they could well be proud and 
thar their future place in the insurance 
business had been earned and was as- 
sured to them as being full of ever 
better positions for women. 





Averill Special Agent for 
Aetna Group in Maine 


Roswell P. Averill has been appointed 
a special agent of the Aetna Insurance 
Group in Maine, according to an an- 
nouncement by Vice President Guy E. 
Beardsley. Mr. Averill will be associated 
with State Agent Harold M. Estabrook 
and will maintain his headquarters at 
415 Congress Street, Portland 

\ native of Old Town, Maine, Mr. 
Averill is a graduate of the University 


of Maine and attended Harvard Busi- 
ness School. Before the war he was 
associated with a general agency in 


Maine and later with the Factory Insur- 
ance Association inspection force for 
four years. Because of this experience, 
when he joined the United States Army 
in 1943 Mr. Averill was assigned to the 


Corps of Engineers, Manhattan District, 
as a plant protection engineer, travel- 
ing throughout the country. 
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JOHN D. HOGSHEAD, 75, DIES 


Veteran Insurance Ne«vspaper Man Had 
Been Editor of Insurance Almanac 
Since 1937 
John D. Hogshead, 75, editor of the 
Insurance Almanac, published by the 
Underwriting Printing & Publishing Co., 
and assistant secretary of the Weekly 
Underwriter, died at the Jamaica Hos- 
pital, Jamaica, L. I., July 8, after an 

illness of several months. 
A native of Meridian, Miss., Mr. 
Hogshead had been editor of the Insur- 


ance Almanac since 1937. He was in the 
railroad business for several years and 
then was assistant paymaster for the 
City Government of Cincinnati before 
he entered the insurance newspaper 
business with the National Underwriter 
at Cincinnati. 

In 1910, when the National Under- 
writer bought control of the old Insur- 
ance Herald at Atlanta, Mr. Hogshead 
took charge of the latter publication and 
six years later he became manager and 
associate editor of the Baltimore Un- 
derwriter. Four years later he was made 


insurance advertising manager for the 
Journal of Commerce of New York and 
in 1929 he joined the staff of the Weekly 
Underwriter. 

Interment was at Camden, Ohio. Sur- 
viving Mr. Hogshead is his wife. 





FRANK P. TRAINOR DIES 
Frank P. Trainor, connected wit! 
Wm. H. McGee & Co., for the last 
twenty-five years, died suddenly on July 
4 at the age of 51. He is survived by 
his wife, two daughters, a son, three 
brothers and a sister. 
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Furriers Customers Contract Form 


And Rate Revisions Are Explained 


By E. G. ENGELBERT 
Marine Examiner, St. Paul Fire & Marine 


A detailed explanation of the recent 
jorms and rates revisions in the furriers 
customers contracts and the reasons for 
them are contained in an article by E. G. 
Engelbert, marine examiner for the St. 
Paul Fire & Marine Group and published 
in the group’s house organ, the St. Paul 
Letter. In view of the widespread interest 


‘in fur insurance among owners of furs 


is well as among producers the following 
extracts are presented from that article: 
From 1942 to 1945 inland marine un- 
derwriters were overwhelmed by a series 
of losses in the fur storage vaults that 
amounted to $7,000,000 in the aggregate. 
\s most of the losses were caused by 
fire, national committees, seriously in- 
terested from an engineering standpoint, 
were formed by insurance companies 
and fire prevention bureaus in connec- 
tion with the control and prevention of 
these fires in fur vaults. 
Water and Smoke Damage 

Unusual problems were discovered. 
For example, it was found in most cases 
ithe actual fire damage was relatively 
small, in most cases less than 10%, the 
ireest part of the damage having been 
done by water from hose streams. CO: 
favored by marine 
although 
serious 


which are 
panei sale were discussed, 

ctually CO: has never had a 
test and its fitness can only be theoreti- 
cal. Further, COz people only claim con- 
trol rather than extinguishment. 

Some underwriters have become con- 
vinced that fur valuts should be reduced 
in cubie foot area, thus reducing the ex- 
posure to smoke and water. It 1s pos- 
sible to have a declared value upwards 
of $1,000,000 in a vault of 15,000 cubic 
feet. It now appears advisable to reduce 
the amount of value and attempt to pro- 
vide within the vault adequate measure 
of protection. If fire occurs in these 
larve vaults all of the contents is sub- 
ject to smoke damage and most of the 
furs to fire. Smoke damage makes 
necessary the refinishing of furs. There- 
fore, it seemed, due consideration should 
he given to the reduction of the size of 
the fur vault and to having facilities for 
th quick removal of the stock. 

It was discovered that most of these 
vault fires have been smouldering fires 
we that a sensitive smoke detector 

uuld be a step forward as a fire pre- 
vention measure. Moreover, underwrit- 
ers have decided that if large vaults 
could be arranged for the storage of 
werage coats and small vaults for the 
valuable fur pieces this would control 
exposure to a great extent. 


Furriers Customers Contract Revised 


systems, 


\s a result of this unfavorable loss ex- 
rience and the subsequent investiga- 
n, a general increase in furriers cus- 
mers rates and a change in the fur- 
riers customers custody rider and other 
forms were put into effect both by the 
Inland Marine Underwriters Association 
and the Inland Marine Insurance Bu- 
reau on March 1. 

New completed proposal forms were 
requested for each risk for rerating, giv- 


storage location, protective devices, etc. 
And new policies were either issued, or 
outstanding contracts endorsed with the 
new riders. 

The revised custody rider and en- 
dorsements contemplate the avoidance 
of many loss problems experienced with 
the forms previously in use, which were 
due to a very definite lack of clarity. 


Storage Receipt 


The most important change is that re- 
quirements for storage receipts given to 
customers are incorporated in the policy 
rider. Among the advantages of the re- 
quirements are that it not only makes 
certain that in every case a value is put 
in the receipt but that it is made plain 
that the valuation is the limit of lia- 
bility; it provides that the terms of the 
receipt shall inure to the benefit of the 
company; that the receipt shall not ex- 
tend in kind or amount the insurance 
provided by the policy and makes clear 
that the permanent storage receipt su- 
persedes any interim receipt which may 
have been given. 

While it always has been the intent 
and purpose of the Furriers Customers 
Policy to confine coverage and limit lia- 
bility specified in the assured’s receipt to 
his customer, there has been consider- 
able laxity in this respect. Furriers have 
been careless in the type of bailees’ re- 
ceipt issued to customers without regard 
to their own legal liability, much less 
the liability of their insurance company. 
The new provision makes it mandatory 
to issue properly drawn receipts and 
falure to incorporate specific terms in 
their storage receipt will amount to a 
breach of contract. 


Custody Rider 


The basic coverage under the custody 
rider has been extended to include furs 
purchased under contract of sale to cus- 
tomers, and the exclusion of damage 
caused by work on customers’ furs has 
heen modified so that explosion damage 
is covered under these conditions as 
well as by fire. The territorial limits 
have been restricted to the United States 
and Canada from world wide. 

The limits of liability in and outside 
of the vault, the business premises, else- 
where while in custody of the furrier 
and in transit, are much clearer than in 
the old custody rider. The new rider 
does not require any deposit premium 
which matter is left to the determina- 
tion of each company. 

Excess Legal Liability 

There are two new endorsements ex- 
tending the policy to cover excess legal 
liability of the insured, one for bailees 
issuing storage receipts to garment own- 
ers and the other for hailees storing 
property of customers of other bailees. 
These endorsements increase coverage 
of the legal liability of the furrier be- 
yond the limit of liability set forth in 
the storage receipt, and are intended to 
protect the insured in cases where the 
customer, on some legal grounds or 
otherwise, is able to break this limit. 

The excess legal liability endorsement 
has been clarified by specific exclusion 
of liability assumed by the furrier under 
anv agreement, expressed or implied, 
either to guarantee the results of proc- 
essing or any other work performed on 





NAUA to Control Rates 
For Auto Floor Plan Risks 


The decision released July 1 by the 
New York Department on 
the matter of dealers’ floor plans refers 
in part to the practice of insuring auto- 
mobiles in the possession of dealers un- 
der an automobile floor plan policy. At 
a meeting of the board of directors of 
the National Underwriters 
Association held May 21, it was voted 
to assume jurisdiction over rates and 
forms for automobile dealers’ floor plan 
insurance. The research committee and 
the staff of the association have pre- 
pared a rate schedule and forms for 
recommendation to the board of direc- 
tors of the association at an early meet- 
ing. If and when adopted by the direc- 
tors, such rates and forms would be 
filed with the various Insurance Depart- 
ments as required. 


Insurance 


Automobile 





Reelect Bethune Chairman 
Of Canadian Inland Ass’n 


Norman G. Bethune of the Home 
of New York has been reelected chair- 
man of the Canadian Inland Under- 
writers Conference for 1946-47, accord- 
ing to an announcement from Wilson 
FE. McLean, secretary-treasurer and 
counsel. Mr. Bethune’s reappointment 
will enable him to continue the work 
he started a year ago to restablish the 
PPF business in Ontario and Quebec 
on a_ sounder footing. Named _ vice 
chairman is H. W. Bell of the Royal. 

On the executive committee, besides 
Mr. Bethune and Mr. Bell, are A. 
Campbell, North British & Mercantile; 
Gordon E. Findlay, Springfield Fire & 
Marine; W. W. Foot, Economical Mu- 
tual Fire; Douglas B. Hall, General 
Accident; J. E. Haskins, Norwich 
Union; R. H. Leckey, Aetna; R. H. L. 
Massie, Massie & eRnwick; Hartley D. 


MecNairn, Prudential; J. . Owen, 
Guardian Assurance; E. W. Schauffler, 
Western Assurance; }. €C.. Stuart, 


Dominion of Canada Gene ral, and C. D. 
Trusler, Commercial Union. 

It is reported by Myr. McLean that 
a special committee is to be appointed 
to deal with the matter of loss report- 
ing, and the matter of acquisition cost 
is being developed along lines similar 
to those employed by the Canadian In- 
land Underwriters Association. The 
basic control of commission to purchas- 
ers has always been fixed at 25%, Mr. 
McLean states. 


Schramm in N. J. Field 
For Fireman’s Fund Group 


Robert FE. Schramm has been ap: 
pointed assistant to New Jersey Special 





Agent Richard S. Reid by the Atlantic 
marine department of the Firemen’s 
Fund. For the last few years Mr. 


Schramm has served in the underwriting 
department of the New York office and 
has had experience in other departments 
of the organization, 





SIDNEY W. GOLDSMITH DIES 
Sidney W. Goldsmith, 56, chairman of 
the board and former president of the 


New Rochelle Agency, Inc., New Ro- 
chelle, N. Y., died June 30 at the New 


Rochelle Hospital after a long illness. 


the furs or to provide insurance on the 
furs in any manner or in any amount 
not set forth in the policy. 
Rate Formula 
A revision of the rate formula is used 
for rating furriers customers accounts, 
which is followed accurately according 
to detailed information disclosed in a 
newly completed proposal. All credits 
for merit or judgment rates previously 
given have been dispensed with and the 
base rate used is the net fire rate with 
80% coinsurance credit, and not the net 
fire rate with maximum co-insurance 
credit, as before. 







FIREMAN’S FUND PROMOTION 
Backus Manages. Southern California 
Dept. in Charge of All Operations 
of the Group 
The Fireman’s Fund Group announces 
Leonard T. Backus as 
manager of its southern California de- 
partment, July 1. In this ca- 
pacity Mr. Backus will have executive 
direction of the operations of all depart- 
ments of the Fireman’s Fund and its 
affiliated fire and indemnity companies. 

Associated with Mr. Backus will be 
Chester A. Swift, manager of the fire 
insurance department, and George W. 
McKay, manager of the indemnity, fi- 
delity and surety and automobile de- 
partments. These men will be given 
added responsibilities under the new 
arrangement. Other executives and 
fieldmen will continue in their present 
positions and further appointments will 
be made as post-war plans unfold for 
improved service to producers and 
policyholders. 

Mr. ee attended the University 
of Southern California and has spent 
his entire business life with the Fire- 
man’s Fund. He joined that organiza- 
tion in 1923 and in 1939 was appointed 
manager of the marine department. He 
brings to his new assignment a wide ex- 
perience in production, underwriting and 
administration. 


appointment of 


effective 


AMERICAN ILLINOIS CHANGES 
Field Staff Enlarged; Williams Super- 


visor for State on Company 
Policy; Other Shifts 
The American 


Newark 


Insurance Group of 
announces the rearrangement 


and enlargement of its field staff in 
Illinois. 
Harold W. Williams, with offices at 


Decatur, will handle one of the two 
central fields, and also exercise gen- 
eral supervision over the entire state in 
matters of company policy. He will be 
assisted by James H. Rupp, Jr., a former 
navy lieutenant, who has just completed 
an intensive training course. 

Kennth L. Hingst, who had been tem- 
porarily located in Missouri, will handle 


the other central field, and = office in 
Decatur, 
Leo N. Davis will travel Cook County 


office in Chi- 
Nelson will supervise 
southern Illinois, with the St. Louis 
service office as his headquarters; Mar- 
ttn E. Myers will handle the western 
part of the state from Davenport; and 
Robert H. Whitchurch will travel north- 
ern Illinois from the Rockford office, 

Lawrence E. Knauber, who was form- 
erly located at Decatur, has been trans- 
ferred to Milwaukee, where the Group 
recently opened a service office for Mil 
waukee County. 


out of the Group’s service 


cago; Frank A. 


Talmage Vice President 


Of the Founders F. & M. 


Allen Talmage has resigned as mana- 
ger of the Pacific Coast department of 
the American of Newark in San Fran- 
cisco to become vice president in charge 
of underwriting and production of the 
newly formed Founders Fire & Marine 
of Los Angeles. A. H. Hall of San 
Francisco has been named controller 
and auditor for the company. 


Mr. Talmage, a native of Georgia, 
entered insurance about twenty-seven 
years ago. His first executive post was 


sritish & Mercantile in 
New York City. In 1927 he became sec- 
retary in charge of the Southern de- 
partment for that company and in 1932 
went to San Francisco as assistant man- 
ager of the Pacific department. In 1936 
he joined the American. 

Mr. Hall has been in the accounting 
end of insurance for many years and 
formerly was principal examiner for the 
California Insurance Department. For 
the last three vears he has served as 
general auditor of the Fireman’s Fund 
Group in San Francisco. 


with the North 
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Auto Term Plan To Be 
Reopened in September 


BUREAU ACTION UNEXPECTED 





Fifteen-Month Term Auto Liability 
Policy for N. Y. State Vetoed; 
Favored in Principle 





Proposal to inaugurate a fifteen- 
month term policy for automobile bodily 
injury and property damage insurance 
will be reopened at a meeting of the 
National Bureau of Casualty & Surety 
Underwriters in September and, accord- 
ing to a source close to the automobile 
rating committee of the bureau, if the 
automobile loss trend improves between 
now and September, it is virtually as- 
sured of adoption. 

This assurance is given following the 
refusal of the bureau at a meeting of 
members and subscribers to the bureau 
in New York State, June 26, to sanc- 
tion adoption of the term policy for 
New York at the present time. This 
action came as a complete surprise. A 
decisive negative vote was recorded 
although the executive committee had 
recommended its adoption following a 
favorable vote on it by the automobile 
rating committee and_ authoritative 
spokesmen had told groups of produc- 
ers publicly that they might anticipate 
carly adoption of the term policy after 
the recent upward rate revisions had 
been put into effect. 

Refusal of the bureau to adopt the 
proposal at the present time, it is 
stated, was due solely to the “sour” con- 
dition of the automobile business which 
made the company representatives hesi- 
tant to bind their companies to a fif- 
teen-month term policy. No company 
disapproves the adoption in principle, it 
is said, but the realistically minded com- 
pany executives believe that the automo- 
bile insurance business should become 
more stable before action is taken. 

Position of Producers 

Producers’ groups insist that the suc- 
cess of the bank-and-agent auto plan is 
dependent on adoption of the term 
policy on a nation-wide basis. They 
point out that while the public is now 
enabled to spread the charges for the 
automobile fire, theft and collision cov- 
erage over a fifteen-months’ period, the 
liability coverage is limited to twelve 
months. They insist that the plan can- 
not succeed unless premiums for auto- 
mobile insurance are included in auto- 
mobile financing notes and that continu- 
ance of the present discrepancy between 
the fire and liability coverages will en- 
courage new car owners to purchase 
their physical damage coverage from in- 
surance companies owned by the financ- 
ing institutions and to exclude the lia- 
bility insurance. 

Producers also are said to discount 
the hesitancy on the part of the com- 
panies to put the term policy into op- 
eration on the basis that if the twelve- 
month term policy is inaugurated, there 
will be a demand for an eighteen-month 
or twenty-four-month term policy, be- 
cause the loans are limited to fifteen 
months by Government regulation. 

The chagrin of the proponents of the 
fifteen-month term policy may be some- 
what assuaged by the assurance that the 
question will be reopened before a full 
meeting of bureau members and_ sub- 
scribers in September. It is believed 
that the outcome will depend largely on 
the loss ratio trend through the sum- 
mer months, whether or not the revised 
rates will prove adequate, and the show- 
ing of loss of business due to inability 
of the producer to offer his customer a 
package policy. 






HEADS ENGINEERING DIVISION 





National Conservation Bureau Names 
Evans, Traffic Engineer, as Di- 
rector of Division 
Henry K. Evans has been appointed 
director of the traffic engineering di- 
vision of the National Conservation 
Bureau, accident prevention division of 
the Association of Casualty & Surety 

executives. 

Mr. Evans has been a traffic engineer 
with the National Conservation Bureau 
for three years. He recently served as 
a coordinator of the Third New Eng- 
land Traffic Conference at Massachu- 
setts Institute of Technology in Boston. 

Prior to joining the National Conser- 
vation Bureau in 1943, he was a traffic 
engineer with the National Safety Coun- 
cil, special instructor at the Federal 
Bureau of Investigation’s War Emer- 
gency Control Schools, project technician 
for the Works Progress Administration 
in California and also traffic engineer 
for the Auto Club of Southern Cali- 
fornia, 

Mr. Evans was graduated from the 
California Institute of Technology with 
a Bachelor of Science degree in civil 
engineering in 1938 and attended the 
Yale Bureau of Highway Traffic in 1939. 
He is vice president of the New York 
section of the Institute of Traffic Engi- 
neers, and a member of the American 
Society of Civil Engineers and American 
Society of Safety Engineers. 

As director of the traffic engineering 
division, Mr. Evans will be in charge 


of traffic surveys, traffic engineering 
publications and accident and _ traffic 
engineering research and _ conferences. 


He is currently the editor of “Traffic 
Engineering Magazine.” 





CONSIDERS AIRCRAFT MEASURE 


Liability insurance would be required 
of all plane operators using the Des 
Moines municipal airport for commer- 
cial purposes under an ordinance being 
considered by the city council, Persons 
at the airport, property and passengers 
would be covered under the insurance. 
Legal liability for non-passengers would 
be a maximum of $25,000 for each per- 
son and $50,000 for each accident. On 
passengers it would be $10,000 for each 
and $10,000 for each accident. Property 
damage maximum liability would be 
$10,000 for each accident. 





PA. CASUALTY GETS $400,000 
_ Commercial Credit Co. has made a 
further contribution of $400,000 to the 
surplus of the Pennsylvania Casualty Co. 


Eagle, Globe and Royal 
Reorganize Department 
BROADEN ENGINEERING FIELD 
Granniss Manager of Loss Prevention 


and Engineering Dept.; Wheatley 
Consulting Engineer 





A reorganization of the engineering 
department of the Eagle, Globe and 
Royal Indemnity Cos. into a broadened 
loss prevention and engineering depart- 
ment, headed by Edward R. Granniss as 
manager, is announced by Kenneth 
Spencer, president of the three compan- 
ies. At the same time, it is announced 
that John G. Wheatley has been ap- 
pointed consulting engineer, in which 
capacity he will devote his wide experi- 
ence and knowledge to important tech- 
nical engineering problems. This reor- 
ganization is aimed at the complete co- 
ordination of all loss prevention activi- 
ties of the companies. 

Mr. Granniss, recently released from 
the Army with the rank of lieutenant 
colonel, is a leading figure in the en- 
gineering and loss prevention fields. 
After studying engineering at the Uni- 
versity of Connecticut and Brown Uni- 
versity, he joined the engineering and 
inspection division of the Travelers In- 
surance Company but left there in 1935 
to become industrial staff engineer for 
the National Safety Council 


Joins Conservation Bureau 


Mr. Granniss became director of the 
industrial engineering division of the 
National Conservation Bureau in 1939 
and at the same time served as instruc- 
tor on the faculty of New York Univer- 
sity. While thus engaged, Mr. Granniss 
helped organize the National Bureau for 
Industrial Protection in Washington, D. 
C., and later as its associate manager 
directed the cooperative accident pre- 
vention efforts of American casualty and 
boiler and machinery writing insurance 
companies with the War Department 
and other Governmental agencies. Com- 
missioned a major in November, 1942, 
he became chief of the Safety and 
Health Branch where he directed the 
Army Safety Program. 

Upon return from duty in the Euro- 
pean theater of operations in December, 
1945, where he planned and organized 
theater safety activities, he was awarded 
the Legion of Merit for developing and 
establishing an Army Safety Program 
“facilitating a major conservation of 
manpower and war materials.” He was 
separated from the Army in January, 
1946, and returned to his former position 
with the National Conservation Bureau, 
New York City. 


Mr. Granniss is president of the 
Washington Safety Society, a member 
of the executive committee of the 


American Society of Safety Engineers, 
and a member of the American Society 
of Mechanical Engineers, the American 
Industrial Hygiene Association, the 
United States Infantry Association, the 








solicit A. & H. 


Seven-Point Contract. 


A.& H. Has Big Summer Appeal 


Summer months because of their increased accident ex- 
posure are among the most productive months in which to 
If you are not getting your share of the 
business, let us suppy you with sales material and policy de- 
tails on PREFERRED’s popular 60th Anniversary Disability 
Many of our broker friends have 
increased their incomes by pushing A. & H. Why not you? 


Lhe Houghton Gyeney , Ine. 


METROPOLITAN GENERAL AGENTS 


The Prefered Lecclend Insavance Gompany of wt Y 
116 JOHN STREET, NEW YORK 7, N.Y. ¢e BEEKMAN 3-2404 
























Preferved BY BROKERS WHO WANT THE BEST 











































LT, COL. EDWARD R. GRANNISS 


Army Ordnance Association and the So- 
ciety of American Military Engineers 
He is the author of many pamphlets an! 
booklets on health and safety and _has 
been a contributor for many years { 
the leading safety magazines. 
heatley’s Career 

Mr. Wheatley joined the Eagle, Globe 
and Royal Indemnity Cos. in 1929 4; 
superintendent in charge of engineering 
and underwriting of boilers and ma 
chinery. For eight years prior to 192) 
he was connected with the Ocean Acci- 
dent & Guarantee Corp. and the Colum: 
bia Casualty Co. as engineer, supervis- 
ing engineer and district engineer. 

In addition to being a member of Pro- 
fessional Engineers & Surveyors, Amer: 
can Society of Mechanical Engineer; 
American Welding Society and_ the 
American Society of Safety Engineers 
Mr. Wheatley also serves on the Boar! 
of Boiler Rules of New York State, thi 







National Board of Boiler & Pressuré 
Vessel Inspectors and the Casualty 


Council of Underwriters’ Laboratories 


Ine. 
JOHN KEILLER PROMOTED 


Named by Royal, Eagle, Globe Indem: 
nity Cos. as Production Mgr. in 
Charge of Upstate N. Y. Territory 
John D. Keiller, formerly branch mar: 
ager of the Royal and Eagle Indemnity 
Cos. in Philadelphia, has been promote! 
to the home office post of productiot 
manager in charge of upstate New Yori 
territory for the Eagle, Globe and Roy: 

Indemnity Cos. 

Prior to his Philadelphia assignment 
Mr. Keiller supervised production in thd 
suburban New York territory for |! 
Royal Indemnity for many years. 


R. H. POGGENBURG HONORED 














Brooklyn Agency Executive Appointed 

V. P. of Insurance Federation of N. Y. 

Succeeding the late R. F. Smith 

Robert H. Poggenburg, secretary ¢ 
Valentine, Ittner, Poggenburg, Inc., on 
of Brooklyn’s largest insurance agencit 
has been appointed a vice president ° 
the Insurance Federation of New York 
Inc., succeeding Robert F. Smith 0 
Watertown, N. Y., recently deceased 
His appointment to this post is am 
nounced by William H. Lucas of L 
Roy, N. Y., president of the federatio! 
and Gustave R. Michelsen, New Yot 
City, chairman of its executive coll 
mittee. 

The New York Federation also elect 
William R. Ehrmanntraut, Americ 
Surety; Robert V. Branion, Zurich, a 
Mr. Poggenburg to its board of ¢ 
rectors, 


STANDARD ACCIDENT’S AWARD 

The Standard Accident of Detroit hé 
received an award from the Treastt 
Department’s War Finance Committe 
in appreciation of the cooperation give 
the United States Treasury War Ir 
nancing program. 
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Joint Outing, Attended 
By 325, a Big Success 


BUREAU AND ASS’N EMPLOYES 





Popular Election for Queen and King 
at Bear Mt. Party; Outdoor Games 
Enjoyed; Vola Mulligan Chairman 





For 325 employes of the National Bu- 
reau of Casualty & Surety Underwriters 


and the Association of Casualty & 
Surety Executives Tuesday was an 


auspicious day for it marked the joint 
outing of the two organizations to Bear 
Mountain, N. Y., via the boat “Alexan- 
der Hamilton.” Mrs. Vola Mulligan, 
chief receptionist of the bureau, was 
outing general chairman; John Gri- 
mauldi of the association was baseball 
chairman; William Nolan of the bureau 
had charge of the three-legged race, 
which was won by Ann Marendino and 
John Darcy, both of the bureau, and 
Jerry Wieman of the bureau directed 
the sack race, also won by Miss 
Marendino. 

Also joining in the good fellowship 
and outdoor sports were employes of 
the Acquisition Cost Conferences and 
the Bureau of Personal Accident & 
Health Underwriters. 

Big feature of the day was the popu- 
larity contest for an outing queen and 
king which was won by Peggy Goddard, 
secretary to A. FE. Spottke, as the queen, 
and Ralph G. McCallum, claims bureau 
of the association, as the king. The 
voting showed that Mr. Spottke himself 
ran close to Mr. McCallum in popu- 
larity. Ray Murphy, general counsel of 
the association, had the pleasant as- 
signment of crowning their majesties. 

The baseball game, first afternoon 
event, featured the bureau’s Tigers vs. 
the association’s Maniacs, and was won 
by the bureau team. Marcus Abramson, 


assistant counsel of the association, 
served ably as umpire; J. P. H. de 
Windt, bureau’s boiler and machinery 
manager, was scorekeeper. Swimming 


was also enjoyed, and it is rumored that 
L. A. Sawyer, the bureau’s burglary- 
glass manager, and Al Spottke, secre- 
tary of the bureau, made themselves 
useful as “life savers.” 
“Kitchen Cabinet” Orchestra Performs 
Following a turkey dinner at the Bear 
Mountain Inn, the trip homeward on 
the boat was enlivened by singing and 
music by a “kitchen cabinet” orchestra, 
led by Margaret Reitmeier of the Ac- 
quisition Cost Conference. Her perform- 
ers, including William Leslie, Jr.. Kay 
Gardiner, Frank Fox and Vola Mulli- 
gan, demonstrated that pots and pans 
could really produce music. 

Assisting Mrs. Mulligan in making the 
outing a success were the following: 
Bureau—Margaret Reitmeier, William 
Leslie, Jr., Mildred Sanders, George 
Schepens, William Nolan, Jerry Wie- 
man, Edward Gillott, William Heinrich, 
Camille Massarelli, Jule Hughes, John 
Keeler, Vicki Weretel, Kay Gardiner 
and Thos. McGiff. Association—Frances 


McBride, William Hicks, John Gri- 
mauldi, Eugenia Kleitz, Gerry Hoch- 
man, Leonard Lanzone and _ Ernest 


Kreig. 


Hartford A. & I. Makes 
West Coast Changes 


Several appointments have been made 
in the Pacific department of the Hart- 
ford Accident & Indemnity it was an- 
nounced last week by A. C. Prosey, vice 
president in charge of the department. 
At the San Francisco headquarters of 
the department Harold Bishop has been 
made assistant manager, Pacific depart- 
ment; H. Lee Jansen, is associate resi- 
dent manager, metropolitan department; 
A. L. Blackburn is superintendent, fi- 
delity and surety department, Pacific de- 
partment. 

At the Los Angeles Southern Califor- 
nia offices Walter R. Whitford has been 
appointed resident manager; O. E. Hop- 
kins is associate resident manager; Dick 
W. Graves is superintendent, fidelity & 
surety department and J. Norman Tag- 
gard is superintendent of the casualty 
department, 








Insurance Press Honors E. M. Allen 


Edward M. Allen, who retired as of 
July 1 as executive vice president of 
the National Surety Corp., was honor 
guest at a luncheon tendered by a group 
of insurance newspaper men and women 
at the Drug & Chemical Club, New 
York City, July 11. The luncheon, an 
informal affair, was given by editors 
and reporters of the insurance news- 
papers with New York headquarters and 
offices. 

Edgar M. Ackerman, associate editor 
of the Weekly Underwriter, was toast- 
master, and sustained his reputation for 
conducting such gatherings on a plane 
of good fellowship and good will. Wal- 


lace L. Clapp, associate editor, The 
Eastern Underwriter, served as treas- 
urer. 


The luncheon was given in recogni- 
tion of the close bond that has existed 
between Mr. Allen and the so-called 
“working press” for many years. A facile 
writer himself, Mr. Allen has on many 
occasions made public expression of his 
appreciation of the value of the insur- 
ance press and the character of the men 
and women who make up its personnel 
since the days when, as a local agent of 
Helena, Ark., he was elected president 
of the National Association of Insur- 
ance Agents. In addition to Mr. Acker- 
man, a number of the press representa- 
tives at the luncheon paid spontaneous 
tribute to Mr. Allen and expressed their 
hope for his continued happiness and 
success in the new home which he and 


Mrs. Allen will 
lottesville, Va. 

William S. Crawford, 
of the Journal of Commerce of New 
York, who was to have been present 
and would have served as one of the 
principal spokesmen for the press, could 
not come on account of illness. Mr. 
Crawford sent his sincere regrets. “I 
am glad,” he said, “that somebody 
started the movement to show Ed Allen 
how much we think of him.” 

Attending the luncheon were the fol- 
lowing: Carl O. Pearson, Journal of 
Commerce of New York; Jean Wilson, 
Chicago Journal of Commerce; Thomas 
J. V. Cullen and W. Eugene Roesch, 
Spectator; Charles S. Rosensweig, In- 
surance Advocate; John N. Cosgrove, 
American Agency Bulletin; Robert W. 
Sheehan, Fortune Magazine. 

Also, Robert B. Mitchell, National 
Underwriter; Andrew J. Gavey, Best’s 
Insurance News; John F. Willenbrock, 
Insurance Field; Russell Rhodes, for- 
merly with the Weekly Underwriter and 
American Agency Bulletin; David Por- 
ter, formerly with the Spectator and 
the Insurance Field, now with the 
Surety Association of America; Ralph 
Reed Wolfe, Casualty & Surety Journal; 
George H. Ort, Insurance Broker-Age. 

Also, E. T. Cunningham and Mr. 
Ackerman, Weekly Underwriter; Clar- 
ence Axman, Mr. Clapp, Clarence W. 
Hobbs, Jennie Sue Daniel, The Eastern 
Underwriter. 


establish near Char- 


insurance editor 





AAF ACCIDENT RECORD IN WAR 
Released by U. S. Chamber, This In- 
formation Available to Insurance Cos., 

Agents, Through C. & S. Ass’n 
The Association of Casualty & Surety 
Executives has been designated by the 
United States Chamber of Commerce as 
the distributing agency among casualty, 
surety and fire insurance companies and 
their agents for its important new book- 
let, “Safety as a Factor in the Future 
of Aviation.” 

This publication is in reality the re- 
port of the Army Air Force on the 
vast amount of official information it 
gathered during the war on the causes 
pat conditions which produce aircraft 
accidents. The experience of the AAF 
during that period proved conclusively 
that accidents were the principal chal- 
lenge to U. S. air power. For example, 
the booklet points out that “the heavy 
accident toll experienced during the 
hurried wartime expansion of the. AAF 
was the price which had to be paid to 
achieve the air power required for vic- 
tory. That price was accepted as part 
of the cost of the war. Now that the 
war is over, aircraft accidents can no 
longer be condoned in terms of mili- 
tary necessity, but must be measured in 
terms of economic waste. And in the 
case of private and commercial aviation, 
upon which the future greatness of 
military air power will in many ways 
depend, accidents could become the 
principal limiting factor.” 

Facts, figures and charts pointing to 
the wartime accident record of the AAF 
and its significance are carefully docu- 
mented in this booklet. This informa- 
tion, released at a time when insurance 
companies and their agents are looking 
ahead to peacetime expansion of air- 
craft insurance writings, is regarded as 
particularly valuable. In fact, General 
Henry H. Arnold, commander of the 
AAF, in agreeing to release of the 
study, said: “The widespread dissemina- 
tion of this study both in military and 
civilian fields will be of great value to 
the future development of aviation.’ 

As the distributing agency, the C. & 
S. Association suggests that casualty, 
surety and fire companies and_ their 
agents desiring information as to quan- 
tities of the booklet which are avail- 


able, and the price, should contact the 
National Conservation Bureau, the as- 
sociation’s accident prevention depart- 


ment, 60 John Street, New York. 


TORONTO SCHOOL PLAN 





Board of Education Approves Proposal 
by Which Pupils May Be Insured 
Against Injury in Accidents 
The finance committee of the Toronto 
board of education has approved a pro- 
posal by which pupils in Toronto schools 
may be insured against injury in acci- 

dents. 

Trustee W. Harold Male, champion 
of the plan, suggests that it will save 
the board worry over damage claims 
and at the same time assure parents 
that they cover the accident risk to 
children at 25 cents for a $50 policy. 
An additional 25 cents would buy $100 
insurance and so on in multiples of $50 
up to $300. The policy would apply to all 
injuries sustained in connection with any 
school activity, even after school hours, 
such as games under school auspices. 

Trustee Male told the finance com- 
mittee that the Toronto suburb of East 
York has a similar plan and 80% of the 
parents have availed themselves of the 
protection. It was pointed out, also, 
that the Ottawa board of education has 
a wider policy that covers accidents at 


any hour of the day, whether the pupil’s ~ 


play has to do with school activities or 
not. The policy covers the ten months 
of the school year and the premium for 
$250 is $3.75. 

Frank G. Patton, business administra- 
tor of the Ottawa board, cites one in- 
stance in which a girl evidently had a 
bad dream, fell out of bed and fractured 
her wrist. She collected for medical 
expenses, plus x-rays. 


MACKEY WITH RICHMOND FIRM 

Wilmer G. Mackey, special agent for 
the Richmond, Va. office of the Fidelity 
& Casualty Co. has accepted appoint- 
ment as production manager and under- 
writer of the casualty and surety division 
of the Davenport Insurance Corp. of 
that city succeeding Martin P. Williams 
who recently became manager of the In- 





dustrial Insurers Conference. Mr. 
Mackey will enter upon his new duties 
Tuly 15, it is announced by W. Owen 
Wilson, president of the agency. 





ISSUED REGISTRY CERTIFICATE 
G. D. Finlayson, Canadian  superin- 
tendent of insurance, reports a certifi- 
cate of registry has been issued to the 
United States Guarantee Co. for acci- 
dent insurance, automobile insurance 
excluding insurance against loss of or 
damage to an automobile by fire or 
transportation, and theft insurance. 





No 
Business 
Direct 


Ww 


NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN 
President 











N. Y. VEHICLE DEATHS UP 30% 





Commissioner of Motor Vehicles C. J. 
Fletcher Reports on April Figures; 
Injuries Up 39% 

An increase of 30% motor vehicle 
deaths and of 39% for injuries in New 
York State for April was reported by 
N. Y. Commissioner of Motor Vehicles 

Clifford J. Fletcher. He said: 

“The April death toll was 155, com- 
pared with 119 a year ago, but was well 
under the 192 total recorded in pre-war 
April 1941. April traffic injuries totaled 
7,604 as against 5,461 last year and 6,712 


in 1941. Property damage in April acci- 
dents was $1,982,459, compared with 
$1,203,586 a year previously.” 

A hopeful sign that motor vehicle 
drivers are becoming more _ safety 
minded is revealed in a private survey 
conducted in the Albany area, and not 


included in the statistical report of the 
motor vehicle commissioner. This sur- 
vey reveals that traffic on the main 
highways has increased nearly 100% as 
compared with 1941. 





JAMES H. WELLS TOLEDO TALK 

James H. Wells, sales promotion man- 
ager, American Surety Group, addressed 
the Insurance Women of Toledo, Ohio, 
on June 27 on the subject, “New Devel- 
opments in the Insurance Business.” The 
address was made at the invitation of 
Mrs. Mildred G. Johnson, president of 
the Insurance Women of Toledo and 
secretary to Kenneth Boyd, Inc., Amer- 
ican Surety agent at Toledo. 





JAMES D. MARTIN’S NEW POST 

James D. Martin, formerly with Lum- 
bermens Mutual Casualty in its down- 
town N. Y. service office, joined Manu- 
facturers Casualty’s New York branch 
on July 10 as compensation and liability 
underwriter. Ten years in the casualty 
business, Mr. Martin has had prior ex- 
perience with the Zurich, Phoenix In- 
demnity and National Bureau of Casu- 
alty & Surety Underwriters. 
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The July Fourth holiday gave us that 
Long Weekend which Ray Milland has 
been bragging about. 

x * * 
John E. (New Amsterdam Casualty A. 


& H. Imp-pressario) Scheuing says he 
knows a company cashier who has a 
number of rare books at home—but that 


the cashier's boss prefers his First Ad- 
ditions, 


x * * 
Personal. We recently received an old 
life insurance rate book, vintage 1902, 


on the pages of which had been pasted 
countless old jokes and wheezes. The 
thing came by mail and the sender’s 
name was missing. Will you please let 
us know your name and address—the 
least we can do is give you a_ polite 
thankee! 

2 2 
(Washington National 
Chicago) Wellenkamp that 
trouble with American business is 
it shares too much much with the 
lector of Internal Revenue.” 


Life of 
“the 
that 
Col- 


Don J 


says 


x ok x 

In the “Bawl Street Journal,” that un- 
usual publication which received Hon- 
orable Mention here a couple of weeks 
ago, there was an advertisement of the 
Mayflower Hotel which read: “We have 
one of the best Lobbies in Washington.” 


x * x 
Beauty Department. Haven’t had a 
word from Marie (Health and Accident 
Underwriters Conference) Meade. Don't 


Lumbermens to Run SEP Ads 


On Auto Accident Prevention 


Beginning with the July 27 issue of 
The Saturday Evening Post, Lumber- 
mens Mutual Casualty will present a 
monthly series of messages during 1946 
on automobile accident prevention, ac- 
cording to Chairman James S. Kemper. 

Commenting on the objective of the 
campaign, Mr. Kemper said, “We have 
a common concern with the appalling 
sacrifice of human lives on our high- 
ways. The solution is essentially the 
use of less speed and more conscience in 


driving. Of this we are convinced 
through thirty-three years of preoccu- 
pation with the problem. This convic- 


tion we feel in duty bound to voice for 
what may do in the present 
emergency.” 

The first message of the will 
be a double page spread in color, head- 
lined, “Atom Bomb on Wheels.” Copy 
points out that, “In the hands of the 
driver, the American automo- 
has become as deadly as an atom 


Pood it 


series 


CATC less 
bile 


bomb.” This idea is reinforced with ac- 
cident statistics followed by suggestions 
for safe driving taken from Lumber- 
mens booklet, “Accidents Are VPreven- 
table.” 

Subsequent messages, also in_ color, 
in one-page size will feature other 


phases of accident prevention, bringing 
to the public’s attention useful safety 
ideas 

The Lumbermens, one of the nation’s 
leading automobile insurance underwrit- 
ers, has always stressed safety engin- 
eering as an important part of policy- 
holder service. The Lumbermen’s auto- 
mobile accident prevention committee 
has been active since 1917. 


DRISCOLL RETURNS TO BOSTON 


John D. Driscoll has returned to_ the 
Boston claim department of Lumber- 
mens Mutual Casualty and affiliated 


companies after serving in the armyasa 
lieutenant. Mr. Driscoll, who entered the 
army in 1942 as a private, was assigned 
to do criminal investigation work for 
the army in India and China. In March 
1946, he was appointed assistant director 
of the Criminal Investigation Division 
of the China Theater. 


tell us that she has suddenly decided to 
earn her salary? Deah, deah, 
er ae 


A flying instructor once said: “There 
are old pilots and there are bold pilots 
but there are no old, bold pilots.” 

x * O® 


“You've heard, of course,’—‘of 
courses” Joseph O. (New Business 
Poosher of New Amsterdam Casualty) 
Byrne, “the story of the girl who lost 
her hat and didn’t find it until she 

; Bs 
combed her hair the next day. 
x * Ox 


Now that the banks and most insur- 
ance companies are closing each Satur- 
day, some over-ambitious clerks are agi- 
tating for a noon closing on Friday. 
The idea has possibilities. That thought, 
if successful, will eventually result in 
closing Fridays all day—then noon clos- 
ing on Thursday, later closing Thurs- 
days all day—then noon closing on Wed- 
nesday, later closing all day Wednes- 
days—then noon closing on Tuesday. 
Say, listen, boys—just remember that 
when we get down to a week of work 
which is confined to the hours of 9 to 12 
each Monday morning, we will be dan- 
gerously close to the “No Hours Week.” 

x ok x 

The stork is smarter than the owl. 
The owl asks “Who? Who?” and the 
stork knows who. 

* * 

Cheer-up! It could be hotter! 

column, not the weather). 
—MERVIN L. LANE. 


(The 





STANDARD ISSUES BOOKLET 





“The Weight of Evidence” Prints Head- 
lines Showing Danger to Busi- 
ness in Dishonesty Losses 
“The Weight of Evidence” is the title 
of a new booklet produced for agents 


by the Standard Accident Insurance 
Co., Detroit, to illustrate the need for 
protection against losses through em- 


bezzlement, forgery and other hazards. 
In the foreword, the booklet points out 
that losses through dishonest employes, 
forgers and professional thieves multi- 
ply in times like these, and lists the four 
following types of prospects in need of 
fidelity coverage: 

Commercial organizations—merchants, 
business offices of all kinds; financial 
institutions—banks, trust companies; 
non-commercial groups such as fraternal 
societies, ete.; individuals with substan- 
tial financial assets. 

The inside pages are made of illustra- 
tions of newspaper headlines showing the 
ever present danger of dishonesty losses 
sustained by businesses and individuals. 


First Year’s Results of Minn. 
Safety Responsibility Law 


Minnesota has rounded out its first 
year’s experience with a safety respon- 
sibility law and the results generally 
have been satisfactory. The state high- 
way department, charged with enforcing 
the law, is well pleased with the way 
the public has taken to the law. High- 
way officials estimate that between 85 
and 90% of the cars in the state now 
carry insurance. Their chief complaint 
is the slowness with which reports of 
accidents reach the highway department 
but this is believed due to the newness 
of the law and the complicated reports 
that must be filled out. This situation 
is improving and by the end of another 
vear, it is believed, there will be little 
complaint on that score. 

The past few months have set a high 
record in the number of drivers’ license 
revocations and suspensions. 

PERRYMAN IN NEW POSITION 

William T. Perryman, formerly with 


the United States Fidelity & Guaranty 
Co., has joined the United National In- 
demnity at Oklahoma City. 





Employers’ Names Four 
More Regional Heads 


SUPERINTENDENTS TOTAL SIX 


Advances Former Assistant Resident 
Managers; Makes Other Staff Pro- 
motions in Departments 
Four new regional superintendents 
have been appointed and will have gen- 
eral supervision of the Employers’ 
Group Insurance Cos. in territories as- 
signed to them, according to an an- 
nouncement made by E. C. Stone, ex- 

ecutive head of the group. 

A number of promotions have also 
been made in branch offices to fill the 
positions formerly held by those who 
are now regional superintendents. 

The new regional superintendents are 
as follows: William A. Eakin, formerly 
assistant resident manager, Illinois de- 
partment; C. Otis Flint, formerly resi- 
dent manager, Colorado department; 
Joseph M. Pernollet, formerly resident 
manager, North Texas department, and 
Clarence A. Reynolds, formerly resident 
manager, Rhode Island. 


Six Regional Superintendents 


With the appointment of these four 
men, the group regional superintendents 
have now been increased to six. The ap- 
pointments of Frank O. Sargent, for- 
merly resident manager, New England 
department, and Robert L. Greene, for- 
merly resident manager, New York de- 
partment, have been announced pre- 
viously, 

Mr. Eakin, assistant resident manager 
in Illinois since 1941, has been pro- 
moted to serve as regional superinten- 
dent for Minnesota, Wisconsin, Tllinois, 
Towa, Indiana, Michigan, Ohio, West 
Virginia, Kentucky and Nebraska, and 
that part of Missouri not within the su- 
pervision of the Middle West depart- 
ment. His office will continue to be in 
Chicago. 

Succeeding Mr. Eakin as assistant 
resident manager is Wendell A. Simon- 
son, who recently returned from the 
armed forces. Before entering the serv- 
ice, Mr. Simonson was with the Milwau- 
kee office. He started with the group 
in 1935 in the home office compensation 
and liability department doing analysis 
work. : 

Colorado Resident Manager 

Mr. Flint, resident manager in Colo- 
rado since 1945, is now regional super- 
intendent for Colorado, Utah, Nevada, 
California, Oregon, Washington. Tdaho, 
Montana, Wvoming, and the Territorv 
of Hawaii. He first became associated 
with the group in 1937 as agency super- 
visor in Houston. In his new position 
Mr. Flint’s headquarters and office will 
be in San Francisco in the Pacific Coast 
department. 

Suceeding Mr. Flint as resident mana- 
ger is William S. King. He has been 
with the company since 1934, worked in 
the home office burglary department, 
then was transferred to Mlinois in 1936, 
and finally was sent to Wisconsin as a 
special agent when that departmet was 
opened. 

Mr. Pernollet, resident manager in 
north Texas, since 1940, will be regional 
superintendent of Texas, Oklahoma, 
Kansas, Arizona, New Mexico, and that 
part of Missouri under the supervision 
of the Middle West department. Mr. 
Pernollet’s headquarters and office will 
be as at present in Dallas. 

North Texas Manager 

Succeeding Mr. Pernollet as resident 
manager is W. Nicholas Williams, who 
has been manager of the bonding de- 
partment in north Texas. 

_ Mr. Reynolds will be regional super- 
intendent of the District of Columbia, 
Maryland, Virginia, North Carolina, 
South Carolina, Georgia, Florida, Ala- 
bama, Tennessee, Louisiana, Mississippi, 
Arkansas, and Puerto Rico. He became 
resident manager in Rhode Tsland in 
1942. Before that he was superintendent 
of agency and production in the New 
York office. He had been connected 
with the New York department in vari- 








HARRISBURG WINS “DAVIS CUP” 


President Davis Presents U. S. F. & G. 
Award to Manager Dodge at 
Hershey, Pa., Banquet 
Over 200 agents and brokers, includ- 
ing the staff of the Harrisburg branch 
office of the United States Fidelity & 
Guaranty Co. from thirty-three central 


Pennsylvania counties, celebrated the 
award of the annual U. S. F. & G. 
President’s Trophy, known as the “Davis 
Cup,” at a banquet at Hershey Hotel, 
Hershey, Pa., June 26. 

Hugh D. Combs, vice president of the 
company, acted as toastmaster. E. As- 
bury Davis, president of the company, 
formally presented the cup to Manager 
H. O. Dodge of the Harrisburg organi- 
zation, which office was first in 1945 and 
has qualified for place six times in eleven 
annual nationwide competitions. 

In addition to Messrs. Davis and 
Combs, the following officials of the 
company were in attendance at the ban- 
quet: John M. McFall, J. D. Williams, 
C. C. Conlon and P. F. Lee, vice presi- 
dents; G. P. Houston, treasurer; H. B. 
Davis, assistant secretary; A. P. Hob- 
litzell, administrative assistant; E. R. 
Axon, contract engineering representa- 
tive; J. O. Cockey, statistical department 
superintendent; H. F. Ogden, president 
of the Fidelity & Guaranty Fire Corp.; 
Ray L. Walker, manager Philadelphia 
branch office, and William H. Fortna, 
manager, Wilmington branch office. 

The chief speaker of the evening was 
Vice President McFall, who. briefly 
analyzed the events of the past in the 
insurance industry leading up to the 
passage of Public Law 15. He suggested 
that all local agents get back of the cur- 
rent effort to prepare appropriate regu- 
latory laws for presentation to the state 
legislatures in 1947, 

In addition to the banquet tendered 
the agents, golf, tennis and other com- 
petitive events featured the two-day 
celebration. 





C. W. Quick Observes 25th 
Aetna C. & S. Milestone 


Clyde W. Quick, bonding department 
manager in the Newark branch of Aetna 
Casualty & Surety, celebrated his 
twenty-fifth anniversary with the com- 
pany on July 5 and was the recipient of 
flowers, gifts, congratulatory messages 
and a luncheon by his staff associates 
that day. 

The Aetna Casualty & Surety has 
been Mr. Quick’s one and only connec- 
tion for his entire bonding career, hav- 
ing joined the Newark branch following 
his graduation from Wesleyan College. 
He is a past president of the Surety 
Underwriters Association of New Jer- 
sey. 





SEABOARD SURETY GETS BOND 

The James I. Barnes Construction 
Co. of Los Angeles, whose main office 
is in Ohio, has been awarded contract 
for street improvements and_ four 
bridges in Los Angeles County, by the 
State Department of Highways, at its 
low bid of $1,672,266.50. The Seaboard 
Surety is executing the bond on the 
contract. 





ous capacities since he first came with 
the group in 1918. His new headquar- 
ters and office will be in Baltimore. 

Raymond O. Prince succeeds Mr. 
Reynolds as resident manager. Recently 
Mr. Prince returned from the armed 
forces and came back to the group as 
a field supervisor. He first became affili- 
ated with the group in 1932 as an un- 
derwriter in the Middle West depart- 
ment, and was later made chief under- 
writer of all casualty and bonding lines 
in the Harrisburg office. In 1941 he was 
transferred to western Massachusetts as 
resident manager, where he remained 
until he entered the service. 

Mr. Sargent’s territory includes the 
New England states, while Mr. Greene 
is regional superintendent for New 
York, Pennsylvania, New Jersey and 
Delaware. 
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HOW IS YOUR RACE WITH CRIME? 








HERE 1S A CHANCE TO DO A 
REAL JOB FOR BUSINESSMEN 
IN YOUR COMMUNITY 





Crime is increasing fast. And with it, the need for selling our 
Mercantile Crime Contract. We stress the Mercantile Crime 
Contract because of the completeness of its protection. There 
are no loopholes to it. No borderline cases when it comes to 
claims. For this contract covers the loss of money and securities 
through burglary, robbery and theft, whether the crime is com- 
mitted by an employee of the assured or by someone in no way 
connected with his company. And in addition to crime, this 
policy covers losses resulting from many other causes. It’s the 
best all-risk protection you can give a businessman against loss 
of money and securities. And because there are so many who 
need this type of coverage, it is an excellent way to increase 
your business. Let us help you sell this line. Write to us today. 


THE EMPLOYERS’ GROUP 






ax 


SURETYSHIP INSURANCE 
Fidelity, Surety — Fire, Inland Marine, Casualty, and Aircraft 


THE EMPLOYERS’ LIABILITY ASSURANCE CORP., LTD. 
THE EMPLOYERS’ FIRE INSURANCE Co, 
AMERICAN EMPLOYERS’ INSURANCE Co. 


ONE LIBERTY SQUARE, BOSTON 7, MASS. 





With national magazine advertising in Satur- 
day Evening Post, Time and American Home, 
The Employers’ Group helps build prospect 


lists for its agents everywhere. 


With coordinated direct mail advertising, The 
Employers’ Group helps its agents go after 
their prospects locally and convert them into 


assureds. 
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New “Broadsheet” of Norwich Union 
Cos. Features Sales Opportunities 


\ lively new bulletin, edited by John M. Kidd, assistant U. S. manager, Norwich 
Union Fire and secretary, Norwich Union Indemnity, has attracted favorable attention 
among field forces of these companies. Since the first of the year Mr. Kidd has sent 
out monthly these sales bulletins, described as Broadsheets, and has discussed therein 


“odd notes on things, places and people. 


Uppermost has been the desire to furnish 


agents with helpful information on production of business. Excerpts from the June 
and July broadsheets, which follow, are illustrative of Mr. Kidd’s style and_ interesting 


treatment of sales opportunities. 


He has been one of the chief executive officers of the 


U. S. branch of the Norwich Union companies since last November, having previously 


heen stationed at the head office in England. 


The selling of liability insurance is 
neither difficult nor unpleasant; it is not 
intricate and it does not call for high- 
flown technical explanations. People are 
alive ever to their 
responsibility for the negligence 


more today than 
legal 
of themselves, their employes and for 
buildings, machinery and 
equipment. They have still to 
stand very often how claims can arise 


defects in 
under- 


and to realize to what extent the pub- 
lic is claims-conscious. All that re- 
mains then for the agent is to deter- 
mine upon an adequate indemnity for 
bodily injury and damage to property so 
as to make certain that the coverage 
will be ample to meet the excessive 
sums awarded today by the courts. 
e = & 


\re we not inclined to blame _ too 
readily the automobiles and their age 
and condition for the terrible toll of the 
road? Is it not possible that we do not 
pay sufficient attention to the human 
factor—the driver? It is certain that 
some men because of their mental make- 
up are unsuitable as drivers but there 
is nothing to keep them off the road. 
The man who is intolerantly aggressive, 
undisciplined, discourteous and uncoop- 
erative is the man—experience proves— 
who causes the road accidents. In con- 
sidering a prospect for automobile in- 
surance, therefore, the agent ought to 
concentrate not so much on the auto- 
mobile as on the constructive qualities 
of a good driver—and thus a good as- 
sured. The qualities to look for are 
cheerfulness, confidence, patience, alert- 
ness and a sense of consideration and 
justice. Auto business written on this 
basis will be profitable to both agents 
and companies. 

* * * 


What the daily press rightly described 
as a million to one chance killed a man 
while he was watering his garden. He 
was using an electric motor water pump 
when the hosepipe became disconnected. 
In trying to replace it, he did not take 
the precaution of turning off the faucet. 
In consequence, the water poured over 
the motor and he was electrocuted. In 
these days when there is a welcome in- 
crease in accident insurance business, 
cuttings of this kind provide sound sell- 
ing material. 

* + * 


As Others See Us 

\ Calcutta lawyer has just given the 
following description of a good insur- 
ance man: He must be an administra- 
tor; a finance and taxation specialist; a 
lawyer; a good conversationalist; a 
judge of the human mind; a diplomat; 
a salesman; a society man; a valuer; a 
chemist; an engineer, and last but by 
no means least, a man well up in desk 


work. Now we can measure ourselves 
to see how well our “insurance suit” 
fits. 


x *k * 

A recent poll of a good slice of the 
nationwide community discloses the fact 
that only 20% carry burglary insurance 
protection on their household goods as 


against 80% who carry fire coverage. 
And yet we are told by the authorities 
that the chance that burglars will loot 
our apartment or home is five times 
ereater than the risk of fire. It stands 
to reason then that residence insurance 
(which covers burglary, robbery, larceny 
and even mysterious disappearance) is a 
sound investment and offers great scope 
to agents in the development of their 
business. 
* * * 

Travel by air, the thrill of yesterday, 
is the commonplace of tomorrow. The 
saving in time must inevitably attract 
business men as well as those on pleas- 
ure bent. The .increasing factors of 
efficiency and safety have finally estab- 
lished confidence in the mind of the 
traveling public but prudence still calls 
for insurance protection. A good per- 
sonal accident policy is designed to 
cover travel by recognized air lines 
without additional premium. 


MO. SOLONS PASS AUTO BILL 





State’s First Safety Responsibility 
Measure Now Before Governor 
Donnelly for Action 


Governor Phil M. Donnelly of Mis- 
souri has before him the automobile 
drivers responsibility bill which was 
passed by the House June 26 after that 
body concurred in Senate amendments. 

The measure, the first of its type to 
be adopted in Missouri, gives authority 
to the Commissioner of Motor Vehicle 
Registration to suspend the driver’s li- 
cense and motor registration certificate 
of an automobile owner against whom 
there is an unpaid judgement resulting 
from an automobile accident. 

Upon payment of the judgment the 
driver’s license and automobile regis- 
tration certificate could be reinstated 
provided the financial responsibility of 
the motorist is then established. The 
act does not require automobile owners 
to carry liability insurance for there 
are two alternate plans for establishing 
financial responsibility, by posting a 
surety bond, or the deposit of $5,000 
with the State Treasurer. 

Proof of financial responsibility would 
involve a showing of ability to pay up 
to $5,000 in the event of death or injury 
of one person, not to exceed $10,000 in 
the event of injury or death of two or 
more persons in the same accident and 
not to exceed $1,000 for property dam- 
age. 


E. S. Allen Casualty Rate 
Analyst Connecticut Dept. 


Edward S. Allen, who has been a 
member of the actuarial division, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, for the past nine years, 
started July 1 in his new post with the 
Connecticut Insurance Department as 
casualty rate analyst. In this capacity 
Mr. Allen will devote most of his time 
to Connecticut’s rate regulatory law 





which becomes effective October 1, 1946. 
Prior to joining the National Bureau 
in 1937, Mr. Allen attended the Colum- 
bia University school of business from 
which he was graduated that year. 





Continental Broadens 
Trip Accident Policy 


WORLD-WIDE IN _ ITS’ SCOPE 





Available on Over-the-Counter Basis 
Through Travel and Tour Cos.; Glas- 
gow and Smith Give Details 





As announced in The Eastern Under- 
writer last week, the Continental Cas- 
ualty now has available to air, land and 
sea travelers a world-wide trip accident 
insurance policy which may be pur- 
chased on an_ over-the-counter basis 
through travel and tour companies. Ar- 
rangements with widely known travel 
services were made by R. J. Glasgow, 
superintendent of Continental’s aviation 
accident division. 

In announcing the new coverage, J. M. 
Smith, vice president of Continental Cas- 
ualty, said that it can be purchased in 
units of $5,000 to $25,000 principal sum 
with $250 to $1,250 medical reimburse- 
ment at the travel services at the same 
time as tickets are purchased. Present 
arrangements, he said, will serve princi- 
pal offices and bureaus with several thou- 
sand agencies. 

The new Continental travel policy cov- 
ers other accidents as well as those in- 
curred while using land and sea trans- 
portation of every type, and as passen- 
gers on all scheduled airlines and regu- 
larly licensed chartered services any- 
where in the world. 

Glasgow Points to Innovations 


Mr. Glasgow calls particular attention 
to innovations which have been incorpo- 
rated into this policy in keeping with 
Continental’s objective of providing the 
widest coverage possible at the most 
economical rates. For example, both 
occupational and non-occupational haz- 
ards are covered as well as_ sports. 
Coverage applies whether the traveler is 
on business or pleasure. Losses due to 
exposure to the elements or disappear- 
ance of the insured for a period of six 
months or more, as the result of forced 
landing, stranding, sinking or wrecking 
of any vehicle of land, sea or air trans- 
portation are fully covered. War risk 
coverage, still of major importance in 
some parts of the world, is included at 
no extra charge. Travelers are provided 
around-the-clock travel and other acci- 
dent protection on a world-wide basis 
for from three days to six months. 

Mr. Glasgow, an expert in world-wide 
transportation coverages, also emphasized 
that the new policy is a forward step in 
providing peace of mind for the traveler. 
He predicted that the medical reimburse- 
ment feature will be popular because 
all travelers recognize that costs of medi- 
cal services away from home may be 
even larger than in one’s own community. 
Principal sum and medical reimbursement 
benefits are sold in combination units 
of $5,000 principal sum and $250 medical 
reimbursement; $10,000 and $500; $15,000 
and $750; $20,000 and $1,000; and $25,000 
and $1,250. 

Visualizing the opportunities for busi- 
ness, Vice President Smith said that 
many travel agencies are now preparing 
for greatly expanded world-wide tourist 
traffic in addition to their present tours 
in the United States, Mexico and Canada. 
He pointed to a recent survey made by 
Inter-American” magazine which indi- 
cated that the average person going on 
foreign trips expects to spend $1,914 and 
to be away from home about seven weeks, 
The cost of “peace of mind” travel pro- 
tection is negligible compared to other 
expenses, Mr. Smith observed. 

“In meeting the demand for adequate 
travel accident insurance, Continental 
will continue to maintain its aggressive 
leadership in liberal underwriting, Mr. 
Smith asserted. 





DUNN NAMED CLAIMS MANAGER 

Frank G. Dunn, Jr, has been ap- 
pointed claims manager at Los Angeles 
for the New Amsterdam Casualty Co. 
and the U. S. Casualty Co. He form- 
erly was with the Travelers. 


Dorsett Issues Facts 
On Disabled Veterans 


CALLS CRITICISMS UNJUST 


States Compensation Contract Does Not 
Forbid or Advise Against Hiring 
Impaired Workers 


Categorical denial of complaints that 
disabled veterans are being denied em- 
ployment on the ground that such em- 
ployment is forbidden or heavily penal- 
ized by workmen’s compensation insur- 
ance contracts, is made in a statement 
issued by J. Dewey Dorsett, general 
manager, Association of Casualty & 
Surety Executives. 

Mr. Dorsett also has issued a message 
to representatives of the Veterans Em- 
ployment Service and of the United 
States Employment Service, disabled 
veterans’ section, saying that this step 
is being taken more in the hope of help- 
ing the disabled than in the expectation 
that it may release the insurance busi- 
ness from unjust and inaccurate criti- 
cism, 

In his release which was forwarded 
to newspapers throughout the country, 
Mr. Dorsett says that employers who 
complain that they are barred from em- 
ploying disabled veterans because it is 
forbidden by the workmen’s compensa- 
tion contract or penalized through 
higher rates, are sadly uninformed about 
the provisions of the contract. “There 
is nothing whatever in the policy which 
either forbids or even advises against 
the employment of any disabled person, 
veteran or  non-veteran,’ he - said. 
“Neither is there anything in the rating 
formulae which even takes into account 
whether or not an employer has disabled 
persons in his hire.” 


Contrary to Facts 


The claim that insurance companies 
are even partially to blame for the acute 
uremployment problem of disabled vet- 
erans, Mr. Dorsett said, is entirely con- 
trary to the facts and he added that his 
statement is made in justice to employ- 
ers, veterans and insurance. 

“I do not agree with those who pre- 
sume that such employers know better 
and are merely using the insurance 
angle as a convenient excuse for refus- 
ing to hire disabled war veterans,” Mr. 
Dorsett said. “It would be contrary to 
their own best economic interests to do 
so. I am confident that either they have 
been misinformed or simply have failed 
to read their insurance contracts. So I 
hope this statement will help to clear 
the atmosphere and thereby prove bene- 
ficial to veterans and employers alike. 
Here are the facts: 

“A workmen’s compensation insurance 
policy says nothing whatever, implied or 
direct, about the physical condition of 
persons an insured employer may hire. 


Based on Claim Severity 


“Without attempting to go into all of 
the ramifications of rating formulae, 
workmen’s compensation insurance rates 
are based on claim severity and claim 
frequency—in other words the cost of 
claims and the number of claims pre- 
sented from year to year. Neither di- 
rectly nor indirectly is there anything 
in the rating formulae or schedules 
which says that an employer shall be 
rated upward or downward because he 
does not employ disabled persons. 

“Tt is true that if an employer fails to 
properly place and safeguard his em- 
ployes, whether they are able-bodied or 
disabled, he is likely to have a higher 
accident rate and most certainly his in- 
surance costs will rise with his accident 
frequency and severity. But scientific 
tests, made by the Center for Safety 
Education at New York University, have 
proved beyond doubt that disabled 
workers, when placed at proper jobs, are 
as free from accidents as their able- 
bodied fellow workers—and probably 
more so. Furthermore, they are more 
productive, steadier and less prone to 
absenteeism.” 
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fartin Lewis Has Busy 
Pacific Coast Trip 


FINE PUBLIC RELATIONS JOB 





Towner Bureau Head Tells Local Assns. 
of Suretyship’s Wartime Usefulness; 
Revising Surety Manual 


\lartin W. Lewis, president, Towner 
ting Bureau, has done a fine public 
itions job on his Pacific Coast trip 
uring the past month, meeting keymen 

{ local surety associations, explaining 
ye usefulness of corporate suretyship 
uring the war period and, telling audi- 
ences in nearly half a dozen large cities 
shout the bureau’s post-war plans and 
ie industry’s modus operandi under 
Public Law 15. Specifically, Mr. Lewis 
sjoke at Denver, Seattle, San Francisco, 
Los Angeles, and attended the Insurance 
Commissioners’ gathering at Portland. 
He returned to New York late last week. 

One of the most enjoyable affairs held 
in his honor was the banquet given by 
the Surety Underwriters Association of 
Southern California in Los Angeles, 
lunc 25. The only speaker of the eve- 
ning, Mr. Lewis highspotted the opera- 
tions of the Towner Rating Bureau 
irom its inception thirty-seven years 
ago, down to the present day. It was 
jormed at the request of the National 
\ssociation of Insurance Commissioners 
and the Secretary of the Treasury, he 
said, and has been a stabilizing factor in 
he business. During the years of its 
erations, the surety business has made 
substantial progress, giving to the pub- 

¢ the sound protection on broad forms 

t reasonable rates, 

Bonded Huge War Projects 

Mr. Lewis, impressed by the fine rec- 
rd of performance of corporate surety- 
ship during the war period, said that the 
business had received high commenda- 
tion from the various Federal agencies. 
He declared that huge projects of an en- 
tirely new character were bonded at 
rates lower than those in use at any 
time during the past thirty years. He 
pointed out that the companies with the 

d of their producers had expanded the 
sule of blanket bond protection for com- 
nercial organizations in recent years 
with the result that the public today is 
able to obtain broad forms of contracts 
at rates so low many underwriters are 
vondering whether companies can 
profitably continue to write such busi- 
ness, 

Mr. Lewis said his organization has in 
preparation a public official bond pam- 
phlet which should be helpful in that 
field. The Towner Bureau also is busily 
engaged in revising the surety manual 
io make it more convenient for the new- 
comers in the business. 

The speaker gave a brief review of 
the efforts of the insurance industry to 
work out model rate bills under which 
all branches can live and operate, and 
expressed confidence that the difficulties 
which seem to exist at the present time 
will be adjusted and that the business 
will be united in its efforts to serve the 
public under any type of reasonable rate 
regulatory bill which may be adopted. 

At the close of his address the mem- 
hers of the Southern California Associa- 
tion unanimously adopted a resolution 
recording its appreciation for the serv- 
lces which the Towner Rating Bureau 
has rendered throughout its 37-year 
career; the leadership which it gave 
during the war period and for the con- 
Structive program which it has pre- 
parcd for the future. 


Ka 
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STUDY OKLA. AUTO RATES 


Automobile casualty insurance compa- 
nies have requested considerable rate 
Increases in Oklahoma but the State In- 
Surance Board has deferred action on 
the applications pending a further study 
Ot highway accident figures and losses 
Involved, C. O. Hunt, secretary-manager, 
has announced. Exact figures sought by 
companies have not been revealed, 
but it is understood that requests aver- 
20% for property damage rates. 





SURETYSHIP 300 YEARS AGO 
Agents who write corporate surety 
bonds these days may be interested in 


the kind of surety it was customary for 


Virginia farmers to give some 300 years 
ago. Records of York County, Va., show 
that on December 6, 1648, Thomas 
Privitt of that county pledged a steer 
and heifer as security when he bound 
himself to pay John Madison 600 pounds 
of tobacco before the first of October 
next. John Madison, first of his line 
in Virginia, was the progenitor of James 
Madison, fourth President of the United 
States. 


FINISH OKLA, COMP. FILING 





Bureau Cos. Ask 9.8% Rise on Bodily 
Injury and Public Liability Rates; 
30.4% on Property Damage 
The National Bureau of Casualty & 
Surety Underwriters has completed fil- 
ings with the Oklahoma State Insurance 
Board, asking an increase of 9.8% in 
rates on bodily injury and public liability 
insurance, says C. O. Hunt secretary of 
the board. The filing also includes a 

rise of 30.4% on property damage. 
Companies contend that the rate in- 
crease will bring them to about where 


they were previous to inauguration of 
gas rationing. They estimate that acci- 
dent frequency in the immediate future 
will be about the same as in 1941. 

The board has asked for data on the 
accident picture in the state and informa- 
tion tends to indicate that the Oklahoma 
rate has not yet reached the 1941 level 
the secretary explained. Records of the 
state highway department reveal that 
there were 4,306 accidents of all kinds 
on the road since January 1, 1946. Based 
on this figure the Oklahoma record for 
1946 should be only 17,224, substantially 
under the 24,192 record of 1941, he 
pointed out. 











and efficiently. 


fire-fighting effectiveness of foam... 
blanket that literally bathes a fire with billions 
of minute bubbles . . . cuts off the supply of fire- 
feeding oxygen to put out the flames quickly 


And no matter whether the bubbles are chem- 
ically made carbon dioxide or mechanically 
created air bubbles, they are rendered more 
effective by highly sticky “foam stabilizers”’. the 
These “foam stabilizers’ —derived from licorice, 
soybeans, or other protein—act as a glue... 
holding the bubbles together to form an airtight, 


A multiple line organization 


Casualty and Bonding Lines 


GENERAL REINSURANCE 
CORPORATION 


The ‘Big E”' takes a ‘‘bubble bath” to ex- 


tinguish fires set by an exploding shell. 


oe as 


“Bubhie Baths” For Fires 
WV stime experience gave final proof of the 





a frothy 


flaming liquid. Moreover the compounds and 
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smothering blanket. 

Although well adapted to the control of many 
types of fires. foam has come into its own in this 
age of octane gas. For unlike the ordinary high 
pressure water stream, foam does not spread the 


apparatus used to make foam are easily trans- 
portable and require relatively little water. 
Underwriters Laboratories, Inc., fathered by 
National Board of Fire 
keeping a close check on the development of 
foam, and on all improvements in fire control 
equipment that may lead to a safer America. 


transacting all forms of 


Fire and Allied Lines 
NORTH STAR REINSURANCE 
CORPORATION 


Underwriters, is 
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Revamping of Calif. Sickness 
Plan Likely, A. & H. Men Say 


for the 
Managers Club 
new Cali- 
disability 


At its final session season 


the Accident & Health 
of Los Angeles discussed the 


fornia plan for sickness and 
insurance and feeling expressed was that 
it will probably have to be revamped 
due to considerable divergence of views 
expressed in replies from doctors of the 
state to whom the plan was submitted 
for approval. 

Guest speaker at the meeting was C. 


C. Fraizer, general counsel of the Health 
& Accident Underwriters Conference, 
returning home from the NAIC meet- 


ing, who spoke on the accomplishments 
at Portland of the Insurance Commis- 
sioners. His over-all impression of that 
meeting was that its keynote was im- 
proved public relations. 

Mr. Fraizer also noted that the Com- 
missioners had approved changes in the 
Official Guide (governing approval of 
policy forms) and that the revised guide 
will shortly be in the hands of the com- 


panies. A fair study of the elements in 
the A. & H. standard clauses, he said, 
would eliminate much of the grief ex- 
becca in the past. 

After quoting from the Illinois De- 
partment’s report to show that the rec- 
ord of the A. & H. industry was good, 
Mr. Fraizer declared that self-regula- 
tion by the industry “is going forward.” 
In this connectioon he maintained that 


regulatory legislation of A. 
His — thought 
& H. insur- 
is buying plenty of 


compulsory 
& H. is not needed. 
was that the public likes A. 
ince and, therefore, 
it, 


American Casualty’s New 
A. & H. Protector Policy 


The American Casualty of Reading has 
put on the market a new “protector” 
\. & H. policy which may be written for 
only monthly indemnity and death and 


dismemberment, or can be adapted to pros- 
pect’s needs to include blanket medical 
expense payment for both accidents and 
sickness; or may provide hospital ex- 
penses, nurse’s fees and physician’s fees. 
payable lifetime or for only 
are provided in the same policy 


Benefits, for 
one year, 
form, 

The company stresses that with the new 
policy the agent does not need different 
policy forms for different classes of pros- 
pects or for different periods of indemnity. 
Unnecessary policy clauses and provisions 
have been eliminated. An important fea- 
ture is that the policy covers all injuries 
occurring after the effective date of the 
policy and all sickness contracted and 
commencing after the policy has been in 
force for thirty days. 

There are six exclusions, 
the female condition 
eliminated by rider; sickness can be made 
worldwide by rider; reduction of indem- 
nities at age 61 permits the company to 
continue policy in force as long as_ in- 
sured lives, and hernia is construed as 
sickness and indemnity is limited to one 
month. Most important exclusion is flying 
as a pilot or as member of aircraft crew, 
or while learning to operate an aircraft. 

\nother feature is that there are three 
classifications for risks under this policy: 
preferred, standard and hazardous. 


and of them 
exclusion can be 


APPOINTED ASST. MANAGER 

Boyce F. Betzer has been appointed 
assistant manager, casualty lines, in the 
Travelers Omaha the inch office following 
his rele ase from the Army, where he 
served as chief base censor for the 
Mediterranean area and with the cen- 
sorship department of General MacAr 
thur’s headquarters. When released he 
held the rank of lieutenant colonel and 


had been awarded the Legion of Merit. 





READER’S DIGEST MEDICAL CARE 





600 Permanent Employes and Their 
Family Dependents Covered Through 
United Medical Service 
The Reader’s Digest, published in 
Pleasantville, N. Y., has arranged to 
provide medical care for its 600 perma- 
nent employes and their family depend- 
ents through the general medical plan 
of United Medical Service, Inc., bene- 

fits becoming effective July 

The firm will pay the entire cost of 
the service which includes payment of 
physician’s fees for medical and surgi- 
cal care in the home, the doctor’s office, 
and the hospital. Individual employes 
with incomes below $1,800 and heads of 
families who earn up to $2,500 will be 
entitled to complete services without 
cost. Employes wtih higher incomes 
may be billed by a physician for more 
than the fee paid to him by United 
Medical Service. If the patient’s income 
is between $2,500 and $3,500 and he con- 
siders the physician’s fee too high, he 
may appeal his case to United Medical 
Service. 





PHILA. A. & H. ASS’N MEETING 





Plans Fall Conference with Newark and 
New York Associations: Parry 
Elected President 

Plans for a fall conference with New- 
ark and New York associations were 
discussed at the final meeting of the 
season of the Accident & Health Asso- 
ciation of Philadelphia. William J. 
Parry, Jr., of D. J. Walsh’s Sons, was 
elected president for the new term re- 
placing Irwin L. Moll, Travelers. Other 
officers elected include: James M. Cryer, 
Travelers, first vice president; Raymond 
D. Black, Aetna Life, second vice presi- 


dent; Ted Jones, Manufacturers Cas- 
ualty, recording secretary; Richard 
Jackson, Globe Indemnity, correspond- 


ing secretary; John H. Marvin, Occi- 
dental Life, treasurer. 

Retiring President Moll became a di- 
rector, according to a special revision of 
the by-laws by which the immediate 
past president will hereafter automatt- 
cally become a member of the board. 
Other directors include: Harvey Good- 
stein, Continental Casualty; A. L. O. 
Rasch, Massachusetts Bonding; Harry 
FE. Ritter, Jr, General Accident; 
ward J. Lynch, General Accident; T. W. 
Mock, National Accident & Health; D. 
S. Walker, Mutual Benefit H. & A. 


U. of Calif. Graduates of 
A. & H. Course Are Dined 


The first group of A. & H. men, 
twenty-five in all, to be graduated from 
the twelve-week accident and_ health 
course given at the extension division, 
University of California, at Los Angeles, 
were given a graduation dinner recently. 
Their course, identical with that at 
Purdue University, is sponsored by the 
Accident & Health Managers Club of 
Los Angeles and the Accident & Health 
Producers Association of Southern 
California. Stanford Bissell, instructor 
for the university’s extension division, 
has charge of the classes. 

Dr. Baldwin M. Woods, director of 
University Extension, U. C., awarded 
the certificates, which were then pre- 
sented by Dr. Paul H. Sheats, associate 
director University Extension, U. C. 
Dr. Frederic P. Wollner, of U.C.L.A. 
gave the address of the evening. Wal- 
ter G. Borchers, Jr., Occidental Life 
agent, a member of the graduating 
class, responded. 

George Neale, 
dent & Health 
of Southern California 
manager southern California agency, 
National Casualty; W. Kenneth Smith, 
president Accident & Health Managers 


president of the Acci- 
Producers Association 


and A. @ H. 


Are you selling complete per- 
sonal protection? Your pre- 
sent clients are good prospects 
for combinations of Life, Ac- 
cident, Health and Hospital 
insurance. Write now for our 
plan to develop your territory. 
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SEATTLE A. & H. PICNIC 





Mr. and Mrs. Dwight Mead Hosts to 
Club on Lake Washington Home; 
Waltz Honored; Denver Delegation 
Mr. and Mrs. Dwight Mead were 

hosts for the Seattle Accident & Health 

Managers’ Club annual picnic at their 

beautiful piace on the east side of Lake 

Washington. Special guests for the 

picnic included James E. Powell, vice 

Provident Life & Accident, 

Chattanooga; D. C. MacEwen, superin- 

tendent of accident and sickness de- 

partment, Occidental Life, and William 

C. Cousins, agency assistant, Aetna Life, 

Hartford, Conn. 

On behalf of the club Charles C. 
Thompson, Metropolitan Life, presented 
a gift to William Waltz, retiring man- 
ager of the Travelers, who was elected 
an honorary life member in recognition 
of his services to the Seattle club. 

Mr. Mead, regarded by many as the 
dean of A. & H. underwriters in Seattle 
and who is general agent of the Pacific 
Mutual Life there, headed a delegation 
from the club which attended the annual 


president, 


meeting in Denver June 17-19 of the 
National Association of Accident & 
Health Underwriters. Mr. Mead is a 


past president of the National Associa- 


tion. The delegates included: 

H. O. Fishback, Jr., vice president, 
Northern Life, who is the official dele- 
gate of the Seattle club; C. H. Tull, 


president of the Seattle club, alternate; 
C. L. Burt and Mr. and Mrs. Tull. 





Periodic Vehicle Inspections 
Stressed by Boate in W. Va. 


The need for periodic motor vehicle 
inspection was stressed by Thomas N. 
Boate, special service director, National 
Conservation Bureau, accident preven- 
tion division of the Association of Cas- 


ualty and Surety Executives, in an ad- 
dress before the West Virginia State- 
wide Safety Conference meeting at 
Charleston, W. Va., recently. 


Mr. Boate, speaking at the opening 
day session of the conference, reported 
on experiences of other states with motor 
vehicle inspection and explained why 
traffic accidents resulting from defective 
equipment are currently reported to be 
the cause of 17% of the nation’s acci- 
dent fatalities. This represents a steady 
increase of accidents resulting from this 
cause, beginning with 8% for the last 
pre-war year. 


Club of Los 
ager, Pacific 
Edward Choate, 
Life, and president, 
Association of Los Angeles, and Wim. 
E. Lebby, state agent, Massachusetts 
Indemnity, and a member of the com- 
mittee in charge of the Purdue Uni- 
versity course, attended the dinner. 


Angeles and A. & H. man- 
Employers, Los Angeles, 
New England Mutual 
Life Underwriters 


FLYNN TALKS TO CLAIM MEN 
Bounds Announces Federal and State 
Enforcement Officers Will Attend 
October 16 Meeting 
The Surety Company Claim Men's 
Forum of New York at its last meeting 
of the season had a number of insurance 
executives and leading surety men as 

special guests. 

Walter L. Flynn, National Surety 
Corp., acted as chairman of the meeting. 
He said “A successful claim man must 
be a very practical person but at the 
same time if he can also acquire an ex- 
pert knowledge in his particular field oi 
endeavor and can couple it with courtes) 
and sympathy toward the claimants, he 
can do an excellent job in public reia- 
tions. The forum can give surety claim 
men the expert knowledge which will 
help them.” 

Mr. Flynn thanked the Insurance So- 
ciety of New York which has sponsored 
the forum from its start, as well as the 
Towner Rating Bureau, the Association 
of Casualty & Surety Executives, the 
Surety Association of America and the 
individuals who have given their moral 
and material support to the work which 
the claim men are doing through the 
forum, 

J. J. Soley, secretary of the group, 
read a statement of the ground covered 
during the forum’s existence. Wade G. 
Sounds of the Maryland Casualty Co. 
outlined the program for the coming 
year, which will get under way starting 
October 2, 1946. It is planned to invite 
the various law enforcement officials, 
both Federal and state, to a meeting 
October 16, 1946, so that the claim men 
may acquire first hand knowledge oi 
crime conditions and use that knowledge 
as it will best benefit their companies 
and the insuring public. 

Terence J. Byrne of the U. S. Guar- 
antee Co., as chairman of the report- 
ing committee, gave a report of the 
progress that has been made to date 
with regard to a proposed law reporting 
service. 

Arthur C. Goerlich, educational direc- 
tor of the Insurance Society of New 
York closed the meeting with a_ brief 
statement complimenting the members 
on the work that they have already done 
and said that it has been of real help 
to the industry. 





CANADIAN ACCOUNTANTS ELECT 

A. G. Wynne Field, of the General 
Accident, has been elected president of 
the Can: idian Insurance Accountants’ 
Association, Toronto — branch. Vice 
president is C. A. Parrington of the 
Wawanesa; secretary is John W. Dix of 
Canadian Fire. On the executive coin- 
mittee are H. E. Wittick of the Pilot, 
S. B. Harlow of Dale & Co., Rex L. 
Burry of Glens Falls, R. K. Sinclair 0! 
the United States F. & G,, R. F. Clarke 
of Sterling Offices and H. L. Hammond 
of the Western. 
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